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Brodie Automatic Printing Qaantrols consistently 
effect big gains in distribution time. A daily gain 
of two hours per truck is not unusual. Quantrol 
equipping a tank-truck speeds up its territory 
covering capacity by helping the driver handle 
all deliveries by himself . . . by automatically 
counting-out and recording each delivery .. . 
by printing multiple receipts . . . by avoiding 
arguments and by relieving the driver of many 
small details. In other words, Brodie Printing 
Quantrols can reduce delivery costs 20% to 25%! 
Write for the whole story, today! 








Single Throw LEVER ACTION makes it the speedies 
of receipt printers. NO cranking! OPERATION: first 
throw of lever immovably locks receipts, prints row of 
zeros and shifts the receipts; second throw imprints 
number of gallons and releases the finished receipts 























THESE 


EXTRA 
HOURS 


on every fuel oil 
truck every day with 


BRODIE poiitig 


UANTROLS 


RALPH N. BRODIE CO. Inc. 


950 61st St., OAKLAND, Calif. * Cable Address: "BRODICO.” Division 


Offices: Chrysler Bldg.,. NEW YORK CITY ¢ 59 E. Van Buren, CHICAGO. 
Representatives and Stocks in All Principal Cities 
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delivery stoyas slowly, 


surely, automatica lly 


During delivery the valve is wide open for free flow, but 
as delivery nears completion, the valve starts to close, 
surely, slowly, reaching an intermediate position with the 
last half gallon and closing the final fraction of an inch 
when the register reaches zero. 


line hammer reduced... 


accuracy assured 


Contrast this carefully-controlled closing with the “slap” 
of the conventional mechanically-operated quick-closing 
valve! Line hammer is not only reduced to an absolute 
minimum, but differences in the rate of delivery cannot 
cause deviations from the exact, pre-determined gal- 
lonage . . . accuracy’ is assured. 


Webs 
rf 


The many advantages of the Empire Hydro-Measure-Matic Meter 
justify a thorough investigation. Complete information on this and 
other types of Empire Petroleum Meters is contained in a new 
twenty-eight page fully-illustrated catalog which will be sent 


without obligation or cost. 
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plicator. 


decreased plow also 


. e 44 e ” 
eliminates foaming over 


Then, too, the decrease in the rate of flow prevents the 
last gallon from “foaming over."’ Small or questionable- 
quantity deliveries can now be made with perfect safety, 
and a full emergency stop can be made in a moment by 
simply pressing a button on the side of the register. 


The Microset 


provides instant calibration 


All Empire Hydro-Measure-Matic Meters are equipped 
with the Microset . . . another exclusive development of 
the National Meter Company. This simple device pro- 
vides positive micrometric calibration without the con- 
ventional change of gears, variations in piston stroke, or 
other uncertain methods of correction. Instead, a simple 
adjustment of the setting hand instantly and accurately 
corrects the meter over a full range of three per cent, 
advancing by increments of 1/10 of one per cent. 
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original oscil- 
and the only 
lanced” pis- 
new Hydro- 
ister, the Mi- 





RoY R. FISHER 


New president of the independent jobbers’ National Oil Marketers 

Association, elected at its recent annual convention in Chicago, 
is Roy R. Fisher, who has been active in Michigan oil distributing 
circles for many years. 


Starting in the oil business as a salesman for the Standard prior 
to the dissolution suit of 1911, he started his Fisher Industries in 
1922 in Detroit, which took over, in 1927, the Argo Oil Corp., a large 
independent oil marketer. Mr. Fisher is president of both companies 
and is also the active head of other business institutions in Detroit. 
He has been energetic in the work of the Michigan independent 
marketers’ association and is engaged in civic duties in Detroit. 
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Rate Increases 
On Oil Products 
8 Million Yearly 





N.P.N. News Bureau 
BY G. T. KELLOGG 


WASHINGTON, Oct. 25.—In- 
creases in freight rates author- 
ized by the Interstate Commerce 
Commission last week will cost 
the petroleum industry nearly 
$8,000,000 per year more than 
under the old rates, it is esti- 
mated by traffic experts. 

The decision of the commis- 
sion authorized a flat increase 
of one cent per 100 pounds on 
petroleum and its products, ex- 
cept in Southern territory (the 
Southeastern states). Rates on 
lubricating oils, greases, asphalt, 
pitch and tar, which would ex- 
ceed the present rates by more 
than this amount were denied, 
although they were sought by 
the rails in their proposal for 
the increase. 

The railroads 
sought the increased 
cept where the existing rates 
were made to meet water or 
truck competition, so it is likely 
that oil shippers at present en- 
joying such low rates because 
of this competitive factor will 
continue to enjoy the same 
rates. 


specifically 
rates, ex- 


Proposed Increase Denied 


The commission denied the 
proposed increase, as applied to 
the southeastern states, beyond 
the level already prescribed in 
previous rate adjustments in 
that section, declaring “that lev- 
el is amply high and the rail- 
roads have found it necessary 
in many instances to go well 
below it.” 

The flat increase on petroleum 
and its products does not ap- 
ply in Mountain-Pacific terri- 
tory (west of the Dakotas, Ne- 
braska, Eastern Colorado, and 
Texas), but, while no specific 
findings were made, the carriers 
were authorized to file tariffs 
embodying proposed increases, 
subject to possible suspension, 
upon complaint of shippers. 

The increase of one cent per 








Oil’s Average 
Customer 
N. P.N. News Bureau 

NEW YORK, Oct. 25.— 
The typical motorist in the 
U. S., according to the 
American Petroleum Indus- 
tries Committee, is a man 

* who— 

Earns $25 to $30 a week. 

Owns a car valued at $200 
or less. 

Pays $50 annually in au- 
tomotive taxes, over $30 of 
which is taxes on gasoline. 

Rides 40 eight-hour days 
a year and works 10 days 
to pay the taxes on his 
travel. 

Has never 
car. 

Sees $8 of his annual au- 
tomotive taxes mis-spent 
for non-highway purposes. 


owned a new 








EAST TEXAS “PROGRAM” TOLD AT MADISON 


Origin Of Refiners’ Association 


By Teletype 

By A. M. PETTY 

N. P.N. Staff Writer 

MADISON, Oct. 26. A de- 
scription of the East Texas Re- 
finers Marketers its ori- 
gin, and purposes, were given 
by Neil Buckley, Tulsa, in the 
trial here late to- 
the government tem- 
turned its attention 
the so-called Mid- 
program 


Assn., 


“conspiracy” 
day, as 
porarily 
away from 
Continent 
the 


alleged in 


indictment. 


Buckley, who described him- 


self as a market observer for 





Tip on Ratio of Oil To *‘Gas”’ Sales 


Given in Institute Survey 





100 pounds was made applicable 
to liquefied at pong in 
transcontinental and Mountain- 
Pacific movement. 

Hearings in the case, as a re- 
sult of w hich the rate increases 
were granted, known Ex 
Parte 115, have been held dur- 
ing the past year in various 
cities throughout the country. 
It is estimated that as a result 


gas, 


as 


of the authorized increase 
which includes such basic com- 
modities as coal, iron and 


steel, lime and plaster, and oth- 
er similar commodities, in addi 
tion to petroleum and products 

the railroads will derive an 
additional $47,500,000 in 
revenues annually, on the basis 
of 1936 traffic figures. 

This, however, does not in- 
clude the increases on commodi- 
ties which were withdrawn from 
the Ex Parte proceeding, in- 
creases on which will result 
from the lifting of reasonable 
maximum rate orders to 
accommodate other proposed 
increases. 

On the whole, the carriers es- 

(Continued on page 27) 


eTross 


P.N. News 
Oct. 26. 


Bureau 
NEW Y¢ RK. What 
is the proper ratio of of 
motor oil to sales of gasoline? 
Some light is thrown on this 
question, on which many an oil 
company campaign has 
stubbed by a recent 
survey by the American Petro- 
ileum Institute of the ratio of 
gasoline to oil consumption in 
motor vehicles in this country 
in 1936. 
Answers to a 
sent out by the institute were 
received from fleet operators 
in all parts of the country. In 
most cases contributors to the 
survey did not segregate the 


sales 


sales 


its toe, 


questionnaire 


consumption of transmission 
and differential oils from that 
of crankcase oils. 


However, reports received 
from fleet operators whose to- 


tal gasoline consumption was 
89,214,097 gallons did show 


crankcase oil consumption sepa- 
rately and the ratio here was 
50.70 gallons of gasoline con- 
sumed to one gallon of oil used 
in the crankcase. 


The ratio of gasoline to oil, 
(Continued on page 18) 


| Is Described By Witness 


Cities Service Export 
told how, 


Oi Ca, 
at the request of sev- 
eral East Texas refiners, he was 
to their association, 
purpose of which, he explained, 
was to the major oil 
companies and other purchasers 
that the East 
were sincere 


“loaned” 
convince 
Texas refiners 
in their 
te operate legally. 
The 
the 


intention 


government charges, in 
that defendant 


major oil companies in a 


indictment, 


“buy- 
ing 
line 


refiners through the 


program” purchased gaso- 


from a number of small 


East Texas 
at 
and 


Refiners Marketing 
high, 


non-competitive 


Assn. 
‘uniform, arbitrary 


prices.” 


Jacobi Off Stand Oct. 22 


restimony of Walter Paul 
Jacobi, Tulsa, Socony-Vacuum 
ink car buyer, about a_ so- 
called tank ear = stabilization 
committee, purchases of gaso- 


line from “dancing partners,’ 


and prices paid, was completed 
Oct. 22 


Jacobi, who was several times 


characterized as a witness “hos- 
tile’ to the government and 
“evasive” in his answers, told 
about his conversations with 
various officials of some _ de- 
fendant oil companies, in which 
he said he “suggested” they 
buy distress gasoline from Mid- 
Continent refiners and pay the 


same } 


rice he was paying. 

J. Et. 
torney 
the 


Was 


Lewin, government at- 
examining Jacobi, asked 
Socony-Vacuum man who 
paying of the 
mentioned. 


expenses 
telephone calls he 
replied, “up to June 1, 
1935, Planning and Co-ordi- 
nation Committee did.” 

On 


17 


Jacobi 


4} 
t 
i 


ine 


cross-examination, Col. 
Wm. J. Donovan, oil company 
defense counsel, dramatically 
preduced a_ cancelled check, 
(Continued on page 18) 
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Jacobi On Witness Stand Nearly A Wee 


(Continued from page 17) 
drawn by the P. and C. commit- 
tee, to Jacobi for expenses in 
“code work..’ 


Code Barred For Now 


Donovan then tried to put in 
evidence the oil code “approved 
by President Franklin D. Roose- 
velt.” This precipitated an argu- 
ment lasting more than an 
hour, at the conclusion of 
which Judge Stone announced 
the code would be barred for 
the time being but that counsel 
could ask Jacobi about “author- 
ity” for defendants’ buying ac- 
tivities. 

Another highlight of the 
week’s development was the 
reading of letters from Jacobi 
to A. G. Macguire, Milwaukee, 
of Wadhams Oil Co. (Socony- 
Vacuum) and, later, inter-office 
letters of other companies. 

When Judge Stone admitted 
the Jacobi-Macguire letters, af- 
ter barring them a few days 


earlier, Donovan asked if the 
court’s ruling meant that a 
“conspiracy” had been estab- 


lished. 

Government Attorney Chaf- 
fetz retorted that a “prima facie 
case” sufficient to support the 
admission of the letters had 
been made out. 

One letter, dated May 6, 1935, 
said to have come from files of 
Skelly Oil Co., was addressed to 
A. V. Bourque, secretary of the 
Western Petroleum’ Refiners 


4d 





‘Assn. an individual defendant. 


It reported purchases allegedly 
made from the Taxman Refining 
Co., and mentioned “the inter-re- 
finery buying agreement, which 


jis now in effect.” 


Journals Not In Meetings 

Jacobi testified that the de- 
fendant trade journals, [Chi- 
cago Journal of Commerce, 
Platt’s Oilgram, and NATIONAL 
PETROLEUM News] had never 
participated in any of the meet- 
ings he described. 

J. C. Evans, Tulsa, assistant to 
the sales manager of Barnsdall, 
was on the stand Oct. 25 and 
part of today (Oct. 26). He de- 
nied that E. B. Reeser, Barnsdall 
president, had given him in- 


struction as to how much dis- | 


tress gasoline to buy and what 
price to pay in 1935-36. 

Government counsel tried re- 
|peatedly to “refresh” Evans’ 
recollection by reading what 
purported to be the Barnsdall 
man’s testimony before the 
grand jury. Defense counsel 
battled against such “improper” 
tactics: 

Judge Stone termed Evans an 
“evasive” witness, but on sev- 
eral occasions he handed the 
grand jury transcript back to 
Lewin without reading the ques- 
tion to the witness, declaring 
that the questions before the 
grand jury were “too leading.” 

After Evans, Government At- 
torney Chaffetz read several 
more letters to the jury and 





Tips on Ratio of Oil to “Gas” Sales 


(Continued from page 17) 
where transmission and differ- 
ential oils are included with 
the crankcase oil, embracing all 
classes of vehicles, was as fol- 
lows, the institute reported: 
for passenger cars 42.83 gallons 
of gasoline to one gallon of 
oil; for trucks 47.72 gallons and 
for buses 61.82 gallons of gas- 
oline to one of oil. 


It was indicated in reports 
from consumers of 45,842,587 


gallons of gasoline that trans- 
mission and_ differential oils 
were consumed m the ratio of 
282 gallons of gasoline to one 
of oil. 

Information on the consump- 
tion of chassis grease was re- 





ported by operators having a 
total consumption of 52,030,430 
gallons of gasoline, as being 


112 pounds to 100 gallons of 


gasoline. 

The average annual gasoline 
consumption per vehicle report- 
ing in the institute’s survey was 
1219 gallons, indicating that 
these vehicles were in more 
constant use during the year 
than the general average. The 
average consumption for all ve- 
hicles is estimated at 715 gal- 
lons of gasoline a year, the in- 
stitute reports. A tabulation of 
the institute survey of the ra- 
tio of gasoline to oil consump- 
tion is shown in an accompany- 
ing table. 


then Neil Buckley was called 
to the stand. 


Jacobi On Stand A Week 


Jacobi, Socony-Vacuum buyer, | 


| “and as far as I know he didn’t 
| buy it.” 

| There was again an argument 
;over status of the defendant 
| Tide Water company with Judge 
Stone again reserving his rul- 
| ing. 

| 

| 

Suggests Payment Of 
Same Price 


|was on the witness stand nearly | 


all of last week. Early in the 
week (See N. P.,N., Oct. 20), 
Jacobi testified about meetings 
of a so-called tank car stabiliza- 
tion committee at which, he 
said, representatives of some 
companies participating in the 
“buying plan’ stated _ the 
‘amounts of 
they would buy from certain 
small refiners. 

Under 


ernment Attorney Lewin, the 


Socony-Vacuum man also told; 


about a subcommittee composed 


of himself, Robert W. McDowell, | 


‘of Mid-Continent Petroleum Co., 
and O. J. Tuttle, of Empire Oil 
'& Refining Co. (Cities Service) 
which he said met five or seven 


times between March and June, | 


1935, to arrive at a “fair” price 
to be paid for distress gasoline. 


October 20 Morning Session 


Opening the morning session 
Oct. 20, Lewin pressed Jacobi 


about buying from brokers and| 


other “incidental sellers”. The 
Socony-Vacuum buyer admitted, 
under urging of the government 
attorney, that “we thought it 
advisable” to buy from brokers 
to prevent their selling below 


the price Jacobi was ‘“recom- 
mending”. 
Lewin next quized the wit- 


ness about conversations he said 
took place with J. W. Warner, 
Tide Water sales manager at 
Tulsa, and his assistant, R. O. 
Audrain, both of whom are de- 
fendants. 

“While McDowell and I were 
lunching at the Tulsa Club,” 
Jacobi testified, “we went over 
to Warner’s table and McDowell 
asked him if he couldn’t pur- 
chase some distress gasoline on 
this program. Warner said he 
had not been able to get any 
satisfaction out 


not give a definite answer.” 
Jacobi said he later asked 
Audrain if he couldn’t buy a 
certain lot of distress gasoline 
but got a “disinterested” reply 


from him, the witness said,! 





Survey of Gasoline To Oil Consumption In Motor Vehicles of All 
Types By American Petroleum Institute 


Number 
of 

Vehicles 

Covered ¢ 


Classifications: By Reports 


1. Passenger Cars . 20,267 
2. Trucks 14,518 
3. Cars and Trucks (a) 27,169 
4. Cars and Trucks (b) 24,584 
5. Busses ee 742 


(a) 50° or more of these vehi 


Oil 

Percent of 
Average 
Number 


Total 
Gasoline 


Crankcase 


»f Vehicles Consumed Differentia 
In Use (Gallons) (Gallons) 
09 10,213,201 260,075 
Al 28,340,099 642,784 
oo 22,918,783 481,995 
. 31,608,945 809,939 
2.29 15,743,093 335,004 
‘les were cars. (b) 50% 


Consumed in 


Transmission & 


or more of these vehicles were 








—Ratio —_—— 
» Gasoline Oil Percent 
to to Oil 
1 oil Gasoline to 
(Gallons) (Gallons) Gasoline 
39.27-1 0255-1 2.55 
44.09-1 0227-1 pt ~ 
47.55-1 0210-1 2.10 
39.03-1 0256-1 2.56 
57.08-1 0175-1 1.75 


trucks. 


distress gasoline} 


questioning by Gov-| 


of his superi-| 
ors and regretted that he could) 


Jacobi next testified that he 
told P. E. Lakin, Shell Petro- 
leum Co. general sales manager 
and a defendant, who Jacobi 
said was not present at the St. 
|Louis meeting he described, 
“what price I was going to pay 
and suggested that he pay the 
same price, if he checked and 
found it was a fair market 
price.” 

“Do you mean the trade jour- 
nals’ price,” Lewin asked. 

“No, the market as I found 
it,” Jacobi replied. 

Judge Stone put in a ques- 
tion—“You said your price rec- 
ommendation on Friday would 
usually be the market price on 
Monday?” And Jacobi said yes. 

When McDowell and Tuttle 
were out of town, Jacobi said 
he kept Barnsdall, Standard of 
Indiana, Phillips, Skelly and 
| Continental “posted”. 

“What do you mean, ‘post- 
ed’”’, the judge asked. 

“Posted as to the availability 
of distress gasoline,’ Jacobi re- 
plied, adding later, on question- 
ing, “If I was asked what price 
I was paying, I would tell them; 
but I don’t remember whether 
they asked.” 

Jacobi said he also talked 
with Mr..Evans of Barnsdall 
and Mr. Cramer of Continental, 
but could not recall whether he 
discussed _ price. 


Tweedledee And Tweedledum 


Lewin’s questioning of Jacobi 
about company representatives 
at the meetings “dividing up” 
the distress gasoline to be pur- 
chased brought objection from 
Donovan who contended that the 
witness had said nothing about 
“dividing”, but only that the 
companies stated what gasoline 
they would take. 

“Well, that may be dividing 
up and may not,” Judge Stone 
remarked. “It. is the difference 
between tweedledee and tweedle- 
dum. It is a distinction without 
a difference, Mr. Donovan.” 


More argument among coun- 
cil developed as the questioning 
turned to how much of the 
600-800 cars of gasoline, which 
Jacobi said was bought on the 
average monthly, was taken by 
the companies he said were par- 
ticipating. 

Government Attorney Chaf- 
fetz charged Donovan was “sug- 
gesting answers to the witness.” 

Donovan objected to Jacobi 
i “guessing” but the witness was 


ccm 


—<—$———e 
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-etro- 
lager 
acobi 
ie St. 
‘ibed, 
) pay 
y the 
| and 
arket 


jour- 
found 


ques- 
> rec- 
vould 
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Govt. Inquires About ‘Dancing Partners’ 


allowed to testify as to “my 
estimate” of the average num- 
ber of cars purchased monthly 
by the companies on the “pro- 
cram”, as follows: 


Cars 
Standard of Indiana..... 75 
Socony-Vacuum and 
subsidiaries Dene, ee 75 


Sinclair 60 or 70 
Shell TO SE OR ee 40 or 50 
Empire A> SER . 400r 50 
Pure ef Sst ag. dette ea 30 to 40 
PI iillips ae wine's . TWorso 

id- -Continent 25 to 35 
Continental 40 to 50 
Skelly 30 to 40 

insdall 20 to 30 
Clobe 20 to 30 

Jacobi testified Oct. 19 that 


Deep Rock Cil Corp. did no buy- 
ing. Other oil companies named 
the indictment, which were 
not in Jacobi’s list, were Gulf 
Oil Corp., The Texas Co., and 
Tide Water Associated Oil Co. 
Donovan asked that Jacobi’s 
“estimates” be stricken out, con- 
tending that complete records 
of the companies’ purchases 
were available and that the 
government had such data. 
Chaffetz replied that the gov- 
ernment was not required to 
prove its case by “any particu- 


lar kind of evidence.” He ob- 
jected to Donovan’s “speech” 
about use of “inaccurate” evi- 


dence. 

“If there is better evidence 
and it isn’t submitted, there is 
a suspicion that something is 
wrong with the better evidence,” 
Judge Stone interposed. He sug- 
gested that the government 
consider tabulating data about 
the companies’ purchases. to 
supplement Jacobi’s testimony. 

Despite an attempt to “re- 
fresh his’ recollection” with 
reading from what purported to 
be Jacobi’s grand jury testi- 
mony, the Socony-Vacuum buy- 
er could not recall any discus- 
sion of “allocating” purchases 
at the meetings. 


Defines “Dancing Partners” 


Lewin then asked Jacobi 
What was meant by the term 
“dancing partners’. Jacobi tried 
to quote H. T. Ashton (Lubrite) 
as to origin of the phrase, but 
government counsel shut him 
off. 

Jacobi said his own under- 
tanding of the phrase was 
“association of the name of a 
small refiner with the large re- 
finer.” 

In the indictment, it is 
charged that one or more in- 
lependent refiners in the Mid- 
Continent area were assigned 
as “dancing partners” to the 
defendant major oil companies 
charged with participating in 
the alleged buying program. 

Answering Lewin’s questions, 
Jacobi listed a number of com- 





panies and their “dancing part- 
ners” to the best of his recol- 
lection, as follows: 


Standard of Indiana ..... 
Socony-Vacuum 
Sinclair 

Shell ... 
Empire 

Pure 

Phillips 
Mid-Continent 
Continental 
Skelly 
Barnsdall 
Globe 


Jacobi, during this testimony, 
said he wasn’t sure about Pure 
Oil Co. and Eason or Skelly and 
tock Island. Pressed by Lewin, 
Jacobi said Pure bought some 
from Omar and that Sinclair 
bought some from Eason, but 
he didn’t know with what regu- 
larity. 


Battle Over Grand Jury 


Testimony 
During the afternoon session 
of Oct. 20 there were repeated 


objections By defense counsel 
to- Lewin’s reading from what 
purported to be a transcript of 
the grand jury testimony of 


Jacobi to “refresh his recollec- 








tion”. 
They contended that it was 
. Waggoner Refining Co. 
Champlin, Danciger and Wilcox 
Panhandle Refining Co. 
.-Cushing Refining Co. 
Olney Oil & Refining Co. 
. Eason 
Taxman and “one or two others” 
.Johnson Oil & Refining Co. 
Shamrock Oil & Gas Co. 
. Rock Island Refining Co. 
“T don’t know” 
“IT don’t Know” 
“prejudicial” to the defendants 


for government counsel to quote 
piecemeal from the grand jury 
transcript, without allowing de 
fense counsel to see if the wit- 
ness had not corroborated “what 
he is saying today with state- 
ments further along in his grand 
jury testimony.” 

Judge Stone declared emphat 
ically that the grand jury min 
utes were confidential and 
could be read only by the court 
and government counsel. He up- 
held government attorneys’ con- 
tentions that they were reading 
the grand jury transcript “sim- 
ply to refresh the witness’ recol- 








In Next;Week’s N. 


P. N. Exclusively 


— ee 


Better Motor Fuels tom Less Crude 
By ARCH L. FOSTER, Technical Editor 


A possibility of saving a hundred million bar- 
rels of crude a year of the country’s oil supply 


and of making 


a decidedly 


better gasoline at 


a lower overall cost is a subject close to all re- 


finers’ hearts. 
discussed, 
the Technical 


NEWS, 


Editor 


The means and the method will be 
in an original, authoritative 
of NATIONAL 
in its Nov. 3d issue. 


articie, by 
PETROLEUM 


Ringing Curtain Up on ’38 Models 
By JOHN W. THOMPSON, Staff Writer 


As has been its practice for years, 


NATIONAL 


PETROLEUM News has sent its own experienced 


staff writer 


to the New York Automobile Show 


to study the developments in the mechanical serv- 


icing features of the 


new 


ears. Staff Writer 


Thompson’s article on the New York show will 
be useful complement to readers, to the articles 


on the individual new models now 


N.P.N. 


appearing in 


Grain Rides on Petroleum’s Back 
By JACK WESTSMITH, Staff Writer 


New dual water transportation developments on 


the Columbia River, 
cussed in this 


in the Far Northwest, 
article by a NATIONAL PETROLEUM 


are dis- 


NeEws staff writer who recently completed a 4700- 
mile motor trip through eight states in this part 


of the country. 








' Chaffetz 


' newed 


| be interested in; 
| that information on to Mr. 


i could 


| lection” and that it was not an 
— to impeach the witness. 


It developed that some of 
Lewin’s memory-refreshing quo- 
tations were from his notes and 
not directly from the transcript. 
quickly pointed out 
that the transcript was right at 
hand and that “almost invari- 
ably” Lewin’s notes were 
checked with the transcript. 


“According to Rules of Law” 


Judge Stone overruled the mo- 
tion of J. C. Denton, Mid-Con- 
tinent attorney, ‘asking that 
government counsel’s notes on 
the grand jury testimony be 
submitted to the defense. 

But the court directed govern- 
ment counsel thereafter to quote 
from the transcript itself when 


“refreshing” the witness’ recol- 
lection. 

Government Attorney Craw- 
ford said the notes were used to 
save time 


“You may save time, but let’s 
have this according to rules of 
law,” Judge Stone directed. 


About 
Tracey 


Questioned Talk With 


During the _ frequently-re- 
battle over the grand 
jury testimony, there was in- 
termittent questioning of Jacobi 
about conversations he alleged- 
ly had with tank car buyers of 
various companies. 

He was asked 
ported conversation 
Tracey of Sinclair. 

“Oh, I made a note of what 
gasoline had been mentioned at 
the meeting as Sinclair might 
and passed 
Tra- 


about a 
with 


pur- 
Mr. 


cey,” Jacobi replied. 

In several instances, Jacobi 
not recall details of the 
alleged conversations, despite 
Lewin’s efforts to “refresh” him 
with quotations from the grand 
jury transcript. 

Jacobi reiterated that he did 
not recall anyone agreeing to 
anything at meetings of the so- 
called tank car _ stabilization 


| committee he described. 


| session 


Lewin then questioned Jacobi 
is to whether the purpose of 
the “program” was to raise 
prices published by the defend- 
ant trade journals. But the 
court sustained the objection 
that this was repeating what 
was brought out at the Oct. 19 
(See N. P. N., Oct. 20). 
“Prima Facie Case” 

Next, Judge Stone admitted 
in evidence several of the 
weekly market letters Jacobi 
identified as having been writ- 
ten by him to A. G. Maguire, 
his superior with Wadhams Oil 
Co. (Socony-Vacuum), which he 
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Jacobi’s Market Letters Read To The Jury 


had excluded when first offered 
several days prior to this. 

This ruling came only after 
a bitter clash between counsel. 

“Your Honor is not ruling 
that government counsel has es- 
tablished that there was a con- 
spiracy here?” Donovan asked 
the court and nearly everyone 
in the room held their breath 
for the answer. 

Chaffetz arose and declared 
emphatically, “We _ certainly 
have established a prima facie 
case sufficient to support the 
admission (in evidence) of that 
type of admission of an alleged 
co-conspirator.” 

Crawford contended it was 
not proper for the court to say 





at any certain time whether or 
not there is sufficient evidence. 
Government counsel then went 
to the bench, followed a moment 


later by oil company attorneys. | 


For 15 minutes there was a 
buzzing argument out of ear- 
shot. Then counsel returned to 
their tables and Judge Stone 
made his ruling which was simi- 
lar to his earlier ruling. 


Judge Stone Rules 


Judge Stone held that the 
Jacobi market letter was admis- 
sible “as affecting only the in- 
dividuals and corporations that 
participated in this buying pro- 
gram as described by the wit- 
ness now on the stand, and is 


not received as-evidence against 
any of the other individual de- 
fendants or corporations.” 

The first Jacobi letter to 
Maguire read to the jury was 
dated June 7, 1935. It said that 
the crude situation continued in 
good shape, that tank car prices 
on gasoline had advanced 0.125 
cent in the past week, that, if 
the prices held, Standard of In- 
diana was expected to advance 


service station prices 0.3 or 0.4, 


cent within the next week, and 
that if this took place he (Ja- 
cobi) did not look for another 
advance in wholesale or retail 
prices unless there was an ad- 
vance in the crude price. 
Lewin then recalled Jacobi’s 
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The Madison “oil trial’ 
reports of the daily proceedings are concise, yet complete, and 
written by our own staff writers from the oil man’s angle. 


Special offer 


this new special offer. 


Be a RE Ete i a a eas i A, 


vee SROOROE....<.. 


SPECIAL . . . 


To All Subscribers of N. P. N. 


It’s the most important oil news in many years. 
oil man will want to follow the court proceedings daily. 
GRAM’S last minute reports each day are concise and im- 
Complete on your desk each morning. 


OILGRAM NEWS SERVICE (but with- 
out price section) since beginning of, and for the duration of 
the trial for only $10, but not to exceed 3 months. 
less than 14c a day! 


No doubt there are other men in your office who should 
see the oil industry news and the “oil trial’’ proceedings in the 
OILGRAM. They also can have on their desks daily the last 
minute reports on news vitally interesting to them through 
Regular OILGRAM subscribers will 
receive all news given subscribers to this special offer. 
copies at $10 each. 


Orders should be sent in at once to OILGRAM, 509 Pen- 
ton Bldg., Cleveland. 


OILGRAM NEWS SERVICE, 


Send me OILGRAM News Service throughout the oil trial in Madison, start- 
ing TODAY, and not to exceed 3 months. 


Your mailing point nearest to me is: 


(Please check) 
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| testimony about no “price rec- 


ommendation” after June 7, 
1935, until January, 1936. after 
the crude advance. 

Jacobi said he called several 
companies after the crude ad- 
vance in January, 1936, and told 
them he had raised his price 
0.5 cent and “hoped they could 
see their way clear to do the 
same thing, if they found that 
in the market.” 

Lewin brought out that price 
quotations in the defendant 
trade journals went up 0.5 cent 
“at that time.” 


More Jacobi Letters 


The second Jacobi letter, 
dated Sept. 20, 1935, was then 
read. It said ‘“‘purchases by 
some of the larger refiners have 
strengthened the tank car mar- 
ket. Smaller refiners are still 
‘jittery’ due to California and 
insist on keeping their storage 
tanks dry.” 

The third, and last Jacobi 
letter read Oct. 20, was dated 
Dec. 21, 1935, and said that 
smaller refiners were moving 
their gasoline without delay, 
with none in storage, that there 
was no particular reason for 
tank car prices to decline in Jan- 
uary, February and March, as 
“long as these small plants are 
able to move their current pro- 
duction to present outlets.” 


Morning Session of Oct. 21 


Lewin renewed his examina- 
tion of Jacobi at the’ morning 
session of Oct. 21, questioning 
him about lower prices the So- 
cony-Vacuum buyer paid some 
refiners. Jacobi denied that the 
lower prices were due to lower 
quality, adding that he “never 
bought anything that wasn’t 
within our specifications.” 


Foundation of Check Episode 


Turning to the question of 
who paid Jacobi’s expenses dur- 
ing his “program work”, Lewin 
laid the foundation for the 
dramatic episode of the P. and 
C. Committee check which was 
to come later in the day. 

“Well, until June 1, the P. 
and C. Committee paid my tele: 
phone expenses,” Jacobi replied 
to Lewin’s question. He said 
that the check came directly 
from the committee, through 
Mr. Ashton. 

Lewin asked who had signed 
the check, but Jacobi said he 
didn’t remember. 

Then, the government at- 
torney asked if Jacobi had the 
check, and the witness said no. 

Asked if he had given that 
information before the grand 
jury, Jacobi replied, “No sir, 
I don’t think you asked me.” 

Jacobi was then questioned 
about the East Texas Refiners 
Marketing Assn. and the con- 
nection of Neil Buckley, Cities 
Service Export Oil Co., with it. 

The Socony-Vacuum man re- 
plied that he understood the as- 
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Submit Code Committee Expense Check 





sociation was formed by refin- 
ers operating on legal crude to 
provide a “more orderly way of 
selling their gasoline.” 
ley’s duties, he said his under- 
standing was, were to help these 
refiners sell their gasoline to 
“majors and other companies.” 

Lewin tried to link the fall 
meetings in 1935 of the so-called 
stabilization committee, men- 
tioned by Jacobi, to a falling off 
in demand. Jacobi said the meet- 
ings were held each month; he 
denied that he had ever urged 
any major company to take 
distress gasoline from small re- 
finers whether they needed it or 
not. 


Oilgram Not In Meetings 


More Jacobi letters to Ma- 
guire of Wadhams were then 
offered in evidence, and admit- 
ted over objections from defense 
counsel. 

Maurice F. Hanning, attorney 
for the Platt defendants, pointed 
out that counsel for the de- 
fendant trade journals had not 
had a chance to examine the 
proffered letters. 

“There is nothing in this wit- 


ness’ testimony so far that 
shows Platt’s Oilgram partici- 
pated in any of these. meet- 


ings,” Judge Stone remarked. 

The first Jacobi letter then 
read was dated March 8, 1935. 
It stated that East Texas con- 
ditions were improved with the 
tender board on top again, that 
the “buying pool” had started 
operations, that a subcommittee 
of the tank car stabilization 
committee had been named, 
consisting of McDowell of Mid- 
Continent, Tutile of Empire, 
and Jacobi, to serve as a “steer- 
ing committee on pool mat- 
ters”, that prices already were 
reflecting a “better frame of 
mind’ and that jobbers were 
building up inventories. 

The next letter, dated March 
15, 1935, said that Jacobi had 
been busy on “tank car sta- 
bilization work” and that results 
were “gratifying” 

“Our committee,’ the letter 
added, “decided on a price of 
3.75 cents for third grade, and 
4.75 cents for ‘Q’, for next week. 
Purchasing companies, includ- 
ing our own units, are paying 
these prices today. Since this 
stabilization work started, an 
advance in price of about 0.375 
cent per gallon on both grades 
has resulted.” 


BE) 


The letter added that jobber | 


demand had decreased some- 
what and that good weather 
would be welcomed. 

The third letter read Oct. 21 
said that the market was firm 
at 4 cents for third grade, that 


Buck: | 


an 0.125 cent advance was ex- 
pected the next week, that job- 
ber demand was slow because 
of unfavorable weather and the 
belief that the present market 
prices would not hold—*‘It is 
quite possible they may be 
fooled this year in this respect.” 

The fourth letter, April 26, 
1935, and the fifth letter, May 
10, 1935, discussed the “improv- 
ing” price structure in the face 
of unfavorable weather which 
he said was holding jobber 
buying down. 

The last Jacobi letter to Ma- 
guire read was of May 24, 1935. 
It stated that gasoline prices 
were holding in the face of 
“most unfavorable weather” 
that the price for 63-70 octane 
in the trade papers was expect- 
ed to advance to 5.5 cents in 
the next day or two. 

Next was submitted a letter 
and some enclosures from Ja- 
cobi to J. H. Romer, in Socony- 
Vacuum’s New York office. On 
the witness stand, Jacobi said 
that Romer was in charge of 
Socony-Vacuum’s inter-company 
“exchanges”. The letter referred 
to a gasoline “exchange” al- 
legedly under consideration with 
Empire and mentioned that gas- 
oline purchased from “Omar, et 
cetera, has helped the market 
structure here decidedly in the 
past 60 days and has enabled 
Socony to do its part in the in- 
ter-refinery buying.” 


Check Episode Is Dramatic 


Cross-examination of Jacobi 
started with the afternoon ses- 
sion of Oct. 21 and Donovan im- 
nediately took advantage of the 
opening afforded by Lewin’s 
questioning about Jacobi’s tele 
phone bills and the witness’ re 
ply that they were paid by the 
P. & C. Committee up to June 
1 (3935). 

“Your 


Honor,” Donovan de- 


clared, “a subpoena has been 
issued to the custodian of the 
records of the Planning and 


Co-ordination Committee of the 
code, and I would like to ask if 
he is here.” 

From the back of the room, 
where the spectators sat, a man 
came forward to Donovan’s ta- 
ble. He turned out to be Irwin 
Lamp, secretary of the P. and 
C. Committee under the NIRA 
oil code. He handed a document 
to Donovan. 

Then, with a dramatic flour- 
ish, while the crowded court- 
room was hushed and everyone 
sat on the edge of his chair, 
Donovan presented the papers 
to Jacobi on the witness stand. 

Jacobi identified them as a 
cancelled check for $366.25, 
dated June 18, 1935, from the 


P. & C. Committee to himself, 
with a voucher showing that 
it was “to cover telephone ex- 
pense in connection with code 
work, for a period ending May 
31, 1935.” 

Following this up, Donovan 
asked a few preliminary ques- 
tions about the refinery control 
program and the “stabilization” 
program under the oil code. 

With a flourish, Donovan 
next offered several red-sealed 
documents he identified as cer- 
tified copies of the oil code as 
“approved Aug. 19, 1933, by 
President Franklin D. Roose- 
velt” and the executive order 
appointing Interior Secretary 
Ickes as oil administrator. 

Government Counsel Object 


Government counsel objected 
to admission of these documents 
in evidence and were sustained 
by Judge Stone. 

Chaffetz admitted the check’s 
authenticity but denied that the 
committee had authority to is- 
sue it for the purpose stated. 

Donovan retorted that was 
why he wanted to put in the oil 
code—to show such authority. 

Counsel then went to the 
bench for a whispered confer- 
ence. After 20 minutes the ar- 
gument grew loud enough to 
be heard all over the court- 
room. Judge Stone sent the jury 
out of the room. 

The crowd of attorneys below 
Judge Stone’s bench grew larger 
as the argument became heated. 
The battle preceding Donovan’s 
opening statement was renewed, 
with increased vigor. 

Government counsel contend- 
ed that the court should not ad- 
mit any evidence purporting to 
show approval by the govern- 
ment of defendants’ activities, 
unless it could be shown that 
they had formal, written ap- 
proval such as, they insisted, 
was required by the code. 

They showed Judge Stone 
copies of letters which they 
said were from Secretary Ickes 
denying that he had approved 
any buying “agreements” un- 
der the code. 

Defense counsel argued that 
they should be permitted to 
show all facts and circumstances 
surrounding the defendants’ ac- 
tivities. 

Judge Stone, during course 
of the argument which was not 
taken down by the court re- 
porters, indicated by his re- 
marks that inasmuch as this 
was a criminal case he was in- 
clined to be liberal in allowing 
defense counsel to show such 
facts and circumstances. He in- 
dicated that he felt the prose- 
cution could put in the Ickes’ 
letters later as rebuttal. 


Government counsel objected 
vigorously, contending that the 
Trenton Potteries case barred 
any evidence of “reasonable- 
ness” in a price-fixing case and 
that the defense counsel's “evi- 


dence” would confuse the jury. 
Calls Jury Back In 


Judge Stone called in the 
jury and gave his ruling that 
on cross-examination of Jacobi 
the defense could question him 
about what he knows of the 
meetings, when they originated 
and by what authority. 

Again Donovan tried to get 
in the oil code. Charles I. Fran- 
cis, Pure Oil Co. attorney, ar- 
gued that without the code the 
jury wouldn’t understand, point- 
ing out that Jacobi said he was 
on a stabilization committee — 
“an agency under the code.” 

Judge Stone barred the code 
from evidence for the time be- 
ing. 

Resuming cross-examination 
of Jacobi, Donovan questioned 
Jacobi about the refinery con- 
trol program and events lead- 
ing up to the St. Louis meet- 
ing of the so-called tank car 
stabilization committee, bring- 
ing out that the independent 
refiners were present pursuant 
to a meeting held a few days 
earlier in Kansas City. 

Next, Donovan unfurled a 
huge chart, which Jacobi said 
he had checked, showing a com- 
posite of price quotation ranges 
published by the Chicago Jour- 
nal of Commerce and Platt’s 
Oilgram, Oklahoma refinery 
market as compared with prices 
paid by the Socony-Vacuum 
buyer. 

Jacobi admitted that some 
major company buyers, includ- 
ing himself, had taken advan- 
tage of small refiners’ condition 
to beat their prices down below 
the going market. 

Jacobi stated that he had 
made three purchases in Decem- 
ber, 1935, at the average of the 
Chicago Journal of Commerce 
and the low of Platt’s Oilgram; 
the “rest were all at or under 
the low,” he added. 

On 46 days, Jacobi stated, he 
bought at the low and on 78 
days under the low. 

Donovan then went into de- 
tailed questioning about the So- 
cony-Vacuum tank car buyer’s 
purchases. 


“Chiseling On Refinery 
Allocations” 


Taking up Jacobi’s reference, 
in one of his letters to Maguire, 
to the possibility of refiners 
“chiseling” on their allocations 
under the code Donovan again 
questioned the witness about the 


refinery control program un- 
der the code. 
Jacobi said he recalled that 


(Continued on page 26) 
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“Gas” And Oil 


From the Car Window 


By WARREN C. PLATT, Editor 


ENROUTE TO MADISON, Oct. 24.—A week end at 
home gives one a refreshing, even though a decidedly bird’s- 
eye, view of the oil industry again. For a month we have 
been sojourning at Madison. Minds have been so concen- 
trated on the trial of the government’s alleged conspiracy 
case that, until one gets away, he does not realize how 
much he has disregarded the oil industry and the rest of 
the world—yes and his own business too. 

So, following a day and a night at Cleveland, one feels 
a certain qualification, perhaps unwarranted, to comment 
again on affairs. outside of Madison. Hence this effort, 
typed as we shoot through Indiana on a bright, fall day 
that belies the snow we left at Cleveland. The contrast 
only marks the continual contrast all over the United States 
the year round. Somewhere there is always “good gasoline” 
weather. 

In these days of falling stock markets and a marked 
decline in some businesses and the oft mentioned “seasonal” 
declines, or advances, in others, anyone in this oil business 
cannot help but be thankful that, taking the industry as 
a whole, the “gasoline”? season runs the year around. 

The man in Wisconsin, with snow banked around his 
stations, all told may not prosper any more than the man 
in the far south whose stations are empty under a blistering 
summer sun but, in by far the greater part of these states, 
the consuming of gasoline is going on at a steadier and 
steadier rate the year through. The curve will continue to 
flatten with the years and the improvement in cars and 
roads. 


Washington Clouds 


Whether Washington threatens as the special session 
of Congress nears, will rest a great deal with the activity 
of oil associations and individual oil men. One of the most 
important legislative activities will be consideration of the 
vicious undistributed profits taxes. 

During the past six months the oil associations repre- 
senting the smaller units, have been active in declaring 
against this kind of a tax, which hits the smaller business 


men of the country far harder than the larger corporations 
against whom, allegedly, it was aimed. From all reports 
Congressional committees will give these oil associations 
plenty of opportunity to voice their objections even though 
the administration is reported to be against any great change. 

As American business enters this present decline, even 
though it may prove a temporary one and only perhaps 
affecting certain businesses, it should drive home to every 
business man and his employes as well, the need for good 
profits, when there are any at all, to offset the losses that 
are certain to come to most classes of business in lean 
times. 

We all hope that business will continue good for sey- 
eral years to come at least. But the business man who 
is still working out from under the last depression, cannot 
view these hoped-for years with any great satisfaction, know- 
ing that he has to pay a tax for the privilege of paying his 
debts and pay another tax for putting aside a reserve toa 
cushion the shock of the next depression. ; 

In fact, if he believes, as most business men probably 
do, that the present let-down is not a serious depression, 
and this business man decides to gamble into some red-ink 
months next year, he will have to pay a tax for the privilege 
of putting the money in the bank out of which to pay for 
those losing months, that is if he is going to save that 
money out of any profits this year. If the money does not 
come out of this year’s profits, then it will have to come out 
of the savings from good profits of previous years. This 
brings one to the obvious conclusion that, had this undis- 
tributed profits tax law been in effect for any number of 
years, there would not be any surplus from which to gamble. 

Either the n@éw thinking at Washington does not ap- 
preciate that most business enterprises are small ones, or 
else, as has been charged, these would-be-business dictators 
want to put the small business man out of the picture first, 
in order to make it all the simpler to increase government 
control over the few remaining big corporations which wil! 
be left. 

The representatives of the small business man who will 
take his protest against extinction by this undistributed 
profits tax to the halls of Congress next month, could well 
point out that, IF the big drop in the stock market of the 
past few weeks indicates the close proximity of another 
depression, then may Congress hurry up and save the small 
business man by removing this vicious tax at once—nex' 
month—so he may have what little profit he possibly made 
this year. Otherwise he would not last long in another 
financial gale. 


Simplify Burning Oils 


In our temporary home at Madison we are burning 
briquettes, our first experience with coal in a dozen years. 
Also it is our first experience with a “manufactured” and 
a “refined’’ coal. The coal of the past was dusty, dirty, 
smoky, full of clinkers and ash, hard to start-and quick 
to go out. But these briquettes are different and much 
better. They have all the good points that the old coal 
had not. 

This only adds point, in our mind, to the argument 
of Chief Engineer Powers, of the Timken oil burner, at 
the national jobbers’ meeting last week, that the oil in- 
dustry is still confusing the burning oil consumer with a 
lot of different alleged grades of oils, many trade names 
and a wonderful assortment of claims for each. Said Mr. 
Powers, the oil industry should simplify and make the think- 
ing of oil burning easier. 

The coal industry has been asleep for many years. It 
has been one of, if not our most, backward industry. For 
years it has done nothing but cry over the inroads of en- 
gineering and chemistry in the development and use of 
other fuels, gas, both artificial and natural, bottled gas, oi! 
and electricity. Even last year it turned to Congress for 
help through the Guffey coal control law, instead of itself 
putting more effort and brains and money into the chemical 
and engineering laboratories. 

But however dumb the coal industry on the whole may 
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still be, some members of it have been awake and are 
doing a fine job of improving the consuming facilities for 
coal, especially for house heating. The hot air furnace of 
today as it comes from Holland, Mich., is an entirely dif- 
ferent affair than that of a dozen years ago, and the au- 
tomatic stokers in the home are providing an efficiency and 
convenience known heretofore only in big power plants. 


All these suggest that the coal industry at last may 
be waking up. So, if oil burning is to keep ahead, the oil 
industry must listen to such words of warning as come fron 
Mr. Powers. 


Still Good Gasoline Weather 


And outside the car window the sun still shines, autos 
flash by on the broad concrete road that parallels us across 
the brown fields of some of the best farming country in 
the world and the gasoline market flourishes, even though 
we did leave four inches of snow at Cleveland this morning. 
Oil is universal in aiding mankind to better business and 
a broader life. 


Marland’s Troops Aid the ClO 


Governor E. W. Marland, of Oklahoma, sent some 80 
members of the national guard into the Healdton oil field 
last week, where there was a strike on the properties of 
the Jones Oil Co. The local union of the C.I.0. took possession 
of the properties and picketed them to prevent anyone 
from entering. 

A district judge issued a temporary restraining order 
prohibiting the pickets from interfering with the Jones com- 
pany officials or workers. The company management as- 
serted its men wanted to continue working but were being 
kept out by pickets not employed by the company. The 
trouble, incidentally, arose when the company discharged 
12 men for economy reasons. 

The governor said the troops were sent in because 
the sheriff of the county said the situation looked dangerous. 
The loudest public demand for troops came from a C.L.O. 
organizer. 

Regardless of the reason for sending in the troops or 
who asked for them, the use made of the militia fitted ad- 
mirably into the C.I.O. scheme of things. The force of the 
state was exerted to see that the owners of the property, 
as well as the strikers, were kept from entering the leases. 
After three or four days of this the company employes were 
“permitted’’ to come back in to pump wells so as to rid 
them of salt water, which in this field accumulates quickly. 
Deputy sheriffs, said the account of this phase of the dis- 
pute, “carried orders bearing the approval of the strike 
committee to permit Jones employes to enter the leases. .. .” 


Oklahoma’s governor has added nothing to his stature 
in this business. The terms of a court order were set aside 
by his military force and the true owner of the properties 
was held back from the use of his possessions. No matter 
how much the governor may explain that this was not mar- 
tial law but use of troops to aid civil authorities, the owners 
of the Jones properties were temporarily dispossessed. It 
is the same sort of thing that caused the Ford Motor Co. 
to announce the closing of its Kansas City plant until it 
gets assurance that government agencies will protect man- 
agement in freely entering upon and leaving the premises 
and also will protect workers who want to continue their 
labors. Unfortunately, an oil lease cannot be moved to bet- 
ter surroundings as can the Ford plant. 


The Dallas News commented pithily that “Oklahoma’s 
executive would be hard pressed to find warrant in any law 
for his extraordinary order which, in effect, makes the na- 
tional guard and the State of Oklahoma trespassers on the 
property as anyone without legal right upon it. Marland’s 
warrant, of course, is written in the ball cartridges and 
bayonets of his dough boys. But his-orders are Marland 
law, not martial law.” 


Dedicate A New 
Bureau Of Mines 
Research Plant 


By LAWRENCE E. SMITH 
BARTLESVILLE, Okla., Oct. 
24. With considerable cere- 
mony, the new building of the 
Bartlesville petroleum  experi- 
ment station, U. S. Bureau of 
Mines, was dedicated Oct. 20. 
The building provides adequate 
space in which the bureau tech- 
nologists can carry forward 
their continuous program of re- 
search and field studies of prob- 
lems which affect the oil and 
gas industry. 

The building was dedicated by 
Dr. J. W. Finch, director of the 
bureau, “to be the home of re- 
search designed to increase ef- 
ficiency in the production and 
use of our petroleum resources, 
that as a nation we may not 
be prodigal in the use of the 
rich patrimony that our fore- 
fathers have left us, but may 
pass down to our posterity its 
just share of this vast but not 
unlimited and not replaceable 
mineral wealth; I dedicate it 
to be the home of research to 
improve for the use of mankind 
the products of this great in- 
dustry % 

The Bartlesville station was 
established in 1918 and the bul- 
letins and reports on research 
work done here constitute an 
important part of the technical 
literature of petroleum and gas. 
Dr. Finch mentioned several 
outstanding projects of the sta- 
tion; investigations of evapora- 
tion losses of crude petroleum 
and refined products, started in 
1920 by Wiggins and continued 


by Schmidt; lésses from natural | 


gas transmission lines, begun 
in 1922 by Cattell and continued 
by Rawlins, Berwald and John- 
son; study of the function of 
natural gas in the production of 
petroleum, by Miller and studies 
by fractionation and treating of 
gasoline, by Cooke, Rue and 
others. 


Co-operative Projects 


These he mentioned as typical 
of the work which has been 
done and which will be contin- 
ued; all the projects named were 
in co-operation with the indus- 
try. The American Gas Assn. 
and the American Petroleum In- 
stitute were credited with as- 
sistance in the projects on trans- 
mission losses and the function 
of gas in production. 

The Bartlesville station has 
been conducted co-operatively 
by the federal government and 
the state of Oklahoma. W. E. 
Disney, Congressman from Ok- 
lahoma, told the audience that 


|the expenditures to a 


recent 
date have been $802,160 from 
the state and $1,649,822 from the 
federal government. 

In another part of the town, 
on the same day, a marker was 
unveiled at Oklahoma’s first 
commercial oil well, completed 
April 15, 1897. It is in Johnstone 
Park, within the city limits. The 
well was drilled by the Cudahy 
interests, is now owned by Na- 
tional Refining Co. and still 
makes about three-fourths of a 
barrel daily. 

Clarel B. Mapes, secretary of 
the Mid-Continent Oil & Gas 
Association, recited the history 
of the well and drew aside the 
cover of the marker, in which 
enterprise he was assisted by 
several hundred school children 
who thought the marker was 
papier mache and desired bits 
of it as souvenirs. Their stam- 
pede was not part of the formal 
program. 

Past Heads Present 

Numerous in the large audi- 
ence at the two ceremonies were 
notables in official and indus- 
trial life of Oklahoma. Included 
were five past superintendents 
of the’ Bartlesville station: 
James O. Lewis, the first super- 
intendent, now in consulting 
practice in Tulsa; A. W.+* Am- 
brose, now vice-president of 
Cities Service Oil Co., Bartles- 
ville; T. E. Swigart, now vice- 
president of Shell Petroleum 
Corp., St. Louis; M. J. Kirwan, 
now an executive of Indian Ter- 
ritory Illuminating Oil Co., 
Bartlesville and R. A. Cattell, 
now head of the bureau’s petro- 
leum division in Washington. 
N. A. C. Smith is the present 
superintendent. 


Anniversary of Ranger 
Boom Is Celebrated 


RANGER, Texas, Oct. 24. — 
Several thousand persons, many 
of whose memories include the 
eventful day of Oct. 21, 1917, 
gathered here on the anniver- 
sary of the drilling in of the 
McClosky well 20 years ago. 
This well started the boom of 
more than three years’ dura- 
tion, during which the general 
Ranger district, covering parts 
of Eastland, Erath and Stephens 
counties was developed. 

The celebration started with 
a home coming dance Oct. 20. 
The next day there were ad- 
dresses by public officials, in- 
cluding Solicitor General Karl 
|Crowley, of the U. S. Postal 
Department, who laid the cor- 
j;nerstone on this occasion for 
a new postoffice. A civic parade 
and a football game were also 
events in the day’s commemora- 
tion. That night there was an 
oil man’s barbeque and street 
show. 
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City Gasoline Grading 


Proposed for Richmond 


RICHMOND, Va., Oct. 25.—A 
proposal to establish municipal 
specifications for three grades 
of gasoline is included in the 
general of the city’s 
weights and measures law pro- 


revision 


posed to the city council on 
which hearings will be held 
Nov. 18. 

Oil men forecast that the 


proposed municipal grading or- 
dinance is a fore-runner of simi- 
lar legislation for regulation of 
the oil industry which may be 
laid before the Commonwealth’s 
legislature early next year. 
Several state officials  at- 
tended the hearings in Raleigh 
Oct. 6 on the specifications for 
gasoline in North Carolina, and 
displayed great interest in the 
North Carolina experiment. 
Sponsored by B. W. Ragland, 
sealer of weights and measures 
for the city of Richmond, the 
proposed revision of the weights 
and measures ordinance (which 
includes motor fuels) would con- 
fer police power on his office. 
The specifications in the new 


Jaw include octane rating as 
well as standards for distilla- 


tion, vapor pressure, sulfur, cor- 
rosion and gum content. 

No minimum octane is speci- 
fied for motor gasoline, but the 
minimum for premium would be 
fixed at 74, and for regular, 68. 


Fine or Jail 


Dealers, distributors or others 
selling gasoline said to come up 
to the specifications for any 
grades, but found by city in- 
spectors to be below the mini- 
mum standards, would be liable 
to a fine of $10 to $100 for the 
first offense, or $25 to $500 for 
the second offense, or by im 
prisonment of not more than 12 
months, or both. 

teceivers of gasoline ship- 
ments would have to report to 
the inspector’s office, have 
them tested, and post signs de 
claring they had “Richmond 
Tested Motor Fuel”, not only at 
retail outlets but on “every mo- 
tor vehicle, wagon, truck, tank, 
pump, barrel, cask, can or other 
container or device from which 
motor fuel is sold, drawn, de- 
livered or distributed.” 

The proposed changes would 
also require all tank trucks de. 
livering fuel oil to be equipped 
with meters. 

“Testing fees” ranging from 
$5 to $100 per month, depending 
upon quantity of gasoline re- 
ceived, would be levied for ad- 
ministering the ordinance. 


An attempt to have the ordi- | 


nance passed without a hearing 
was made at the council meet- 
ing Oct. 21, but was forestalled, 
over protest of Ragland, when 
12 oil men appeared! and re- 
quested that action be deferred 
for a month. 

The Richmond Petroleum In- 
dustries Committee is preparing 
to voice opposition to the pro- 
posal at the Nov. 18 hearing. 
Most of the city’s oil men are 
expected to be present. 


North Carolina 
Specif ications 


Effective Dee. 1 


RALEIGH, N. C., Oct. 25.— 
North Carolina’s new gasoline 
specifications will go into effect 
Dec. 1, the state Gasoline and 
Oil Inspection Board has an- 
nounced. 

The specifications setting up 
three state grades of -gasoline 
were promulgated by the board 
following hearings here Oct. 6, 
at which oil company represen- 
tatives appeared (NPN, Oct. 13, 


D. 2a): 
The specifications as finally 
adopted are the same as the 


tentative standards published in 
NATIONAL PETROLEUM NEws in 
connection with the story cited 
above. They include tests for 
octane number, corrosion, sul- 
fur, vapor pressure, gum con- 
tent and distillation range. 
Under the regulations the 
grades are to be officially desig- 
nated as “North Carolina Prem- 


ium Grade,” “North Carolina 
Regular Grade,’ and “North 
Carolina Motor Grade.” 


Minimum octane for premium 

75 when tested at service 
stations and 76 at bulk storage, 
in tank cars, tankers; for 
regular, 68 at retail outlets and 
69 in bulk, and for motor, 60 
and 61 octane. 

Under the regulations a uni- 
form label of the type pre- 
scribed by the board must be 
posted on all retail outlets show- 
ing the grade of gasoline dis- 
pensed from each pump. These 


is 


or 


labels are to be _ furnished 
through an “official” supplier 
after the board has received 


samples and competitive bids to 
designate the supplier. Labels 
will be printed in distinctive 
colors, so motorists will be able 
to determine the grade of gaso- 
line from the color of the label 
on the pumps as well as the 
wording. 

The prescribed label is in the 


| form of a circular decalcomania, 
|8 inches in diameter. At the top 
'are the words “North Carolina,” 
and at the bottom “grade.” On 
a crossbar, through the circle, 
is the designation of the grade 
|—premium, regular or motor. 

| Labels for premium grade 
pumps are to be royal blue on 
a white background; for regular 
grade, red on a white back- 
ground, and for motor, black 
on a yellow background. 

Under the North Carolina 
grading law inspectors. will 
cover the state making gasoline 
tests. 

Traveling will be in automo- 
biles hauling trailers equipped 
as “traveling laboratories.” A 
number of units are to be de- 
livered early in November. 


Local Distributor Named 


| DENVER, Oct. 25.—Entrance 
of Standard Oil Co. of California 
into the Denver district and its 
appointment of the Liberty Pe- 
;troleum Co. as its local distrib- 
uting agency has just been an- 
nounced. The Standard company 
is operating through a subsid- 
iary, the California Company, 
in Colorado, Montana, Wyo- 
ming, Utah, the Dakotas and 
Nebraska: 

The Liberty company, which 
already has 16 retail outlets in 
Denver, is headed by Carl M. 
Cox, formerly commissioner of 


public lands and farm loans in 
|Wyoming. Richard Downing is 


vice president and Carl A. Bach- 
man, secretary-treasurer. 


Meeting Date Changed 


RICHMOND, Va., Oct. 25.— 
Virginia Oil Jobbers Assn. has 
changed the date of its annual 
meeting, to be held at John Mar- 
shall Hotel here, from Nov. 10, 
as originally scheduled, to Dec. 
6, it has been announced by Ira 
F. Walton, Roanoke Oil Co., 
president. 

The change was made so the 
meeting would not conflict with 
the November elections, and 
also in order to permit more 
definite discussion of state legis- 
lative matters. The Virginia 
‘legislature meets in January, 
1938. 


Cites Oil’s High Taxes 


MEMPHIS, Oct. 18.—Urging a 
campaign for the reduction of 
Tennessee’s 7-cent gasoline tax, 
Abe L. Roberts, attorney and first 
vice-president of the Tennessee 
Assn. of Petroleurh Retailers 
told the Transmo Club here, Oct. 
14, that 70 per cent of the state’s 
total tax revenue came from the 
gasoline used by motorists and 
truck operators; that gasoline 
taxes Were out of proportion to 
.other taxes. 


Change in Tank 
Car Test Period 
Proposed to ICC 





N. P. N. News Bureau 
WASHINGTON, . Oct. 
Public hearing will be held be- 
fore Interstate Commerce Com- 


25.— 


‘missioner Frank McManam) 
here Nov. 10, on_ proposed 
amendments to the commis- 


sion’s regulations for transpor- 
tation of explosives and other 
dangerous articles, the ICC has 
announced. 

The proposals have been sub- 
/mitted to the commission over 
the past several months 
various interested shippers and 
| associations, and include several 
suggested changes in regula- 
tions of interest to various 
{phases of the petroleum 
dustry. 

Chief among these is the pro- 
posed amendment which would 
lengthen to five years the maxi- 
mum period between tests for 

'tanks and safety valves of tank 
cars. The present regulations 
require tests every two years. 
The proposed regulation, which 
changes only the period of time, 
follows, in part: 

“ ... tanks and valves must 
be retested at intervals of five 
years or less after the original 
test, and that if jacket and lag- 
ging are not removed, the tank 
must hold the prescribed pres- 
sure for at least 20 minutes. A 
drop in pressure shall be evi- 
dence of leakage, and such por- 
tion of the jacket and lagging 
must be removed as may be 
necessary to locate the leak and 
make repairs. After the repairs 
have been made, the tank must 
be again subjected to the pre- 
scribed test.” 

This amendment is proposed 
by the Bureau of Explosives, 
Assn. of American Railroads. 
Another change sought by the 
same bureau, as well as the 
A. A. R. tank car committee, 
would require the owner of a 
tank car to secure ICC approval 
before the car may be used for 
the transportation of any com- 
pressed gas other than that for 
which it is currently equipped 
and authorized. This approval 
would include approval of a 
change in the stenciled lettering 
on the tank, indicating the prod- 
uct carried, as well as changes 
in closures, safety valve, and 
other physical parts of the tank. 


Copies of the proposed 


by 


in- 


changes may be obtained from 
either the ICC or the Bureau of 
Explosives, 
| New York. 


30 Vesey Street, 
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Treating Method 
Shown To Affect 


Lead Requirement 





By Teletype 
By ALLEN S. JAMES 


SHREVEPORT, La., Oct. 26.) 


—Treating methods and still 
tubes were sufficiently import- 
ant subjects to draw approxi- 
mately 100 plant men to the 
regional technical meeting held 
here Oct. 22, under sponsorship 
of the manufacturing committee 
of the Western Petroleum Re- 
finers’ Assn. 

Those attending heard two 
treating methods discussed, 
with one of them demonstrated 
later at one of the Shreveport 
refineries. They also heard dis- 
cussed the selection of steels for 
high temperature service. 

A hint as to the interest re- 
finers in the Louisiana, Arkan- 
sas and East Texas area were 
taking in treating methods was 
given several months ago, when 
considerable discussion was de- 
veloped at one of the La.-Ark.- 
Texas Division’s monthly tech- 
nical meetings. As a _ result, 
W. A. Schultze and A. E. Buell, 
of Phillips Petroleum Co., 
Bartlesville, Okla., described the 
copper chloride treating meth- 
od. Schultze a year ago dis- 
cussed this subject at a Wichita, 
Kans., meeting but this time a 
portable unit was set up at the 
Arkansas Fuel Oil Co.’s refinery 
here and actual demonstration 
of the process was given. 


Discuss Howard Process 


Emby Kaye, vice president of 
Skelly Oil Co., and chairman of 
the W. P. R. A. manufacturing 
committee, discussed the other 
treating method, the Howard 
process. 

This process has shown very 
favorable results in pilot plant 
operations, Kaye reported. “The 
refiner,” he said “is not as much 
interested in the octane number 
as he is in lead susceptibility 
because, in any event, most of 
the gasolines manufactured 
with present processes - still 
need lead to bring them up to 
commercial standards. The lead 
susceptibility of the treatéd 
gasoline is therefore of utmost 
importance. 

“It has been indicated from 
numerous tests that the increase 
in lead susceptibility varies with 
the sulfur reduction, although 
it is equally well demonstrated 
that gasolines of very low mer- 
captan content showed little or 
no increase in lead susceptibil- 
ity. 

“For naphthas requiring ap- 
proximately 3 cc. of lead to 70 
octane before treatment, the 


lead required was reduced by | 


| 1 ec. It does not require a great 


deal of arithmetic to show the 
possible economies involved in 
the successful treatment of 
straight-run gasoline having an 
octane number between 45 and 
50. The savings seem almost in- 
credible.” 

The plant men once again let 
their interest in the corrosion 


of still tubes become manifest, 
when Martin Fleischmann, of 
Timken Roller Bearing Co., dis- 
cussed the selection of steels for 
high temperature service. The 
discussion which followed pre- 
sentation of his paper apparent- 
ly centered around the problem 
of corrosion at the ends of the 
still tubes. 








4.4 Cts. A Gal. Operating Cost 
For 118 Detroit Retailers 


By JOHN W. THOMPSON 

DETROIT, Oct. 26.—The prof- 

it on five gallons of gasoline is 

only one cent for the average 
Detroit dealer. 

This was revealed in a sur- 
vey of operating costs of 118 
gasoline dealers in this area, re- 
leased last week by the Retail 
Gasoline Dealers Assn. of Mich- 
igan, the organization which 
sponsored the survey. 

The cost survey, which will 
be used as a basis of arguments 
in suits to be filed against dis- 
counting and price cutting sta- 
tions for violation of the state 
fair trade law, shows that the 
average dealer in Detroit pays 
13.9 cents per gallon for gaso- 
line, and that his operating ex- 
penses amount to 4.4 cents per 
gallon, making a total of 18.3 
cents. 

The normal service station 
price of regular gasoline in 
this area is 18.5 cents, which 
means that the average dealer, 
as indicated by the survey, 
makes a profit of two-tenths of 
a cent on each gallon of reg- 
ular. 

The survey uncovers the in- 
teresting fact that the 118 
dealers reporting had gasoline 
sales for one month this past 
summer totaling $277,520.10, 
and all other sales totaling $57,- 
819.09, showing that gasoline 
sales averaged 82.76 per cent of 
the total station sales. 


This percentage was applied 
to the total operating expenses 
of the stations to obtain the 
amount chargeable to gasoline 
sales. The actual tabulation of 
the results of the survey was 
handled by a certified public 
accountant retained by the as- 
sociation. 

The figures pointed out that, 
among the dealers reporting, 
the average gallonage during 
the one month this past sum- 
mer was 12,827 gallons per sta- 
tion. This amount of gasoline 
cost each station an average of 
$1,783.73. The operating expense 
chargeable to this gallonage 
was $559.35 per station for the 
month, making a total cost of 
$2,343.08 per station. 

An explanation of the items 
in the accompanying box was 
outlined by Max E. Faulkner, 
certified public accountant, in 
his report to the association; as 
follows: 

1. Employes wages of $26,- 
855.39 were reported to have 
been paid for a total of 61,050 
working hours, showing an av- 
erage wage of 43.99 cents per 
hour. 

2. Allowance for. owners la- 
bor of 40,039 hours was com- 
puted at the average employe 
rate of 43.99 cents per hour. 

3. Occupancy expense sets 
forth the rent paid or, in those 
cases where the station was 
owned by the proprietor, de- 





A Break Down of Detroit 


article.) 





(From survey of 118 dealers in Detroit area for one month) 


ee eee eee Per ee $26,855.39 
2—Allowance for owner’s labor ............. 18,613.16 
CS 660i gn oi bide e eS eR 13,557.00 
4—Depreciation of equipment ............... 833.52 
S—BCCRICIEY ANG WATET ioc ci ic cc See esiccs 2,726.18 
eee Raith s cb ne aed whew emte tated aa 433.98 
Ge a cha co ds «aus odebiond eee «Ks 1,443.22 
8—Insurance and taxes ee ee eee 1,211.24 
ee NS fide we ate. dS wea uipiaree Ae ee eee a 884.33 
ee EEE. eT te es eee 2,377.50 
SRI Be So'a s cS & SS w bade wi RE Hiar 7,531.73 
12—-Allowance for bad debts ....... 1,380.72 
135—-Miscellaneous expense 1,904.45 


Total operating expenses .............. 
Amount chargeable to gasoline sales 82.76% or $66,003.10 


(For explanation of items see text of accompanying 


Dealers Operating Expenses 


$79,752.42 








preciation of the building at the 
rate of five per cent of the cost 
thereof per annum. 

4. Depreciation of station 
equipment owned was computed 
at the rate of ten per cent of 
the cost thereof per annum. 


.. Electricity and _ water 
amounting to approximately 
$23.10 per month per station 


was reported. Of this amount, 
82.76 per cent was charged to 
gasoline costs. 

6. Telephone’ expense of 
course requires no explanation. 

7. Advertising expense of 
$1,443.22 was reported in total. 

8. Insurance and taxes were 
reported on the basis of one- 
twelfth of the yearly expendi- 
tures for these items. 

9. Repairs were reported on 
the basis of one-twelfth of the 
yearly expenditures therefor. 


10. Supplies includes’ such 
items as laundry, soap, rags, 


towel service, wash rack sup- 
plies, ete. 

11. Sales tax is included in 
operating expenses because of 
the fact that retail selling 
prices of gasoline are made to 
include the sales tax as well 
as state and federal gasoline 
taxes, the latter items being 
included in the cost of gasoline 
to the dealer. 

12. Allowance for bad debts 
was computed on the basis of 
two per cent of the charge sales. 
Total charge sales_ reported 
amounted to $69,035.99. 

13. Miscellaneous expense in- 
cludes any expense which can- 
not be allocated to any of the 
foregoing classifications. 

Selling below cost is a viola- 
tion of one of the sections of 
the fair trade law, and it is-on 
the basis of this survey that 
the association expects to prose- 
cute discounting dealers. It is 
shown in the survey figures that 
a margin of 4 cents per gallon 
must be obtained, exclusive of 
sales tax, in order for the deal- 
er to recover costs of his gas- 
oline sales. 

In the meantime the associa- 
tion through its attorney, Paul 
W. Voorhies, is following up its 
first case against local premium 
givers. The suit was filed in 
Wayne County Circuit Court 
Sept. 29 against Victor Miller, 
a Detroit dealer. He was served 
notice of the suit Oct. 5. 

This is the first of 16 cases 
which the association has pre- 
pared under the new fair trade 
law to stop premium giving. 
More than 22 witnesses have 
been obtained, and _ pictures 
showing glassware’ displays 
have been taken to use in court 
as evidence. 

According to Rankin P. Peck, 
executive director of the asso- 
ciation, these cases will not be 
filed until the present Miller 
case is complete and the law 
has been declared constitutional. 
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Recall Grand Jury Testimony to Witness 


(Continued from 21) 
Ashton at the St. Louis meet- 
ing had stated that the 600-800 


page 


cars of “distress” gasoline in 
March, 1935, reported to be in 
hands of small Mid-Continent 


refiners, constituted only 1.5 per 
cent of the total gasoline sold 
in the Mid-Continent area. 
Government 
that this was 
were overruled. 


counsel objected 
“hearsay” but 


Questioning by Donovan 
brought out that the Socony-Vac- 
uum buyer’s' purchase of 40 
cars of gasoline from Champ- 
lin Refining Co., one of his 
“dancing partners”, constituted 
only about 3 per cent of Champ- 
lin’s total sales. 


Oil Lawyers Have Innings 


After Donovan, chief counsel 
for most of the oil company de- 
fendants, completed his cross- 
examination lawyers for some 
of the individual companies and 
officials had their innings, ask 
ing §] questions about 
points affecting their clients. 

Francis, for Pure Oil Co., 
drew from Jacobi the statement 
that he had never heard Mr. 
Chamberlain or any other Pure 
official say he would buy any 
specific amount of gasoline at 
any specific price. A similar an- 
swer was given to W. D. Loucks, 
3arnsdall attorney, about J. C. 
Evans, of Barnsdall. 

The 


ecific 


Gainesville (Texas) 
finery of Empire was perma- 
nently closed down when that 
company was buying from Ol- 
ney Oil & Refining. Co., Jacobi 
said in reply to T. W. Brazeau, 
Cities Service attorney. 

Jacobi stated that output of 
Wadhams’ refinery at East Chi 
cago dropped from 5000-6000 
barrels to 2000 barrels when 
two cracking units “went down” 
in 1935, so that large purchases 
were required. He was answer 
ing question by J. H. Mar- 
shutz, Wadhams attorney. 

Replying to Weymouth Kirk 
land, attorney for Standard of 


re- 


a 
< 


Indiana, Jacobi said Ira F. 
Smith, Tulsa official of the In- 
diana company, attended only 


meetings held in offices of the 
Western Petroleum  Refiners 
Assn.-—and not all of those. Ja- 


cobi said that Smith had little 
to say that he was “a quiet 
man” and that E. J. Bullock, 


Standard — vice-president, 
even quieter. 

Attention was called by R. L. 
Foster, Phillips Petroleum Co. 
attorney, to his company rec- 
ords which he said showed that 
A. M. Hughes, Phillips sales 
manager, was in Bartlesville on 
March 5, 1935. Jacobi thereupon 
admitted that he was probably | 


Wwas 





| mist 


| mated, 


l«< 
was at the St. Louis meeting 
he testified about. 

Ralph Horween, attorney for 
Globe Oil & Refining Co., tried 
to bring out that Globe had 
purchased much more in some 
months than Jacobi had. esti-! 
and that in several 
-months it did not buy at all. 


No Advance In Monday 
Quotations 

Gen. S. T. Lawton made the 
point that from March 14, 1935 
to June 7, 1935, during which 
period Jacobi said he was “rec- 
ommending” prices to be paid 
for distress gasoline purchased, 
there was not a single change 
in the Chicago Journal of Com- 
meree price quotations for Mon.- | 
day. 

Lawton also brought out that 
several times, when Jacobi in 
his letter was “predicting” a 
price advance, the price quota-| 
tions in the Chicago Journal of 
Commerce were already up; an- 


other time Jacobi’s predicted 
advance did not occur for sev- 
eral weeks. 


Maurice F. Hanning, Platt’s 
Oilgram attorney, brought out 
that on at least two occasions 
the price Jacobi paid coincided 
with the Oilgram’s price quo- 
tations for spot sales to job-| 
bers for that day and the 
day preceding. 

“So, what you were doing, | 
Mr. Jacobi,” Hanning asked, | 
“was to follow the going price 
to jobbers in the spot market 

weren't you?” 

Jacobi agreed that that was} 
true. 

Lewin Quizes Jacobi Again | 

On re-direct examination, 
Lewin questioned Jacobi as to 
why he had kept no memos of 
the “price recommendations”. 
He said it wasn’t necessary with 
only two prices to remember. 
The government attorney also 
bore down on why no minutes 
were kept. 

Lewin hammered at Jacobi’s 
statement that he had changed 
from a “hard-boiled” buyer to 


one willing to pay a “fair” 
price, trying to show that it 
was because Socony-Vacuum 


wanted to raise prices in job- 

ber contracts by raising price 

quotations in the trade journals. 
Says Jacobi Hostile 


Hanning objected, but Judge 
Stone interrupted, saying, “It 
is very apparent that this wit- 
ness is hostile to the prosecu- 
tion. He was responsive when 
taken over on cross-examina- 
tion by the defense; there was 
nothing evasive, he answered 
fully. Now, on redirect, he is 
hesitating, he is reluctant, he is 


iken when he said Hughes | 


| in some 


| week-end recess, 
'ered about a dozen letters ex- 


hostile. They have a_ perfect 
right to cross-examine.” 
Government counsel, however, 
decided to let their redirect ex- 
amination rest there, to be re- 
sumed again after they have 
examined the chart showing 
trade journal price quotations 
and prices paid by the Socony- 
Vacuum tank car buyer. 
Horween tried vainly to get 
more questions con- 
necting up some events de- 
scribed by Jacobi to the oil code, 


but government counsel’s_ ob- 
jections were sustained. 
Thereupon, Jacobi was ex- 


cused after being on the wit- 
ness stand for nearly a week. 
More Letters Read 


Government 
fered a batch 


counsel next of- 
of letters. After 
a prolonged argument, they 
were admitted by Judge Stone. 

One letter from Tuttle of Em- 
pire to Jim Nagel of Skelly Oil 
Co. said, “Don’t forget to re- 
port to the Western Petroleum 


| Refiners Assn. all purchases of 
| gasoline, 


with quantity and 


price each week.” 


|who was examining, 


Another letter dated May 6, | 


1935, from Skelly Oil Co. to 
Bourque, secretary of the W. P. 
R. A., reported purchases from 
Taxman Refining Co., adding, 
“These purchases are to be 


| credited to Skelly Oil Company 


on the inter-refinery buying 
agreement, which is now in ef- 
fect.” : 


Still More Letters Read 


Reconvening Oct. 25 after the 
Chaffetz off- 


changed between Skelly Oil Co. 
officials in 1935 and 1936. They 
were admitted over defense ob- 
jections. Chaffetz read several 
to the jury. 

One letter mentioned “our 
purchase obligations for Janu- 
ary under the buying program 
as they were given us by Mr. 
Tuttle of Empire.” Another dis- 
cussed a “purchase” of ten cars 
from Russell Refining Co., add- 
ing that “these ten cars no doubt 
will be credited against our 
January quota for outside gaso- 
line.” 

Another letter suggested that 
some “exchanges” might have 
to be eliminated while another 
mentioned being “committed to 
take a certain volume at Chase, 
Kans., each month.” 

“On the present program,” 
another letter said, “we are 
obligated for about 50 to 60 cars 
a month of outside material, 
largely third grade which is 
rather burdensome at this sea- 
son of the year when our sales 


of third grade are the lowest.” 


—-~=- | 


Next, the government called 
as a witness, J. C. Evans, 
Tulsa assistant to the sales mans 
ager of Barnsdall. . 


He was questioned at length 
about the corporate setup of 
Barnsdall, its refineries, produc« 
tion and the like. 

Government Attorney Lewin, 
tried to 
bring out that Barnsdall’s Ok- 
mulgee plant was shut down in 
1935 because of “excessive” 
gasoline stocks. 

Evans gave Barnsdall’s 1935 
gasoline gallonage as 99,528,286 
and 1936 as 88,556,480 gallons, 
He estimated that between 40 
and 50 per cent of this was 
distributed through jobbers un- 
der contract; very little is sold 
on the spot market, he added. 
The balance is marketed 
through company bulk plants 
and service stations. 


Opening the afternoon session 
Oct. 25, Lewin drew from the 
Barnsdall man the statement 
that their jobber contracts were 
based on the average of the 
averages of the Chicago Journal 
of Commerce and Platt’s Oil- 
gram, and that their retail 
prices generally were 5.5 cents 
above the trade journals’ quox< 
tations. Then, he asked Evans 
to estimate how much money, 
Barnsdall would make if prices 
were raised 1 cent in the trade 
journals’ quotations. 

This precipitated a flood of 
objections which were sustained. 

Lewin tried repeatedly to 
force Evans to say that E. B, 
Reeser, Barnsdall president, had 
instructed him as to quantities 
to buy and prices to pay for dis< 
tress gasoline. 

But Evans denied it, contend. 
ing that Reeser had given him 
general instructions in March, 
1935, to the effect that, “We are 


|always buying gasoline anyway, 


so I see no objection to your 
purchasing distress gasoline if 
it will fit into our picture.” 


Reads Grand Jury Testimony 


Repeatedly, Lewin passed up 
to Judge Stone the grand jury 
transcript and the judge read 
portions of what purported to 
be Evans’ answers when he was 
before the grand jury. 

In several instances, accord- 
ing to the portions read, Evans 
testified before the grand jury 
that Reeser had given him in. 


| structions from time to time. 


On one occasion when the 
grand jury testimony was used 
to “refresh ” Evans’ recollec: 
tion, the Barnsdall man replied 


that he “couldn’t recall—so 
many things have happened 
since.” 

“Well, wasn’t this buying pro- 
gram something unusual?” 


Judge Stone asked Evans. 
“No, not for us—we have 

been buying gasoline for years,” 

the Barnsdall man replied. 
Evans denied that Jacobi, 
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Evans, Barnsdall Buyer on Stand Oct. 26 





McDowell, or Tuttle had ever 


} 


given him a definite amount of | 


gasoline to buy or a price “rec- 
ommended” by the committee, 
described in Jacobi’s testimony. 


“They suggested quantities of 
distress gasoline available at 
certain refineries,’ Evans ex- 
plained. “Maybe I asked them 
what they thought of the mar- 
ket or what price they were pay- 
ing—just as I would do in talk- 
ing with any other refiner.” 


Prices Paid 


Answering a question by 
Judge Stone, Evans testified 
that in his 1935 purchasing he 
had 32 transactions in which he 
bought below the low of Platt’s 
Oilgram; 23 at the low; and 4 
above the low. Regarding the 
Chicago Journal of Commerce, 
he said that 30 were below the 
low; 21 at the low; and 8 above 
the low. 


Questioning by Lewin then 
brought out that in several in- 
stances early in 1936, the Barns- 
dall buyer had _ paid prices 
highef than the low of the Chi 
cago Journal of Commerce. 


Throughout the examination 
of Evans on Oct. 25, there were 
frequent battles over the grand 
jury testimony. It was revealed 
that some of the testimony be- 
fore the second grand jury in 
December, 1936, which was im- 
paneled after certain “flaws” in 
selection of the first group were 
pointed out, was obtained by 
reading the witness’ previous 
testimony and asking him if 
that were true. 


Attacks Grand Jury Methods 


Col. Donovan protested vigor- 
ously against this method of ob- 
taining testimony, saying it was 
“improper.” 

“I have seen a lot of grand 
juries, but I never saw or heard 
of anything like this,’ Donovan 
declared. 


Instead of letting government 
counsel read from the grand 
jury minutes, Judge Stone had 
them hand it up for him to read 


before he attempted to “re- 
fresh” the witness’ recollec- 
tion. 

On at least two occasions, 


Judge Stone handed the tran- 
script back without reading 
aloud from it, remarking that 
the questions were “too leading” 
and that he would not read it to 
the witness. 


At another point, Judge Stone 
characterized Evans .as_ being 
“too evasive” as a witness. 

Lewin was in the midst of 
questioning Evans about tele- 
phone calls from John Steiger, 





of the Tulsa office of Platt’s 
Oilgram, for market informa- 
tion when Judge Stone declared 
a recess until Oct. 26. 


Replying to Lewin’s ques- 
tions, Evans testified that he 
told Steiger about spot sales 
“when we had any to report” 
and also about Barnsdall’s spot 
market quotations. 


“Are you swearing now that 
you did not give him the price 
that you paid these dancing 
partners,” Lewin demanded of 
Evans at one point. 


The Barnsdall man said he 
did not recall telling Steiger 


about his purchases. 

“If I did,” 
told him 
refinery.” 

Judge Stone interposed to ask 
if Steiger had called Evans for 
“similar information” during 
1934, 1933 and 1932. Evans re- 
plied that as long as he could 


Evans added, “I 
it was from another 


iremember someone on _ Oil- 
‘gram had been calling him 


about such information. He 
pointed out that many of these 
calls never mentioned gasoline 
but had to do with burning 
oils, bright stocks, kerosine, gas 
oil and other products. 

Lewin tried to bring out 
that the Barnsdall company 
gave instructions to its branch 
offices to make spot sales at 
the average of the Chicago 
Journal of Commerce, and that 
Evans had given this price to 
Steiger. 

The sessions for October 25 
ended in an argument between 
government counsel and Gen- 
eral Lawton over what was a 
spot market transaction. Judge 
Stone then called a recess, say- 
ing “that is something we can 
think about tonight.” 

Opening up the Oct. 26 morn- 
ing session, Government Attor- 
ney Lewin questioned Evans as 
to why Barnsdall bought dis- 
tress gasoline. The witness re- 
plied that it was sometimes 
cheaper than to make it, point- 
ing out that their business was 
“a little more than enough for 
two refineries but not enough 
for three plants.” 

Evans couldn’t recall, when 
questioned by Lewin, that Mc- 
Dowell (of Mid-Continent) had 
ever asked whether he thought 
that the amount of the “sug- 
gested purchase” was more than 
Barnsdall’s share. 

Lewin, apparently dissatisfied 
with the witness’ answers at 
this point, handed up to Judge 
Stone the transcript of the 


grand jury testimony. The 
court scanned the _ indicated 


portions for a few minutes then 
handed it back to government 


counsel, remarking, “I don’t see 
anything inconsistent in that.” 

Government Attorney Chaf- 
fetz jumped up, declaring “We 
submit, Your Honor, that it is 
directly contradictory.” 

Several of the oil company de- 
fense counsel bounded to their 
feet objecting to Chaffetz’s state- 
ment in front of the jury. 

“T have made my ruling and 
don’t want to hear any further 
from anybody,” Judge Stone re- 
plied sharply. 

Continuing, Evans | testified 
that ‘on his own authority” he 
sent reports to A. V. Bourque, 
secretary of the W.P.R.A., about 
Barnsdall’s weekly purchases. 

Evans denied that Reeser had 
ever instructed him to report 
weekly to Bourque, after Judge 
Stone had read his grand jury 
testimony on this point. 

The Barnsdall man said that 
his company had been a mem- 
ber of the W.P.R.A. for years 
and that they gave Bourque any 
data he asked for. He said he 
continued to give the W.P.R.A. 
secretary weekly reports until 
he quit calling for them. 

“And was that about the time 
of the grand jury proceedings 
in May, 1936?” Lewin asked. 
Defense counsel’s objection to 
this question was sustained. 

Talking about “dancing part- 
ners”, Evans said that “some- 
where along the line the phrase 
lost its significance—-we never 
used it much anyway.” 

Lewin tried to link this also 
with the grand jury proceed- 
ings. Col. Donovan objected 
that the question was “highly 
improper and prejudicial.” 
Judge Stone sustained the ob- 
jection and Lewin withdrew the 
question. 


Pressed by government coun-! 


sel, the witness agreed with 
Lewin that “discussions” with 


Bourque as to amounts of dis- 
tress gasoline became a_ sub- 
stitute for “similar” discussions 
with the committee. 

At the close of direct exami- 
nation, Judge Stone again over- 
ruled a motion to make the 
grand jury testimony available 
to defense counsel. 

Earlier, Judge Stone had ov- 
erruled the suggestion that the 
grand jury transcript be made 
available to the witness when 
trying to “refresh his recollec- 
tion.” The judge pointed out 
that this would be a roundabout 
way of opening up the tran- 
script of defense counsel, as 
what the witness uses to “re- 
fresh” his memory, by law, be- 
comes available to the defense. 

On cross-examination of Ev- 
ans, Donovan brought out that 


'Lewin’s footsteps 


Barnsdall has been buying from 
other refiners for years; that 
in 1935-36 the company bought 
from some 30 refiners includ- 
ing major companies. 

Donovan then had Evans list 
Barnsdall’s total purchases from 
1931 to date, and it developed 
that Barnsdall had bought less 
in 1935 than in 1934, and much 
more in the first nine months 
of 1937 than any full year in 
the seven-year period. 


Judge Stone admonished Don- 
ovan for “following in Mr. 
repeating 
the witness’ answers to ques- 
tions.” On Oct. 25 defense coun- 
sel had objected to this prac- 
tice. Twice Lewin objected vig- 
orously to Donovan “leading a 
friendly witness.” Donovan 
pointed out that this was cross- 
examination. 


“There is no need for lead- 
ing a friendly witness,” Judge 


Stone told Donovan. 


Donovan handed Evans a 
compilation of prices the Barns- 
dall buyer had paid in pur- 
chases, covered by his testimony 
Cet. 2. 

Lewin objected because it ap- 
peared “that the government’s 
own witness had consulted with 
defense attorneys while on di- 
rect examination.” Donovan 
said the witness made it at 
“amy request.” 

“What we are trying to get 
at here is the facts,” Judge 
Stone said in overruling Lewin’s 
objection, adding “it’s no sur- 
prise to you Mr. Lewin, is it, 
that the witness conferred with 
defense counsel?” 

For the Chicago Journal of 
Commerce, General Lawton 
brought out that 85 per cent 
of the Barnsdall buyer’s pur- 
chases were “at or below the 
low of the prices already pub- 
lished in the Chicago Journal 
of Commerce.” 

Other counsel 
examination of Evans’ and 
Chaffetz read some more let- 
ters to the jury, which he char- 
acterized as reports from Phil- 
lips Petroleum Co. employes to 
3ourque giving purchases and 
prices during period of the 
“conspiracy”. 


waived cross- 


One of these letters read in- 


cluded something like _ the 
phrase “committed to a _ pro- 
gram of supporting the mar- 


ket” and mentioned contracts 
being based on trade journals’ 
price quotations. 

The last letter concluded with 
something about “East Coast 
refiners having a program to 
buy in East Texas.” 

Then, the government called 
as a witness Neil Buckley, Cities 
Service Export Oil Co. Lewin 
questioned Buckley as to the 
Cities Service corporate set-up 
and officials, then brought out 

(Continued on page 28) 











28 


NATIONAL PETROLEUM NEWS, 


WEDNESDAY, OCTOBER 27, 


1937 








Buckley Relates 


Ei. Texas Program 


(Continued from page 27) 
that the Tulsan was familiar 
with East Texas refiners and 


marketing conditions. 


Lewin opened the afternoon) 


session by reading several let- 
ters from Buckley to H. E. 


Brandli, Cities Service Export 
Oil Co. at New York. One of 
these mentioned that “uplift 
buying” continued in East 
Texas. 


Despite government counsel’s 
insistent questioning, Buckley 
denied that this phrase meant 
“buying to lift prices”. 

One letter described meet- 
ing held at St. Louis, 
stating that the purpose was to 
take up “all 65 plus or ‘Q’ 
which might become distress 
during the month.” 

Another one mentioned that 
“dumping” of 100 cars might 
“make difficult the operations 
of the uplift buyers for the 
next two or three weeks.” 

Afier reading the letters, 
Lewin then led Buckley through 


a 


to be 


a description of formation of 
_ the East Texas Marketing Assn. 
early in 1935. 

Buckley said he received a 
telephone call Jan. 29, 1935, 
from Henry May and Marion 
Travis, two East Texas refiners, 
telling him about a group of 
independent refiners who want 
ed to form a group with a view 
to eliminating “hot” oil, bring 
th products up to standard, 
and put themselves in a posi 
tion to sell their output. 

The witness denied that the 
East Texas group wanted to re- 
Vive a program under which the 
majors would buy from them 
He said it was a move to reopen 


a “central sales agency. 


Refiners Asked Help 


Buckley said that the East 
Te: refiners asked him to 
help them in their plan. Lewin 
read a telegram from Brandli 


to buckley giving the latter per- 
mission, which said ‘Lederer 
Collett at Washington” 
contacted and seemed to 
think it an “excellent idea” and 
that they believed the major 
compdnies would co-operate. 
Next, Buckley said he went 
down to Houston and contacted 
several major company officials 
about the “selling” plan to the 
East Texas refiners. Some com- 
pany officials, he said, told him 
he was wasting his time be- 
cause the companies had had 
experience with these refiners. 
Fiying to Pittsburgh, he said 
he tried to see W. V. Hartmann, 
of Gulf, but did not, so left his 
From 


and 


were 


name. there he went to 
New York and talked with 
Brandli, then to Pinehurst, N. 


C., to talk with Arnott 
cony-Vacuum). 

He said he told Arnott that 
he represented a group of East 
Texas refiners operating on le- 
gal crude who wished to find 
outlets. Arnott was interested, 
he added, and promised to in- 
vestigate. 

Back at Tulsa again, Buckley 
said he talked with Arnott over 
the telephone about a meeting 
to be held at the Blackstone 
hotel, Chicago, on Feb. 25, 
1935. From East Texas he went 
to Chicago to the meeting, 
along with Henry May and 
Martin Grogan, East Texas re- 
finers. 

At Arnott’s request, he said 
he explained the East Texas 
plan at the meeting. Besides 
Arnott, he placed as being at 
the meeting, Hartmann of Gulf, 
Legge of Magnolia, Carnes of 
Sinclair. 

Asked about Carlisle being 
there, Buckley said he saw the 
Gulf official on the train just 
after it pulled out of Longview, 
Tex., but that he could not re- 
call seeing him at the meeting. 

Buckley said he also explained 
the East Texas plan at a meet- 
ing in New York on March 5. 
He said he recalled seeing there 
Arnott, Hartmann, Carnes and 
Ewing (Socony-Vacuum). 

From the meeting, Buckley 
said he telephoned Robert M. 
Cline, secretary of East Texas 
Refiners Marketing Assn., and 
received an estimate that there 
would be about 250,000 barrels 
of surplus gasoline in East Tex- 
based on the refiners’ allo- 
yns “received from the fed- 
eral allocating board at Wash- 
ington.” 

Several of Buckley’s answers 
included the word ‘“Washing- 
which displeased Lewin, 
rovernment attorney examining 


nim. 


(So- 


cath 


ton” 


Donovan several times pro- 
tesied against the generality of 
Lewin’s questions. but Judge 
Stone overruled the objections. 

Chaffetz contended that gov- 
ernment should not be limited 
considering “the character of 


the witnesses—-major company 
employes—it has to prove its 
case.” 

Several times Judge Stone 


suggested that the witness an- 
swer more quickly. 

Only once was the grand jury 
transcript handed up to Judge 
Stone to “compare” with the 
witness’ answer on the stand. 
That time, Buckley replied, “I 
may have said so before, but 
since then I have studied every 
move I made and am convinced 
1 did not do that.” 

The sessions for Oct. 26 ended 
with Judge Stone asking Buck- 
ley what he meant by “hot” oil. 


The witness said, “primarily 
stolen oil—stolen from another 
man’s pipeline, storage tanks 


or from beneath his lease.’ Lew- 
in then asked for a recess. 


Rate Increases 


On Oil Products 


(Continued from page 17) 


timated their proposals would | 


yield up to an annual total of 
‘from $85,000,000 to $90,000,000, 
had all the rate increases sought 
been granted. 

The railroads estimated the 
proposed increases on petroleum 
and its products would yield $38,- 
{141,776 in additional revenue for 
ithe U. S. as a whole. If there 
is subtracted from this the es- 
timated increase in the South- 
ern region, which was denied, 
($608,223), the remainder, $7,- 
533,553, represents an approxi- 
mation of what the railroads 
expect to derive from the in- 
creases granted, on the basis 
of 1936 traffic. 

However, the tonnage of petro- 


leum and its products carried | 


by class I railroads during the 
first half of 1937 was 53,852,345 
tons, as compared with 50,876,- 
659 tons during the correspond- 
ing period of 1936. 

Tonnage Increased 

This shows an increase of 
5.88 per cent in tonnage. While 
there is no assurance that the 
picture will remain the same 
throughout the year, if this in- 
crease in tonnage continues, the 
increased rates would cost ship- 
pers of petroleum and its prod- 
ucts approximately $7,900,000, 
according to the railroads’ own 
estimates. 

Last week’s decision was the 
result of proposals made late 
last year by the nation’s prin- 
cipal rail and water carriers on 
the eve of the expiration, Dec. 


31, 1936, of the emergency 
freight surcharges. The. rail- 
roads claimed that the sur- 


charges yielded about $119,000,- 
000 in additional revenue on the 
basis of last year’s volume of 
traffic. 

In connection with its find- 
ings in regard to petroleum and 
its products, the commission 
said: 

“Cne very significant fact de- 
-veloped by the evidence in re- 
gard to these commodities is 
the extent to which the rail- 
roads have found it necessary, 
for competitive reasons, to es- 
tablish rates below the reason- 
able levels which we have pre- 
scribed. This indicates the dan- 
ger attendant upon increases in 
the existing rates which have 
not been reduced specifically to 
meet water or truck competi- 
tion. However, the record does 
not permit a definite conclusion 


that applicants will not gain ad- | 


ditional revenues from the in- 
creases, and hence we cannot 
disapprove them on that ac- 
count.” 


The commission, however, de- 


\of 8445 gallons, 





|nied the rails’ proposals to es- 
‘tablish higher rates for liquids 
‘in containers than for the same 
commodities in tank cars, de- 
claring it saw no “sufficient 
'reason” for doing so. 

In denying proposed special 
increases in rates on lubricat- 
ing oils and greases (in excess 
of the one cent per 100 pounds) 
the ICC said such increases 
‘would “unduly and unjustly” 
disturb existing relationships. 

During the hearings on the 
| proposed increases, the rails jus- 
tified their proposals as regards 
'petroleum and its products by 
the “ability of these commodi- 
ties to stand such a moderate 
increase,” to quote from the 
ICC report on the case, which 
continues: 

“They (the rails) show that 
state and federal taxes on gaso- 
line range from 3 to 8 cents a 
gallon in the various states, 


(and average 5.36 cents whereas 


the proposed increase is equiva- 
lent to but one-fifteenth of a 
cent a gallon, and $5.57 per car 
the average 
loading the first six months of 


1936.” 


It was apparent that the ICC 
subscribed to this attitude, since 
it granted the flat inggease, al- 
though killing other proposals, 
particularly in the eastern 
states, which would have _ in- 
creased the freight rate by mors 
than one cent per 100 pounds 
in many ‘cases. 

The philosophy of the com- 
mission in granting the rate in- 
crease generally is tersely stat- 
ed in the following paragraph 
from the report: 


“Niore Than Normal Return” 


“However, recognition of this 
fact that the railroads cannot 
hope in times of economic de 
pression to earn a normal re- 
turn, carries with it recogni- 
tion of the complementary prin- 
ciple that they should be given 
an opportunity to earn more 
than a normal return in times 
of prosperity.” 

Another point in the report, 
the commission finds that “the 
record amply justifies the con- 
clusion that in the aggregate 
the railroads are earning very 
materially less than a reason- 
able return on the fair value of 
their carrier properties.” 

In connection with the in- 
crease as applied specifically to 
petroleum and its products, the 
ICC cited the growth of compet- 
ing forms of transportation, 
trucks, water transportation and 
pipeline. In asking for authori- 
ty for the rate increase, how- 
ever, the rails sought it “except 
where the (existing) rates were 
made to meet water or truck 


competition,” so shippers fortu- 
nate enough to be enjoying rail 
rates made under these circum- 
stances, in all probability will 
not be affected. 
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TULSA, Oct. 23 

Tulsa and the Mid-Continent 
has been fond of Clarence H. 
Lieb, president of the Carter Oil 
Co. since he came here the first 
of April, 1932, and it was with 
regret the trade heard he is to 
pack his grip and go to New 
York. The change will occur 
about Jan. 1. 

He was known to but few in 
this region when he arrived five 
years ago to take over the Car- 
ter management as successor to 
the ailing R. M. Young. He had 
back of him more than a dozen 
years of service in foreign fields 
with Standard of New Jersey 
subsidiaries. He had been man- 
iger of operations in Mexico 
ind later president of the Stand- 
ird Oil Co. of Venezuela. He 
ame into those positions by 

ay of the engineering depart- 
ment. 

Mr. Lieb hadn’t been in Tulsa 
long before the industry real- 
ized that here was a man who 
knew his trade. He is a close 
student of economics and his 
course is always toward the ef- 
ficient method of producing oil. 
He is no hand at all to make 
public appearances or _ issue 
statements; it’s quite a task to 
eet him to appear on a program. 
A little more than two years 
go he did address the A.I.M.E. 
in Tulsa and we noticed that ev- 
erybody present rushed forward 
to get a copy, at the conclusion 
if the talk. A re-reading of it 
today shows that it was a major 
prophecy. 

Mr. Lieb goes to a bigger job 
in the Jersey company’s far- 
flung organization. He will be 
identified with both domestic 
ind foreign operations, with 
perhaps more emphasis on the 
foreign. He will be an official 
yf the numerous subsidiaries 
which produce oil in Venezuela, 
Mexico, Argentina, Roumania 
and several other places, in ad- 
cition to being a vice-president 
of the parent company, Stand- 
ird Oil Co. of New Jersey. 


. 


Conry Becomes President 

To J. J. (Jack) Conry goes the 
presidency of the Carter, which 
fittingly emphasizes the service 
he has performed in the 40 years 
he has been identified with 
Standard companies. He has 
been with the Carter since 1916, 
moving up from district super- 
intendent through several pro- 
motions to general superintend- 
nt, director, vice-president and 
executive assistant. He start- 
ed as ae pipeliner, did a 
hitch in Roumania and then 


came back to the Mid-Continent. 
He has known Oklahoma and 
Kansas operations since 1903 
and probably knows the location 
and performance of each Car- 
ter well without bothering to 
consult the records. 

Two other changes were an- 
nounced. L. F. McCollum and 
F. W. Floyd become vice-presi- 
dents. McCollum will continue 
te head the exploration depart- 
ment and Floyd production. 
Their work in recent years has 
had much to do with the big in- 
crease in the Carter’s current 
production and proved reserves. 


* * * 


Will Illinois Legislate? 


The continued 
the new flush fields in the Il- 
linois basin leads many to be- 
lieve that the state will be 
pushed into enacting laws on 
conservation. No such laws are 
now on the books. There is 
rumor that a special session of 


l may 


expansion of 


the legislature be called 
oon—not because of oil but for 
‘ther reasons and that it 
would. be possible to get some 
consideration for conservation 
measures. 

The legislature, in:a 
has committed itself to enact- 
ment of oil and gas laws. It 
sanctioned the entry of the state 
into the Interstate Oil Compact 
and that charter or _ treaty 
pledged states without adequate 
laws. on physical waste to pass 
them within a 
time. 

William Bell, Illinois producer, 
represents the state on the In- 
terstate Compact Commission. 
in an address recently at the 
Fifth Annual Mineral Industries 
Conference, held at Urbana, he 
said: 

“.... The reason we now have 
no such laws is that, when we 
had the large fiush production 
here in the early part of the cen- 
tury, control measures of the 
present nature had never been 
dreamed of and since our pro- 
duction declined to the stripper 
stage we have not needed such 
laws. Now, however, that new 
fields are being developed and 
large wells found in Illinois, se- 
rious consideration must be 
given to these changed condi- 
tions. 

“The high character of those 
who represent the producing in- 
terests in our new fields leads 
us to believe that they will co- 


sense, 


“reasonable” 


operate to protect the interests - 


of the new fields closely along 
the lines set up by the Interstate 


SKYLINE 


By LAWRENCE E. SMITH, N. P. N. Tulsa News Bureau 


Oil Compact and these 
producing states. The record 
shows that Governor Horner is 
deeply interested in these mat- 
ters and that his policy for Illi- 
nois is real conservation of the 
state’s natural resources and 
the best possible utilization of 
the same. Hence, we feel that 
we will have the very efficient 
support of our governor in ob- 
taining conservation legislation 
similar in purpose to that en- 
icted in other oil producing 
tates, through which will be 
protected the interests of the 
state, the industry and the pub- 


} ’ 


110, 


other 


Safety Program 
For Oil Fields 


To Be Launched 


LOS ANGELES, Oct. 23 


“vo. 


Safety education as a means of 


‘ducing oil industry accident: 
ind thereby effecting a substan 
tial reduction in compensation 
insurance rates, will be dis 
‘ussed at a luncheon gathering 
f major and independent oil 
company executives and 
sentatives here Oct. 27. 


repre 


Sponsored by the Oil Produc 
ers Agency of California, the 
meeting is expected to lay the 
groundwork for a program de 
signed to educate the producers 
in the importance of lower acci 
dent frequency. 

Keynote speaker of the gath- 
ering will be C. H. Fry, chief 
of the Bureau of Industrial Ac 
cident Prevention (California), 
who will talk on “The Place of 
Safety in Industrial Life”. He 
will review the relation exist- 
ing between high cost of insur- 
ance and unfavorable accident 
records, and will discuss the 
need for industry-wide recogni- 
tion of the importance of this 
matter. 


He is expected to point out 
that, besides the possible sav 
ings through lower insurance 
rates, industry is even furthe1 
ahead by reducing other losses 
resulting from unsafe operating 
practices. 

Another speaker at the meet- 
ing will be Al Morrey, Mid- 
Continent safety engineer, who 


will point out savings in insur- 
ance rates resulting from com- 
pliance with compensation re- 
quirements in the state. He will 
also discuss the importance of 
interest by the management in 
the matter of safety and the 
need for inspection of premises 
for physical hazards, installa- 
tion of mechanical safeguards, 
and education of employes 
through safety committees, 
posters and competition. 


During the luncheon period a 
demonstration of latest first aid 
methods will be made by one 
of the rescue companies of the 
Los Angeles fire department. 


Melville Dozier Jr., Texas 
Holding Corp. and tirector of 
the Oil Producers Agencies, will 
give an economic analysis of 
the cost of oil industry acei- 
that the actual 
through one cause or an- 
is many times the cost of 
hospitalization or compensation. 


dents, to show 
loss 


other 


Steps taken to di 


te by a safe- 


‘ 


ty committee of the QO. P. A. in 


the preparation of a safety edu- 
cation plan for the California 
independent operator will be 
outlined by Frank ‘Travers, 
south Basin Oil Co., Long 
Beach, nd hairman oi the 
committee. He will review vari- 
ous safety programs found in 
use by the oil industry in differ- 
ent sections of the country and 
will diseuss national safety edu- 
ation progral 

Members of the safety com- 
mittee include, besides Mr. 
Travers, C. E. Tabor, Seaboard 


Oil Corp.; A. B. Jenks, Fuller- 
ton Oil Co.; R. W. Metcalf, Sig- 
nal Oil & Gas Co.; and Paul 


Stanley, Barnsdall Oil Co. 


Atlantic Rfg. Earnings 


PHILADELPHIA, Oct. 25 . 
The Atlantic Refining Co. and 
subsidiary companies report a 
profit of $7,486,000 for the first 
nine months of 1937, which com- 
pares with a profit of $6,161,000 
for the period of 1936. 
Both aiter interest, 
depreciation, taxes, etc. No pro- 
vision has been made for any 
surtax on undistributed profits 
in either period. 


Same 


figures are 


After provision for dividends 
on preferred stock, the profit 
per share on common stock the 
first nine months of 1937 was 
$2.64, compared with $2.20 for 
the corresponding period of 
1936. 


Producer Dies 


TULSA, Oct. 24. Stephen 
B. Nelson, oil producer died, 
Cct. 20 in a Tulsa hospital after 
a paralytic stroke. He was 47 
years old. His widow and two 
children survive him. 
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Fall Touring Will Boost 


November Gasoline Sales 





N. P.N. News Bureau 
WASHINGTON, Oct. 25. — 
Domestic demand for motor 
fuel in November will reach 43,- 
800,000 barrels, nearly 10 per 
cent in excess of actual demand 
in November last year, the Bu- 
reau of Mines has forecast. 

A primary reason for this an- 
ticipated increase in consump- 
tion is the trend toward length- 
ening of the tourist and motor- 
ing season into the fall months, 
or, as the bureau sets forth, the 
“srowth in seasonal impor- 
tance” of November in gasoline 
consumption. 

At the same time, the bureau 
has estimated the daily average 
supply of domestic crude needed 
to meet the demand at 3,509,000 
barrels, which is 16 per cent 
higher than actual daily produc- 
tion during November last year, 
and 12 per cent higher than 
actual demand for domestic 
crude for that month. 

Apparently this forecast is 
based at least partially on the 
trends noted during the four 
weeks Sept. 4-Oct. 2 by-the bu- 
reau, which sets forth as a part 
of its forecast release: 

“Crude oil production during 
the four weeks Sept. 4-Oct. 2, 
averaged about 3,665,000 barrels 
daily. During that period crude 
oil stocks declined 1,381,000 bar- 
rels, net, of which 1,061,000 bar- 
rels was in domestic crudes, in- 
dicating a daily demand for do- 
mestic crude during this period 
of 3,703,000 barrels. 


Unexpected Large Demand 


“This demand, which repre- 
sents a new record, even though 
the period was one of declining 
gasoline consumption, was much 
larger than generally anticipat- 
ed, the bureau sets forth, prob- 
ably because of (1) continued 
heavy movements abroad, (2) 
relatively low gasoline yields, 
and (3) below average reduc- 
tions in gasoline stocks.” 

Exports of motor fuel have 
been larger during the past sev- 
eral months than at any time 
since the beginning of the de- 
pression, according to the bu- 
reau, totaling 3,771,000 barrels 
during August. These move- 
ments abroad are expected to 
continue, and exports during 
November are forecast by the 
bureau at 3,500,000 __— barrels, 
about 250,000 barrels higher 
than the October estimate. 

Although data for gasoline 
yields are not available any lat- 
er than August, the yield that 


month was 43.2 per cent, which 
was 1.4 per cent below the yield 


the same month last year. ‘Yield | 


of straight-run and cracked 
gasoline for November is esti- 
mated at 43.3 per cent, or 0.8 per 
cent below actual yield last 
November. 

Reductions in gasoline stocks 
have been below the average, 
according to the bureau, with 
the result that the year’s low in 
stocks expected Oct. 31, is fore- 
cast at about 64,000,000 barrels, 
about 11 per cent higher than 
the comparable total for 1936, 
which was 57,662,000 barrels. 

Stocks are expected to remain 
at about 64,000,000 barrels dur- 
ing November, according to the 
forecast, although the bureau 
points out that stocks generally 
increase during that month. 


Gasoline Production 


Allowing 800,000 barrels for 
benzol and “direct” sales and 
losses of natural gasoline, esti- 
mated production of gasoline in 
November is 46,500,000 barrels, 
which is distributed among the 
various refining districts as fol- 
lows: 


Se 6 6,610,000 | 
Appalachian «......... 1,650,000 
Indiana-Illinois ...... 8,000,000 
CS re 3,100,000 
Kansas-Missouri ..... 2,600,000 


Texas Inland 
Texas Gulf 
Louisiana Gulf 
North Louisiana-Ark. . 


1,410,000 
920,000 


Rocky Mountain ..... 1,100,000 
CAMIOVINA. 65 .6.04556% 6,710,000 
: i) Seer arrears 46,500,000 


Natural gasoline consumption 
at refineries in November is es- 
timated as 8.9 per cent of the 
total gasoline required, of 4,- 
140,000 barrels. The yield of 
straight-run and cracked gaso- 
line is estimated as 43.3 per cent, 
which when applied to the esti- 
mated straight-run and cracked 
gasoline production of 42,360,- 
000 barrels gives refinery crude 
oil requirements as 97,770,000 
barrels, or 3,259,000 barrels 
daily. 

Foreign crude run to stills is 
estimated as 2,400,000 barrels, 
or 300,000 barrels less than the 
previous month’s estimate. 

Crude oil exports have been 
estimated at 6,200,000 barrels, 
200,000 barrels less than the es- 
timate for October, but 2,000,000 
above actual exports in Novem- 
ber 1936. The estimate for 
crude oil burned as fuel and 


losses has been 


increased by 


:600,000 barrels to 3,700,000 bar- 
rels. 

Thus the bureau arrives at its 
estimated crude oil require- 
ments of 3,509,000 barrels, which 


it breaks down by States of ori-| 
gin as follows (daily averages in | 


barrels) : 


November Crude Oil Requirements 





Forecast—— Actual 

Nov.’37 Oct.’37 Aug. ’37 

State (Figures in Daily Av. Bbls.) 
Texas... 1,413,300 1,430,300 1,524,700 
Calif 674,600 660,000 673,400 
Okla 598,000 629,200 650,500 
La...... 246,200 254,600 264,000 
Kans. 189,700 199,900 111,200 
N. Mex 104,800 106,400 201,000 
Wyo.... 56,300 57,300 55,500 
| ee 51,800 55,500 55,000 
Mich.... 47,400 43,500 48,100 
ae 33,100 36,000 33,500 
oe 20,900 17,300 21,700 
Mont... 17,100 17,600 16,600 
9 ge A 14,700 15,800 15,100 
| Sa 14,600 16,700 15,200 
W.Va... 9,900 10,500 10,400 
cto... 9,800 10,400 10,100 
2 ee 4,500 4,500 4,200 
Ind 2,300 2,600 2,400 


3,509,000 3,568,100 3,712,600 


Improved Net Profits 
Reported By Phillips 


N. P. N. News Bureau 

NEW YORK, Oct. 25.—“The 
statistical position of the oil in- 
dustry is sound and is usually 
less affected in times of general 
depression or prosperity than 
‘any other industry,” stated 
Frank Phillips, president of the 
Phillips Petroleum Co., in com- 
i'menting on his company’s earn- 
ings report for the third quar- 
ter, and for nine months of 1937. 
The recent drastic decline in 
ithe market price of securities 
was unjustified in the case of 


the company, the president re- | 


ported. He stated the actual 
value of its shares had been in- 
creased by recent discoveries of 
additional reserves, favorable 
earnings and the increased vol- 
ume of business. 

For the third quarter the com- 
pany reported increased income 


and increased expenses, net pro- | 


fit for the quarter being $7,134,- 
638.64, equal to $1.60 a share, as 
compared with  $5,498,602.95 
equal to $1.31 a share, for the 
third quarter of 1936. The com- 
pany has 4,449,052 shares out- 
standing now, as compared with 
4,191,258 shares a year ago. 

For nine months this year, 
Phillips Petroleum Co. reported 
net profit of $19,813,719.07, as 
compared with $12,834,905.22 for 
nine months of 1936. 


Road Oiling Cost 


LARAMIE, Wyo., Oct. 25. 
With $98,978 spent exclusively 
for oiling streets here during 
the past three years, Laramie’s 
one cent per gallon gasoline tax 
will completely pay for these 
improvements by 1938, accord- 
ing to Mayor C. H. Friday. 
Laramie is the only city in Wyo- 
ming with hard surfaced streets 
throughout. 


Texas Allowable 
Nov. 1 Is Cut To 
1,351,677 Barrels 


N. P.N. News Bureau 

TULSA, Oct. 24. — Preced- 
ing the monthly statewide pro- 
ration hearing in Austin, Texas, 
Oct. 20, Col. Ernest O. Thomp- 
son, member of the Railroad 
Commission of Texas, asserted 
that the rate of crude oil pro- 
Guction must be decreased. 
Business recession, less buying 
of petroleum products, pointed 
to the need for a reduction in 
allowable quotas by the states 
in the southwest, he said. 

The commission heard the 
testimony of operators and of 
| its own agents, considered brief- 
ly and issued an order cutting 
Texas production to 1,351,677 
‘barrels on Nov. 1. That is not 
the daily allowable for the 
whole month; the practice is to 
set what is called a “basic” 
figure and enlarge that over the 
month as new wells come in 
or local readjustments are 
made. 

The allowable Oct. 1 was 1,- 
405,844 barrels and on Oct. 19 
‘it had increased to 1,468,319 
barrels. On the basis of the 
latter figure, the reduction in 
allowables for Nov. 1 is 116,642 
\barrels; but the allowable will 
be still greater on Oct. 31, 
hence the cut will be substan- 
tially more than the figure 
given. 

The U. S. Bureau of Mines 
forecast a November demand 
for Texas oil of 1,413,300 bar- 
rels. The commission’s figure to 
begin November is 61,623 bar- 
rels less than the federal agency 
suggested. 


Rodessa Is Cut 


The Rodessa field—the Texas 
portion of it—-was cut more 
than any other field, coming 
down 7329 barrels to a total of* 
21,856 barrels on Nov. 1. Yates, 
in west Texas, took another 
sizable cut, 6776 barrels to a 
total of 23,781 barrels. Not many 
other reductions exceeded 1000 
barrels in a given field. 

The East Texas field was 
left unchanged at 2.32 per cent 
of the hourly potential. Its al 
lowable on Nov. 1 was esti- 
mated at 484,068 barrels. The 
problem of what to do about 
this field still confronts the 
commission, whose engineers 
have testified repeatedly that an 
allowable of 425,000 to 450,000 
barrels daily would best serve 
the ends of conservation. 


At the September hearing 
the idea was advanced that 
elimination of ‘dead’ wells 


still carried on the books as 
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producers, whose allowables are 
made up from other wells, 
would trim off a _ substantial 
amount of the daily allowable. 
The survey was started imme- 
diately and is still going on;' 
thus far not many such wells 
have been found. 

Another drop in bottom hole 
pressure in East Texas was re- 
ported by V. E. Cottingham, 
the railroad commission’s engi- 
neer. The drop was 12.77 pounds 
per square inch on the basis 
of key wells tested in the pe- 
riod ended Oct. 12. This is the 
third month of substantial drop 
in pressure. 


Arkansas Well Shut Down 


By Teletype 

N. P. N. News Bureau 

TULSA, Oct. 26. — Standard 
Oil Co. of Louisiana’s deep well 
in Columbia county, Ark., which 
flowed from a zone in the per-| 
mian lime at 7204 feet has been 
cored ahead to 7214 feet and} 
shuf down. The core was por- 
ous and saturated with oil but 
the bottom part was described 
as having a salty taste. Loca-| 
tion is in 8-16-22 and the pay) 
zone found is new for the area. 


Strike Settled 
On Jones Leases 


By Teletype 
News Bureau 
Oct. 26.—Settlement 
trouble which had 
stopped operations on Jones Oil 
Co. leases in Healdton field was 
effected Saturday night and na- 


‘NLPLN. 
TULSA. 
of labor 


Oy 
Ca 


lowing attempt of pickets to 
keep the employes from going 
on a lease, two pickets were in- 
jured. Employes were charged 
with disturbing the peace. 

Reports were that pickets 
raised the hood of an auto in 
which employes were riding and 
attempted to disconnect ignition 
wiring. The two employes then 
took action to prevent disabling 
of the car. 


Arkansas Issues First 


Proration Order 


By Teletype 
N. P. N. News Bureau 


TULSA, Oct. 26. — Arkansas 
Board of Conservation has set 
a 10,000 barrel daily average al- 
lowable for the Miller county 
extension of the Rodessa field 
effective Nov. 1. 

The order allots production on 
basis of 50 per cent bottom hold 
pressure and 50 per cent on 
acreage with top allowable of 
400 barrels per well on 40-acre 
tract. 

The schedule scales down the 
allowable per well, 250 barrels 
being the top for well on 10 
acres. 

This is first proration order 
ever issued in Arkansas. The 
Miller county extension was 
opened this year and now has 
37 wells. The order is expected 
to reduce current production 
about 5000 barrels daily. 


Assn. Tax Men To Meet 


TULSA, Oct. 21.—The joint 
annual meeting of the standing 








Motor Fuel, Gas 


and Fuel Stocks 





Continue Upward, A.P.I. Says 


N. P.N. News Bureau 
NEW YORK, Oct. 26.—Motor 
fuel stocks piled up 754,000 bar- 
rels the past week over the pre- 
vious week, while crude runs to 
refinery stills marked time, ac- 
cording to the American Petro- 
leum Institute. Motor fuel stocks 
on Oct. 23 totaled 62,954,000 bar- ¢ 
rels. A year ago stocks were 
57,697,000 barrels. 





DAILY AVERAGE PRODUCTION 
IMPORTANT DISTRICTS 
American Petroleum Inst. Figures 


Week Ended 


Oct.23 Oct. 16 

Barrels Barrels 
Oklahoma City 141,050 144,750 
Total Okla.... 589,800 595,450 
East Texas... 482,000 481,500 
Total Texas... 1,466,450 1,460,800 
Rodessa ...... 44,300 44,000 
Total La...... 244,700 246,850 


California .... 
E. of Rockies 
Total U. S. 


699,000 
2,903,150 
3,602,150 


704,300 
2,909,000 
,613,300 


o*) 


Crude imports 
Tot. new sup’ly 


64,430 


100,570 


3, 3,702,720 











ee oe 


Ee Oe eT te. j 


EEE EE 


== 


TOTAL U. S. MOTOR FUEL STOCKS 





Despite an increase of 46,000 
barrels in daily refinery crude 
runs in the East Coast and 25,- 
000 barrels in California, the U. 
S. total did not increase more 
than 1000 barrels. These in- 
creases were offset by decreases 
of 25,000 barrels in the Texas 
Gulf plants, 14,000 barrels in the 
Louisiana Gulf and 13,000 bar- 
rels in Oklahoma-Kansas-Mis- 
souri. 4 

Motor fuel stocks by location 
changed as follows: at refineries, 
increase of 515,000 barrels, to 33,- 
617,000 barrels; in-transit and at 
terminals, increase of 351,000 
barrels, to 22,727,000 barrels; in 
stocks of unfinished gasoline, de- 
crease of 112,000 barrels, to 6,- 
610,000 barrels. 

In the various refining 
tricts, California showed 
highest gain in inventories. 
was 466,000 barrels. Louisiana 
Gulf stocks increased 336,000 
barrels and smaller increases oc- 
curred in three other districts. 
The largest decrease of the week 
was in the East Coast, where 
stocks were down 89,000 barrels 
from the previous week, 
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Pe os 60 6 auc ema we 63.7 52,000 19,000 9.7 $4.5 386 101 155 136 7.5 7,000 7,000 
A. See ee 69.7 17,000 52,000 75.8 83.9 1,264 1,289 606 722 85.4 13.000 16,000 
California... . 90.9 582,000 557,000 78.0 74.7 12,345 11,879 70,651 70,319 93.0 76,000 77,000 
Total Re ae ere 89.4 3,073,000 3,072,000 3.0 83.0 62,954 62,200 116,284 115,805 94.8 690,000 714,000 
Estimated U. Tot il (Bur 
of Mines Basi * Seer ee 3,380,000 3,380,000 66,554 65.760 119,634 119,155 765,000 790,000 


*Includes stocks at refineries, in bulk terminals, pipe lines and in transit. 
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Ethyl Gasoline 
Sales Rise 35% 


NEW YORK, Oct. 26.—Sales 
of Ethyl gasoline are approxi- 
mately 35 per cent greater this 


year than in 1936 according to | 
J. Coard Taylor, vice president | 
Sales | 


of Ethyl Gasoline Corp. 
in 1936 were, in turn, 25 per cent 
greater than in 1935. 

There was an increase of 11.5 
per cent in the number of job- 
bers licensed to sell Ethyl in 


year. Licenses were issued to 
758 jobbers as compared with 
476 jobbers in the same period 
in 1936. 

Increase in the number of job- 
bers licensed to sell Ethyl was 
largely confined to the area in 
which refiners have granted 
their jobbers a wider margin. 
In areas where the wider mar- 
gin has not been given to job- 
bers and dealers the increase in 
jobber licenses was only 2 per 
cent. 


Court to Review 
Tidelands Case 
N. P.N. News Bureau 


WASHINGTON, Oct. 
The U. S. Supreme Court today 


20. 


agreed to review the Bankline 
©il Co. case, decision of which 
the 
the 


the coast of 


may involve question of 
tide-covered 


Cali- 


ownership of 
oil lands off 
fornia. 

The petition of the Bankline 
company, filed in 
(NPN Sept. 
that income from production of 
a lease off the coast near Santa 
3arbara, Calif., is not taxable 
by the federal government, 
the land is leased from 
state of California. 


September 


22, p. 22), contends 


since 


the 


Any tax on such income, the 
petition contends, would be a 
tax on an instrumentality of a 
state, and improper. The Ninth 
U. S. Circuit Court of Appeals 
held that the income was tax- 
able. 

sankline’s case is based on 
the contention that the state 
holds title to the offshore lands 
“In a governmental capacity for 
the benefit of the general pub- 
lic. 

Under the lease, royalties are 
paid directly to the state. Title 
to the tidelands passed to the 
state of California when it was 
admitted to the Union, accord- 
ing to the petitioners, upholding 


ito tide-covered oil lands. It was 
‘introduced by Senator Gerald 


ithe Arkansas prime movers tax 


ithe state’s right to lease the | 


lands. | 


A resolution is now pending | 
in congress which would de- 
clare federal government title 


P. Nye, N. D., and has passed 
the senate. No action has been 
taken on it in the house as yet. 


In a case brought by the Ar- 
kansas-Louisiana Pipe Line Co., | 
questioning the applicability of 





to electricity generated exclu- 
sively for operation of its in-| 
terstate pipeline, the Supreme | 


/court noted probable jurisdic- | 
‘tion, and will receive briefs. 
the first eight months of the) 


Meanwhile, the court has| 
ordered oral argument to be 
held Nov. 10 in the suit of Texas | 
to confiscate alleged “hot oil” in| 


_possession of David Donoghue, 


said to be trustee in bankruptcy | 
for the Trinity Refining Co.,| 
being reorganized under section | 
77-B of the bankruptcy act. The | 
state seeks a reversal of the} 
fifth U. S. Circuit Court of Ap-| 
peals’ decision, which denied it 
permission to institute confisca- 
tion proceedings in the state) 
courts under the state confisca- | 
tion statute. | 

Donoghue contends the con- 
fiscation statute contravenes the 
“due process” clause of the fed- 


eral constitution. 


Crude Stocks Reduced 
Early in Octoter 


WASHINGTON, Oc 


Stocks’ of 


t. 2d. 


crude . petroleum 
showed a slight decrease during 
the week of Oct. 2-9, to 309,009,- | 
000 the latter date, | 
compared with 309,036,000 bar- 
rels on Oct. 2, according to the 
U. S. Bureau of Mines. Stocks | 
on Oct. 10, 1936, were 292,701,000 | 


barrels. 


barrels on 


Foreign stocks increased by | 
168,000 barrels during the week, 
making the decrease in domestic | 
stocks about 195,000 barrels for 
the seven-day period. 

Stocks by grades, showing the 
changes between October 2 and 
9, follow: 

(Thousands of Barrels) 
Oct. 2 


1290 


S74 


Grade 
Penna, grade 
Other Appal 
Lima-N. E. Ind.- 

Mich 1,377 3 — 3 
Ill.-S. W. Ind 9,471 : +162 
N. La. & Ark 10,305 —366 
W. Tex. & 

Mex. 
rexas 


Oct. 9 Chee. 
4,269 - 91 
898 24 


S.E 
+128 
—579 
87 
+636 


18.900 18,950 


309,036 309,009 
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Feeding 1,500,000 
Domestic Oil Burners 








Brings To The Oil Marketing Industry 


A New Opportunity To Serve The Public 


N the street and highway today more than 
20,000 tank trucks are delivering fuel oil to 
feed approximately 1,500,000 domestic oil burners. 
Over 1,250,000 separate homes are now being 
supplied with oil for heating by tank trucks— 
and next year there will be over 150,000 more. 


Even in a field enjoying such a phenomenal 
growth as oil heating, where domestic burner 
installations have already increased over 500 per 
cent since 1926, and where domestic fuel oil sales 
are expected this year to reach an all-time high 
of 75,000,000 barrels, the problem of efficient fuel 
oil distribution has been taken in stride by the 
oil industry. 

Already having established a rapid and efficient 
motor vehicle distributing system which makes it 
possible for the motoring public to buy motor fuel 


at its convenience and regardless of location, oil 
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companies have found it only a short step to fit 
this system to the ever-growing fuel oil distribut- 
ing requirements. New equipment has been 
added, designed in good part by oil company 
engineers, especially to fit the needs of fuel oil 


deliveries. 


Over the country today, thousands of oil 
companies, large and small, are in the domestic 
fuel oil business. With modern distributing 
equipment, they are well geared to the responsible 
job of delivering oil heat to thousands of homes 
from coast to coast. Many of these companies, 
seeing the convenience and advantage which such 
a plan offers the customer, have taken on the 
sale and servicing of oil burners, as well as the 
distribution of the oil, and offer the public com- 


plete oil heating service. 











Rear view of one of the Shell Union Oil Corp. fuel 


oil trucks equipped with a positive meter which 


prints a receipt showing the total number of gallons 


delivered to the customer. A sample of the ticket 


receipt is also shown, a guarantee of accurate delivery 


to the householder 


























A 1600-gallon fuel oil 
delivery truck used by 
Sherwood Bros., Inc., 
Baltimore. The hose 
reel is located on the 
right side along with 

the meter 
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All products are metered 
into the delivery trucks at 
the bulk plant of the Certi- 
fied Oil Co., Kansas City. 


Here is a battery of meters 





on the loading rack 








Fuel oil pumps mounted on trucks speed up the 
delivery to the customer's tank, permitting the 
truck to make more trips per day. This unit, 
on a fuel oil truck of the Certified Oil Co., Kansas 
City, pumps oil through the strainer and meter 
and into the customer’s tank at the rate of 50 


gallons per minute 


. A modern 2300-gallon fuel 
. oil truck, owned by the J. 
H. Rae Oil Co., Inc., 
Rochester, N. Y. This truck 
has four compartments, and : 
is equipped with 250 feet - FE | 
of delivery hose a ake 





1 Wa git TT 








Fires in L. P. Steuart & 
Bro’s. new Washington fuel 
oil bulk plant will be fought 
with a modern foam ex- 
tinguisher installation, part 
of which is pictured. Above 
each of the two funnels 
shown is a hopper filled with 
3750 pounds of foam powder 
(two kinds), which, in case 
of fire, is allowed to filter 
down into the running water 
in the pipes to which the 
funnels are connected. Each 
of these pipes carries its 
load of powder-laden water 
to the top of the 60-foot 
tank, where the two jets 
mingle, forming fire fighting 
foam 
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Bulk hauling of fuel oil 
and delivery to industria] 
customers calls for larger 
dumps and consequently 
larger delivery units, as this 
tractor semi-trailer outfit of 
the Star Fuel Oil Co., Ridge- 
field Park, N. J. indicates. 
This unit has a capacity of 
4750 gallons 






























































Because of its constant 
contact with the domestic 
customer, the modern fuel 
oil truck takes on added 
significance as an advertis- 
ing medium. This stream- 
lined unit of the Columbia 
Service, Inc., East Orange, 
N. J., shows how use is 
made of the truck for ad- 
vertising purposes. The 
tank, 1200 gallons capacity, 
has four compartments. 
The meter is located on the 
right in a cabinet in the 
skirting. Unloading is done 
by gravity through two-inch 
steel tubing 






























S saaentes mes 


[LOUGHBOROUGH OIL CO: 











To sell its oil burners and 
its fuel oil, the local oil 


— 


company often makes use of : , a 





a centrally located show- 
room such as this one of the 
Loughborough Oil Co., 
Washington. This store 














pays much of the company’s 
operating expenses, not only 
through the sale of oil 
burners, but also through 
the sale of electrical equip- 


ment—from razors to ranges 
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The ‘‘business end’’ of a 
modern fuel oil delivery truck. 


This unit is equipped with a 


direct mounted pump, and 


with three gate valves besides 
the manifold and pump. One 
valve is at the pump as an 
inlet valve and the other as a 
pump discharge valve. The 
third is located in the pipeline 
between the reel and the 
pump. The hose reel carries 
100 feet of 1.5-inch fuel oil hose 














The tank shown here holds 2,000,000 gallons of No. 
2 fuel oil, and from it L. P. Steuart & Bro., Washington 
fuel oil dealers, will serve their customers in Washing- 
ton this winter with their new modern equipment. 
The taller portion of the small building slapped up 
against the retaining wall around the tank houses 
a 7500-pound foam fire fighting apparatus, and in the 
middle foreground is the 6-truck loading rack at 





This combination fuel oil and stake 
truck was recently delivered to the 
Colonial Beacon Oil Co. for service 
around Baltimore. On the top deck 
may be carried oil burners, space 
heaters, or drums of heating oil for 
space heaters. The lower section of 
the truck contains the fuel oil tank 

and the meter and hose reel 


which Steuart’s 12 trucks will be kept busily loading. 
The company uses an improved degree-day system, 
and routes its trucks so as to get maximum loads on 
each for every trip and make each trip as short as 
possible. Underneath the loading rack are seven 
20,000 gallon underground tanks, holding No. 1 and 
4 fuel oil and gasoline, but the company’s biggest 
business is in No. 2 fuel oil, which will be kept in the 
2,000,000 gallon tank 
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In the foreground are 
two of the five fuel oil 
loading racks at the bulk 
plant of the White Star 
Division of the Socony- 
Vacuum Oil Co., at De- 
troit. There are two 3- 
inch flexible hose fill lines 
at each rack. Fuel oil is 
‘pumped from tank cars 
into three 20,000-gallon 
storage tanks, from which 
it flows by gravity to the 

loading racks 


The White Star Division 
of Socony-Vacuum oper- 
ates five of these 1250- 
gallon fuel oil trucks out 
of Detroit. The unit has 
four compartments, with 
one dummy fill cap lo- 
cated over the cab. The 
tank is constructed of 
high tensile steel. Equip- 
ment includes 150 feet of 
1l4-inch hose, a pre-de- 
termined meter with tick- 
et printer attachment, 

and a 1!4-inch pump 
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In many instances coal com- 
panies have set up fuel oil 
divisions, and have equipped 
themselves with modern dis- 
tributing equipment. This 
unit of the Semken Coal Co., 
Inc., Brooklyn, is an example 
of such an operation 


The six-truck, all-stee! 
loading rack at L. P. 
Steuart & Bro’s. new fuel 
oil bulk plant in Washing- 
ton. The rack is fire- 
proofed in every possible 
way, and two CO, fire ex- 
tinguishers are mounted 
close at hand on the steel 
upright posts. The rack 


has 13 fill pipes 









Under the loading rack 
of L. P. Steuart & Bro’s. 
new fuel oil bulk plant at 
Washington, the pumps 
and motors are located, 
in ‘‘open air’’, to reduce 
any possible fire hazard. 
In the left foreground 
is astrainer which is con- 
nected to a 600 gallon per 
minute pump. In the 
background may be seen 
some of the air releases 
for the seven smaller 
pumps at the rack 
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TRUCKING 


Has Its Own Problems 
In Chicago Metropolitan Area 


WY ex wintry winds whip Chi- 
cago, 12 out of every 100 homes in the 
metropolitan area are warm and snug 
with oil heat. In addition, oil provides 
warmth for many apartment and office 
buildings, hotels, and factories. 


To supply just the homes in the Chi- 
cago territory with oil, some 144,000,000 
gallons will be required this winter. The 
figure is based on estimates of F. B. 
Caldwell, Chicago, Burning Oil Distrib- 
utors Assn., of 60,000 domestic burners 
consuming an average of 2400 gallons an- 
nually, and does not include oil for heat- 
ing larger buildings. 


In the immediate background of this 
large fuel oil market is the final step in 
distribution — the tank trucks that shut- 
tle oil from bulk plants to burner stor- 
age tanks. This tank truck fleet is esti- 
mated at about 410 units, including trucks 
of range oil marketers. Range oil is a 
growing market in Chicago, but as yet 
is not as large relatively as in eastern 
cities. 

Of current interest in distribution meth 
ods is the problem of the small capacity 
domestic storage tank, an inheritance of 
depression years. The 275-gallon storage 
tank became prominent as the buying 
power of the burner owner declined. For 
the oil distributor the small tank involves 
smaller dumps, 200 to 250 gallons, against 
large dumps possible in 1000-gallon tanks. 
So with smaller tanks now installed the 
distributor faces the problem of routing 
equipment to handle more dumps, in 
smaller quantities. 


To handle deliveries in small quanti- 
ties some distributors favor the keep-fill 
system, others believe the keep-fill sys- 
tem is more advantageous on larger 
dumps and that routes are the answer to 
small deliveries. 


Two-Tank Customers 


Arrow Petroleum Co., Oak Park, en- 
deavors to sell the burner owner a sec- 
ond tank, thus increasing his storage ca- 
pacity to 550-gallons. This company also 
has worked out routes for trucks which 
call on homes every week or more, de- 
pending upon weather conditions, and by 
grouping dumps and grades of oil re- 
duce the number of trips. Arrow Petro- 
leum reports a slight increase in the 
trend towards keep-fill customers. 


Standard Fuel & Furnace Oil Co., on 
the other hand, leans towards the keep- 
fill system for small dumps, on the theory 
of controlling small quantities, keeping 
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By E. L. BARRINGER 
N. P.N. Staff Writer 





This Week’s Cover 


The chart which appears on this 
week’s cover showing the number of 
domestic oil burners in use since 
1926, appeared in the June, 1937, is- 
sue of The Lamp, a Standard Oil Co. 
of New Jersey publication. The 
1937 figure of 1,625,000 burners is an 
estimate. 











them grouped, and thus avoiding extra 
delivery expense. 

Fuel oil distributors view the small 
dump problem as continuing at least un- 
til these size tanks wear out. The quan- 
tity bracket in price breaks at 150-gal- 
lons, with delivery of that amount or 
more taking the same price, and there is 
little likelihood of an immediate change, 
in view of the intense competitive fuel sit- 
uation here. 

On larger domestic deliveries distribu- 
tors report a trend towards taking big- 
ger quantities. During depression years 
burner owners seemed reluctant to order 
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any more fuel than was absolutely nec- 
essary. With the lifting of the strain on 
pocketbooks, burner owners now seem to 
take the attitude that oil is needed, hence 
fill up the tank. Spencer Petroleum Co. 
has found credit customers usually buy 
in larger quantities, while c.o.d. custo- 
mers take smaller deliveries. 


Transfering Orders 


With some companies the distance be- 
tween the office and bulk plants involves 
transfering of orders, and Suburban Oil 
Co. has a teletype system for transmitting 
orders. 

Suburban Oil, like many fuel oil dis- 
tributors, originally was a coal company. 
In the coal business many customers come 
to the office to pay bills, so the company 
built a handsome office in Oak Park. The 
bulk plant is about a mile away, jn River 
Forest. 

Telephone orders are received at the 
Oak Park office. From the switchboard, 
orders are routed to the credit man’s 
desk. After a check of the credit files, 
the order, aside from any financial check- 
ing, is written up and transmitted via 
teletype to the bulk plant. Daily volume 
of orders runs 250 and over, so the com 
pany believes teletype transmission elimi- 
nates errors in name, address, grade or 
quantity, as might be the case if the 





\ meter on a Spencer Petroleum Co. truck just ahead of the line going into the enclosed hose reel 
on the rear of the truck 





Exposed hose reel on reat 


plant received orders verbaliy from the 
office. 

In loading fuel oil trucks, distributors 
report large lines, up to 6-inches, and 
large capacity pumps, still are the rule 
to load trucks as fast as possible, and 
thus reduce idle truck time. 

Suburban Oil has indoor capacity for 
110,000 gallons in steam-jacketed tanks. 
Oil flows through 6-inch lines to the load- 
ing rack, and through 3-inch fill lines. 
_Spencer Petroleum has two _ loading 
spots, each with two drives, and separate 
lines for each grade. Each line has a 
double swing joint to fill all truck com- 
partments without moving the vehicle. 
All pumps have reversing switches, so 
oil can be pumped back through fill lines. 


A N indoor truck loading rack is in 
service at the Standard Fuel plant. Com- 
pany Officials believe the indoor rack 
saves time in loading, especially that of 
drivers. On returning light, drivers no 
longer seek a cup of coffee, or duck into 
the office to get warm. Instead they pull 
into the loading rack building, which is 
about 50 degrees, and get warm while the 
truck is loading. Also, the amount of 
time off by drivers to cure colds has been 
reduced. 

Where volume is sufficiently large a 
practice in Chicago to speed movement 
of trucks in the morning is for the night 
plant crew to have the trucks loaded. 
When drivers report for duty the com- 
partments are filled, ready for the driver 
to hop in the cab and start wheeling. 

In truck equipment the trend is for 
speed. Metropolitan traffic complicates 
movement of trucks, and with efficient 
loading and unloading the place to 
squeeze waste time in deliveries is while 
the truck is moving on the streets. Ma- 
jor factors in developing more speed have 
been in the engines and gear ratios. To- 
day trucks can move up to 40 miles an 
hour in traffic, against maximums of 15 
or 20-miles some years ago. 

Type of truck equipment is varied, with 
some units still in service after 12-years 
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fuel oil truck in Chicago 


of duty. Truck units predominate, al- 
though a number of distributors have pur- 
chased semi-trailer jobs. Capacities vary 
from 800 to 3000-gallon jobs. Experts 
consider the 1500-1600-gallon trucks as 
ideal for city deliveries. The larger jobs 
are mainly for heavy oils, and where full 
load dumps are possible. 

Domestic fuels, including No. 3 and 
even No. 4, are metered, in compliance 
with a Chicago ordinance. Some trucks 
are equipped with pre-set meters, so the 
exact amount to be dumped is set on the 
meter and the driver handles the nozzle 
knowing the meter -will shut off the flow 
when delivery is ¢ mpleted. 

Favorite location of the meter is on 
the right hand side of the truck, at the 
rear on the catwalk. On more modern 
trucks, lines come directly to the pump, 
operated off the truck’s transmission 
idling gear, and usually on the right hand 
side under the front compartment, then 


Filling a heavy fuel oil truck at one of the Spencer Petroleum Co. Plants. 
fill lines and lights over the truck lanes 








back through the meter to the hose ree} 
on the rear. Some meters are located di- 
rectly beyond the pump, down under the 
front compartment, but for better visi- 
bility on converted jobs the meter is set 
up on the catwalk near the rear com- 
partment. 


Some truck pumps are operated with 
a chain and sprocket off the jack shaft, 
although plant operators indicated a pref- 
erence for the direct drive with two uni- 
versal joints for quieter operation. 


Exposed and covered hose reels are seen 
on Chicago trucks, with preference given 
by plant men to covered reels, for pro- 
tection of the hose and for better truck 
appearance. Reels usually carry 100 feet 
of hose, some 125 feet. Spencer Petroleum 
trucks also carry several short lengths 
for a short connection beyond the meter 
to the storage tank fill line. 


A DEVELOPMENT in Chicago 
also is the leasing of trucks from a com- 
mercial trucking firm. Seneca Petroleum 
Co. has disposed of all its trucks and has 
its fuel oils delivered under a contract with 
a carrier. The contract states a flat charge 
per gallon transported, regardless of dis- 
tance, and the oil distributor does not 
guarantee a minimum gallonage. 

Seneca Petroleum reported that with 
this arrangemnt exact truck costs are 
known in advance, and figures show a 
slight savings over owning their own 
trucks. The carrier places the tractors 
in the service of other industries during 
the summer months, and some of the 
trailers hauling fuel oil in winter are 
cleaned and used for gasoline haulage in 
the summer. 


Several home made devices are in op. 
eration on fuel oil trucks in Chicago to 
speed delivery. At the Arrow Petroleum 
Co. plant a heavy oil truck pump has 
been equipped with an automobile trans 
mission, so the pump may be operated 
faster when conditions permit. 

The transmission and pump are on a 
wide piece of angle iron, mounted direct- 
ly under the rear compartment. Power 
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Note double swing joints in 
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@ Cleanliness—the elimination of 
spillage and customers’ complaints— 
is of the utmost importance in fuel 
oil deliveries. If you want to elimi- 
nate every minute of wasted time 
and every dollar of wasted money— 
you should make every delivery of 
fuel oil through Wheaton Fittings. 


The Wheaton Fittings pictured on 
this page are being used by oil 
companies all over the country. 
And they are being used for one big 
reason: they pay back many times 
their initial cost with the time and 
money they save. 


We will gladly send you samples of 
any of the Wheaton Products listed 
below—for your own tests. If you 
are not completely satisfied, your 
money will be gladly refunded. 


l—Type 151 Wet Hose Nozzle. Equipped with a 
dual valve which permits easy opening and easy 
flow. Its design prevents kinking of the hose. 


2—Coupling Tip for Type 151 Nozzle. 
3—Type 151—114 Adapter and Nozzle. 
4—Check Valve for Type 151 Nozzle. 


5—Type 34 Male Swivel. Is attached” by simply 
slipping it over the special spout on faucet and 
making a part turn of the hands. Self-locking. 
6—Type 34 Female Swivel. 

7—Type 36 Swivel. Is attached by simply seat 
ing adapter (attached to faucet) in swivel (attached 
to hose) and making a part turn of the wings. 


&—Type 114 Elbow (90°). Permits increased flow 
and speeds up deliveries. Can be used with Type 
114 Adapter Nozzles. 


%—Type 114 Elbow (70°). 

10—Type 114 Adapter Nozzles. Enable you to 
unload in the least possible time. Three inter- 
changeable nozzles. Driver just selects size that gives 
maximum fiow, and instantly attaches it to elbow. 


11—Set-up of Wheaton Type 414 A Adapter, Type 
414 Elbow and Type 34 Swivel, for quick connections 
to 144" and 2” fill boxes. 


A. W. WHEATON BRASS WORKS 
NEWARK, NEW JERSEY 


Factory Representatives 
William A. Knapp Company 
1626 Walnut St., Kansas City, Mo. 
Ear! F. Sayers, 1425 So. Michigan Ave., Chicago, Ill 
Goodall-Mechanical Products Corp. 
Los Angeles, San Francisco, Cal., Seattle, Wash. 
Canadian Mfrs. and Distributors: 
Empire Brass Mfg. Co., Ltd., London, Ont. 


Wheaton 


THAT’S WHAT YOU WANT IN 


FUEL OIL DELIVERIES 


And that is what these 
Wheaton Fittings give you 
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5. — Type 34 Male Swivel 
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1.— Type 151 
Wet Hose 2. — Coupling Tip for ; 


Nozzle Type 151 Nozzle ; = 
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6. — Type 34 
Female Swivel 


oe 
—_— 
i 


.4 


4. — Check Valve for . 
Type 151 Nozzle 7. — Type 36 Swivel 
3. — Type 151-114 Adapter 
and Nozzle 
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8.— Type 114 Elbow ( 90° ) 


g 10. — Type 114 Adapter Nozzles 
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9. — Type 114 Elbow ( 70°) 
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Type 414 Elbow 


/ Ti 


Type 34 Swivel —> Q Type 414 A Adapter 
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comes through a chain off the jack shaft, 
through the transmission to the 3-inch 
pump. 

The 3-inch pump is of a type that can 
be operated in reverse. With the reverse 
gear in the transmission, the pump can 
be operated in reverse, and without chang- 
ing any valves, it can be used for clean. 
ing storage tanks. 

The other device was made by the 
Standard Fuel & Furnace Oil Co. for heat- 
ing the heavy oil truck pump. A sheet 
metal housing was built around the pump, 
on the left hand side of the truck under 
the front compartment. The pump hous- 
ing was connected with the exhaust line, 
directly in front of the manifold, with 
flexible metal tubing. There is a cut-out, 
operated from the cab, to regulate the 
flow of exhaust gas to the pump. The 
exhaust is diverted to the pump house 
as much as required, while the truck is 
moving and while the truck engine is 
operating for the pump, to keep the pump 
warm to speed the flow of oil. 


Study Reducing Number 
Of Fuel Oil Grades 


NEW YORK, Oct. 25.—Efforts to re- 
duce the number of grades of domestic 
and industrial fuel oil, with probable 
changes in specifications, are now being 
made by a group of 20 men representing 
the oil and oil burner industries, U. S. 
Navy, and Underwriters Laboratories. 

This newly formed group, which held 
its first meeting here Oct. 4, is known 
to the trade as Technical Committee “E” 
on Burner Fuel Oils of Committee “D-2” 
of the American Society for Testing Mate 
rials, and replaces the former Technical 
Committee “C” of the A.S.T.M. 

Before the next meeting, members of 
the committee have been asked to submit 
in writing a report of proposed changes 
in the number of fuels now produced, 
and to reeommend specifications for new 
grades if and when adopted. 

At the first meeting of the committee 
there was some discussion on the advisa 
biltty of reporting viscosity of distillate 
fuels at 32 degrees F., instead of 190 de 
grees, as is now ordinarily used. Fur 
ther discussion brought out the point that 
perhaps the cloud point would be more 
valuable than pour point results for dis 
tillate fuels. 

In order to give further study to this 
point, the committee members are to sub 
mit data on their various distillate fuels 
showing cloud point, pour point, and 
viscosity at 32 and 100 degrees F. A for- 
mer A.S.T.M. committee on pour point 
fuels has recommended that, instead of 
actually determining the pour point, it be 
estimated by using the present A.S.T.M. 
viscosity curve and extending the line 
to 32 degrees from two determined points 
at higher temperatures. 

A second meeting of the committee 
will be called, probably early in Decem- 
ber, after an exchange of data has been 
made by the members. It is expected that 
this will be done in time for the recom- 
mendations to be made to the Committee 
“DP-2” at its next regular meeting in Jan 
uary 





“Whistle” Tells Truck Driver 


When Customers Tank Is Full 


y 

W ASHINGTON’S | 25,000 © oil- 
burning homes will be served more effi- 
ciently this winter than ever before by 
the Capital’s fuel oil dealers, many of 
whom have added to their distribution 
equipment all of the better known mod- 
ern “wrinkles” in operation, besides toss- 
ing in a few of their own to assure ef. 
ficient service -—- both from their own 
and the customer’s standpoint. 

Several of them are “capitalizing” on 
their customer services, through ads in 
the daily newspapers pointing out the new 
equipment, and all are preparing for the 
biggest fuel oil year thus far — with odds 
seeming to favor a pretty strenuous win- 
ter season for the Potomac region. 

Meters which print the gallonages de 
livered by each truck, at point of deliv- 
ery, are being installed on the tank 
trucks of several large distributors. In a 
series of advertisements running in the 
local newspapers, John P. Agnew & Co., 
Inc., inserted a line drawing of a truck- 
driver operating a meter duplicator, with 
which all of its 15 trucks are equipped, 
with the text: 

“These meter duplicators have been 
tested and approved by the Department 
of Weights and Measures of the District 
of Columbia. 

“These machines automatically print on 
the customer’s delivery ticket the meter 
reading before and after delivery of the 
oil. Their tamper-proof, printed figures, 
together with tested, sealed and approved 
meters, eliminate the possibility of hu- 
man error, and are assurance of correct 
gallonage delivered.” 

The vent alarm is another more or less 
new operating wrinkle finding wide favor 
among Washington’s fuel oil men, and 
most companies are equipping all new 
installations with the “whistle” and are 
going back whenever time allows, and 


installing the alarm on previously in 
stalled jobs. 

“Its cost is small, and it is the bes: 
check yet devised to tell when a custo 
mer’s tank is filled and a warning not t 
overflow it. We find it most useful in 
cases where the customer is not at home 
but where our degree-day chart tells us 
that his tank should be filled,” says Les 
ter Scott, manager of Loughborough Oi! 
Co. 

Scott’s company, and several others 
double check against runovers, however 
by spreading a tarpaulin around fill pipes 
during the filling operation. In some 
cases, Scott says, his men are instructed 
to lay down a tarpaulin from truck to 
fill pipe, so that the hose will not touch 
either sod or sidewalks. 

Virtually all of the city’s larger dis 
tributors have adopted the degree-day 
system, which they are certain will elimi- 
nate dead truck time and assure cus- 
tomers that their tanks are kept filled so 
they need never face the possibility of 
running out of fuel. 


Degree Day Calendar 


NEW YORK, Oct. 25. — A “degree day 
calendar” is being mailed monthly to fuel 
oil jobbers and distributors in the New 
York City area by the Ralph N. Brodie 
Co., to aid them in making fuel oil de 
liveries. The calendar, in blotter form, 
shows the days of the month in regular 
order and just below shows the number 
of “degree days” for each particular day. 
The calendar is mailed to reach the jobber 
just before the first of each month. In 
addition it shows the degree day average 
for the past 60 years for the winter 
months. 

An accompanying letter gives a short 
explanation of the degree day theory of 
deliveries. Jobbers are sent any number 
of the calendar blotters they require. 
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Technical Committee “E” on Burner Fuel Oils 


Chairman: Milton A. Powers, Timken Silent Automatic Division, 
Timken Detroit Axle Co., Detroit 
R. T. Goodwin, Shell Union Oil Corp., New York 


WY 5 Fae he ok es eters ae oehd's Standard Oil Co. of New Jersey, New York 


.Socony-Vacuum Oil Co., Inc., New York 


I. J. Fairchild. .... Division of Trade Standards, Nat. Bu. of Stands., Washington 
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Earl Nesmith ........... Williams Oil-O-Matic Heating Corp., Bloomington, Ill. 
sidan Babcock & Wilcox Co., New York 
cee tee. Ag Lynn Products Co., Lynn., Mass. 


Consulting Member 
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Officer in Charge, Boiler Test Laboratory, U. S. Navy, Washington 
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METERS 


Valuable Sales Adjunct 
In Heating Oil Distribution 


WY ex the Certified Oil Co. 
two years ago entered the domestic heat- 
ing oil field in Kansas City it sold 200,000 
gallons of oil the first season. Two small 
trucks, one of 600 and the other of 800 
gallons capacity, made the deliveries. 


Equipped with meters these same 
trucks were able to deliver the 450,000 
gallons of heating oils the company sold 
last season. - 

This more than 100 per cent increase 
in sales volume was attributed in a large 
measure to the use of the meters, both 
on the trucks and at the bulk plant. 


The meters gave the company an op- 
portunity to do a good job of merchan- 
dising its oils and service in a market 
where sales of many companies are still 
on a more or less catch-as-catch-can basis. 


The meters also gave the company an. 


excellent opportunity to back up its 
prompt service claims despite the large 
increase in volume of business by cutting 
down delivery time and by eliminating 
many of the former individual delivery 
trips. 

In heating oil consuming areas where 
meters on trucks either are compulsory 
or are in general use voluntarily, the 
Certified company’s merchandising and 
sales promotion methods probably would 
be considered commonplace. But in Kan- 
sas City, meters on trucks are an excep- 
tion rather than a general rule. The old 
time “full compartment” and the “stick 
gauge” are accepted methods for mea- 
suring volume of oil delivered to a cus- 
tomer for some companies. 


President Ed Cleer of the Certified com- 
pany accordingly has stressed in all his 
advertising and sales work the fact that 
his trucks are equipped with meters that 
record right on the delivery ticket the 
amount of oil placed in a customer’s 
tank. He has stressed the fact that every 
drop of heating oil is metered first from 
the bulk storage into the truck tank com- 
partment, and then metered from the 
truck to the customer’s tank, thereby as- 
suring the purchaser a double check on 
accuracy of the volume of oil he has ob- 
tained. 


One piece of direct mail literature the 
Certified company used the past summer 
features a picture in color of the record- 
ing meter used on the trucks. Just below 
the picture of the meter is reproduced the 
lower half of a delivery ticket, showing 
just how the number of gallons placed 
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in the customer’s tank is recorded on the 
delivery ticket. 

The company’s advertising also stressed 
the convenience metered oil provides. The 
customer can order, it is pointed out, $5 
or $10 or $15 worth of oil, instead of a 
certain number of gallons, and the 
amount delivered is recorded on the de- 
livery ticket. 

Often times a customer will call in for 
a delivery of oil and want it in a hurry. 
Certified does not have to wait until a 
truck with a compartment holding the 
correct amount for that particular cus- 
tomer’s tank returns to the bulk plant 
and loads up. With the meter system the 
company’s truck already out on a de- 
livery run can give the emergency service. 

Another feature the company stresses 
in its advertising is the use of strainers 
on all its lines. There are strainers on 
the unloading lines from tank car to 





bulk storage tanks. Strainers are on the 
truck loading lines. And finally there are 
strainers on the trucks. 

Every gallon of oil delivered to a cus- 
tomer accordingly passes through .three 
strainers. 

The meters aid the company in ways 
other than selling its officials claim. By 
metering the oil into the delivery trucks 
the bookkeeper has a daily record of the 
amount of oil hauled from the plant. 
The delivery slips provide a daily record 
of deliveries and the bookkeeper can keep 
up, day by day, with his stocks and de- 
liveries. He can catch errors in time to 
correct them, or check undue losses be- 
fore they become too costly. 

The meters have speeded up routine 
deliveries as well as those of an emer- 
gency nature. The driver does not have 
to watch the storage tank constantly for 
a possible overflow. He “sticks” the tank, 
finds out how much the tank will hold, 
sets his recording meter with an allow- 
ance of a few gallons in case the tank 
is not level, and starts his pump. When 


These two meters record every gallon of heating oil loaded into the delivery trucks’ tanks. The 


one at the left is used for No. 1 and No. 2 


oil, the one at the right for the heavy oil. The strainers 


can be seen just inside the fence. The oils pass through three strainers before they reach the cus- 

tomer’s tank. The ropes seen near each meter are connected to an emergency cut-off valve, which 

permits the operator to control the flow while standing on the truck where he can watch the filling 
of each compartment 
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VARIABLE VOLUME CONTROIis 
of ~YALE- TRI =? 


One No. 100 C.V.T.M. and two No. 100 C.V.M. Tri-Rotor pumps handle three grades of fuel oil in bulk plant of 
Maher Bros. Corporation, Greenwich, Conn., with 4” intake line on the twin mounted pump and 3” intake on each 
of the two single units. These pumps are all giving better than rated capacity delivery. 





Battery of 10 Tri-Rotor pumps installed in a major Oil Company’s bulk plant, Des Moines, Ia. Also similar installa- 
tions, will be found in Kansas City, Wichita, Milwaukee and other mid-western cities. @ These pumps used for trans- 
ferring fuel oils and gasoline were installed in 1934 and they have required absolutely no servicing of any kind to date. 
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THE YALE & TOWNE MFG. CO. | 
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THE HOME Ol: co» 


1,000,000 gallons per year have been pumped from this truck during each of the past 3 years and Tri-Rotor Model 
No. 100 C.V. truck pump is still going strong. This Yate & Towne pump unloads this 2,000 gallon tank in 14 min- 
utes. This is a transport truck, not meter equipped. 


This prominent fuel oil distributor operates 28 Tri-Rotor pump © axe a he fer fables of any comalune 
. . . . . . ‘ ine and the new ” ri-nNotor 
equipped delivery trucks, 7 of which are shown in this picture. ee pump 30 G.P.M.at 430 R.P.M. 


). STAMFORD * CONNECTICUT 








Off comes the hose from the reel mounted at the rear of the truck. In a few minutes the hose 

will have been laid carefully from the truck to the customer's storage tank, the recording meter set 

and the pump started. All the driver has to do then is wait for the pump to trip the cut-off valve 
when the predetermined number of gallons of oil have been pumped into the storage tank 


the number of gallons desired have been 
pumped into the tank the meter auto- 
matically shuts off the flow of oil. 

And if a compartment has not been 
completely emptied, there is no need to 
return to the bulk plant to refill it be- 
fore making another delivery. The meter 
permits the complete emptying of one 
or all compartments at one or several 
stops. 

The first season the company handled 
heating oils its uncollected debts at the 
end of the year totaled between $600 and 
$700. Some of these debts developed into 
uncollectable items because of arguments 
over the amount of oil delivered. 


At the end of last season the losses 
were around $200 and some of that will 
be collected. Company officials believe 
this cutting down of the loss item was 
due in considerable measure to the elimi- 
nation of doubts and arguments over de- 
liveries through use of the meters. 


When the contracts for the current 
season were checked President Cleer 
deemed it advisable to put a third truck 
into service. He had a tank that had 
seen service on a gasoline truck: He pur- 
chased a second hand hose reel, meter, 
pump and new hose, and had the various 
pieces of equipment mounted on a new 
truck chassis by a Kansas City firm. 

The Certified Oil Co. does not confine 
its use of meters to its heating oil busi- 
ness. It has been a gasoline jobber in 
Kansas City for several years and the 
loading platform for gasoline trucks is 
equipped with meters. There also is a 
meter on the kerosine loading line. 


The company sells a_ considerable 
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amount of gasoline and kerosine to tank 
wagon operators. With the meters in use 
the bookkeeper does not have to stand 
on the platform while the trucks are 
being loaded. He merely comes out and 
takes the meter reading after the truck 
driver has loaded the tanks. 


The bulk plant is docated just outside 
the city limits and ig served by the. in- 
terurban railway. The switch track is 
owned by the Certified company, which 
permits it to have tank cars spotted for 
an indefinite period, particularly when 
the heating oil season is in full swing 
and shipments are being received more 
rapidly than they can be placed in avail- 
able storage. 


The company has one salesman who 
devotes the entire time to heating oil 
sales. In addition, the company pays a 
small commission to companies or sales- 
men of burners who obtain new cus- 
tomers or good prospects. And, just as 
most of the other distributors do, the 
Certified company maintains a burner 
inspection service. This means the cus- 
tomer’s burner is oiled, adjusted and 
cleaned without charge. Any repairs that 
may be necessary are charged to the 
customer. 


Automobile Exports Up 


WASHINGTON-—Shipments abroad of 
passenger cars, trucks and buses, and 
miscellaneous automotive products dur- 
ing the first eight months of 1937 amount- 
ed to $237,913,852, or 40 per cent above 
the same period last year, according to 
the Bureau of Foreign and Domestic 
Commerce. 





Synthetic Rubber-Lined 


Hose Proved Efficient 


NEW YORK, Oct. 25. — Fuel oil hose 
as used on retail delivery trucks can be 
an important factor toward materially 
increasing delivery costs and causing a 
corresponding decrease in possible prof. 
its. Frequent replacements of the hose, 
made necessary by deterioration, require 
substantial expenditures. However, the 
cost of the new hose is only one part of 
the cost of replacement as each such 
repair introduces maintenance and pur. 
chasing time and costs and down time 
for the truck. Yet if the repair is not 
made, oil is lost through leakage, or 
a disproportionate amount of time is re 
quired for each delivery because of ex 
cessive swelling, evidence of the start of 
deterioration. ; 


Considering these many troublesome 
factors, William Bahntge of Blue Flame 
Range Oil Co., Middletown, N. Y., set out 
to find a way to reduce the frequency of 
hose replacements and so reduce the cost 
and bother coincident with such replace- 
ments. As a basis for his study, Bahntge 
made a series of careful checks on the 
hose used on his trucks. He found that, 
after four months service, the rate of 
delivery through 150 feet of rubber-lined 
hose had dropped four gallons per min- 
ute, indicating excessive swelling of the 
hose lining. 


As the first step toward eliminating 
this excessive swelling and the conse- 
quent rapid deterioration, Bahntge ad- 
opted a fuel oil tank truck hose lined 
with a synthetic rubber. Careful records 
were also kept on this new hose. It was 
found that the synthetic rubber lined hose 
delivered a virtually unchanged quantity 
of fuel oil even after a year’s severe serv- 
ice and the hose is still in service. 


Permanent Oil Heat 


Exhibit Planned 


NEW YORK, Oct. 25. — Details of a 
proposed permanent national oil heating 
exhibit at Radio City here were outlined 
by President C. N. Lockwood, of the 
Oil Burner Institute, at a recent meeting 
of that group’s board of directors. 


After discussing the many advantages 
that would result from such an exhibit 
for the public under the sponsorship of 
the oil burner and fuel oil industries, the 
board approved the project and several 
members indicated their intentions to 
participate. 


Details of preparation of the exhibit 
are in the hands of the executive commit- 
tee, and the institute reports that the dis- 
play will be ready about the middle of 
January. 

During the board meeting, G. Harvey 
Porter, managing director of the insti- 
tute, reported that a fact pamphlet was 
in preparation for the use of dealers and 
salesmen in combating unfair and un- 
truthful statements regarding competitive 
fuels. He also reported steady progress in 
the objectives of the institute’s regional 
plan of contact for the improvement of 
trade practice conditions in key markets. 
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A spotless station of ‘Smith Oil & Refining Co., Rockford, III. 





This is a remodeled station. The two large windows on the right mark the width of the original 


building. The operators are in uniform and all are wearing ties, an article of apparel often found missing 


GOOD HOUSEKEEPING 


Rules for Cleanliness, Weekly Supervision 
and Visits By Executives, Maintain Appear- 
ance of Stations So That Trade is Attracted 


7 
Geoop housekeeping at service 
stations of Smith Oil & Refining Co., at 
Rockford, Illinois, starts when the station 
salesman is employed, and never ends. 

When a new man joins the organiza- 
tion he is given a booklet to study, 
explaining rules and policies of the com- 
pany. In it are two chapters on station 
good housekeeping. The rules are not 
specific, as to what day certain equip- 
ment should be cleaned, but they do cover 
the generalities of station cleanliness and 
explain why good housekeeping pays. 

A new means of improving the stations 
in this respect was tried recently by the 
Smith company and officials contemplate 
continuing this service. A woman “shop- 
per” was employed to make a tour of 
all stations. Included in her report was 
information, in detail, on the cleanliness 
of the station. The report was read to 
station salesmen in a meeting, with all 
the details. The effect was excellent, 
stated company officials. 

After the station salesman’s initial in- 
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troduction to good housekeeping through 
the booklet, results are assured for the 
Smith Oil & Refining Co., through the 
weekly survey of the station supervisor. 

Then there are frequent visits of com- 
pany executives, bent on looking for evi- 
dences of careless housekeeping. On this 
point, E. E. Smith, president, warns of 
the danger of an executive becoming a 





Clean Rest Rooms 


Much has been written and spoken 
about the value to a service station 
of clean rest rooms. The  nat- 
ural question then is how can 
rest rooms be kept clean? The answer 
from some jobbers is the rule that a 
rest. room must be inspected, and 
cleaned, after every customer who 
has used it leaves the station. 











scold on the subject. 

“If you are looking for trouble you can 

find it,’ Mr. Smith cautioned. So while 
a company executive is noting rest room 
conditions, coveralls out of place, or tools 
not in order, remarks to salesmen need 
to be tempered to prevent the executive 
falling into the habit of scolding. 
_ “Constant vigilance,” is required also, 
Mr. Smith advised. Cleanliness is not a 
matter of a thorough cleaning once, or an 
occasional checking up of conditions, but 
a constant going over floors, windows, 
rest rooms, and equipment to keep them 
always clean. 

The inherent attitude of a salesman to 
wards cleanliness plays a vital part in 
station good housekeeping, Mr. Smith 
has observed. Some men are naturally 
neat and this characteristic shows up in 
their attitude towards good housekeep 
ing at the stations. 

(Housekeeping rules of the Smith Oi 
& Refining Co., appear on the following 
page.) 
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Bulk Station 
Pumping 


MAnixe TERMINAL and bulk station 
owners and operators everywhere have 
found the MOTORPUMP to be a sturdy, compact 
unit which can be depended upon for reliable, 


uninterrupted service and long life. 


They also know that it has a large capacity; 


that it will not overload; that it can be operated 
te in any position; that it is equipped with a safe, 
ile 


explosion-proof motor. 
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who do may not return. 


side and out, is neatly arranged. 


place. 


* * 


be dusted several times daily. 





Rules For Station Good Housekeeping 


Taken from the handbook for all new station salesmen prepared 


by Smith Oil & Refining Co., Rockford, Ill. 


The first requisite of a successful filling station is cleanliness and orderliness. 
If a station has a cluttered appearance, few motorists will stop at it; and those 


Immediately on going on duty see that everything about the station, both in- 


Keep all equipment in perfect order. 

Signs should be properly placed and all equipment conveniently located. 

See that the grass and shrubs are trimmed. 

Know the proper place for everything and see to it that everything is in its 


Spend as much time as possible outside of your station. 


There is no substitute for cleanliness and there is no excuse for dirt. 

The station must be thoroughly cleaned every day and must be kept clean. 
If oil is spilled it should be cleaned up at once. 

Each article in or around the station should not only be cleaned but should 


Do not neglect windows, window displays and signs. 

Be particularly careful to keep pumps, drums, measures and every piece of 
equipment and signs clean at all times. 

Walks and drives should be swept as often as is necessary to free them from 
dirt and debris; curbs kept whitewashed. 

Pick up any cigar or cigarette stubs, or any waste that may be about. 

The toilets must always be in spotless condition. 


* * 








Method For Cleaning 


Station Drives. Floors 


NEW YORK 

To assure customers’ safety and to 
maintain good housekeeping at the serv- 
ice station, the operators should be sure 
that concrete drives and station floors 
are kept free from gasoline and oil spots 

A recent National Safety Council news 
letter lists an efficient method for clean 
ing, drying and using concrete slabs dur 
ing rainy weather and emphasizes the 
fact that keeping driveways and concrete 
slabs clean and dry is a primary accident 
prevention measure about a station. The 
method is described as follows: 

“To clean driveways and concrete slabs 
correctly, use trisodium mixed in the 
water and not by wetting the slab and 
throwing trisodium over it. The thing 
to prevent in cleaning with trisodium is 
unnecessary extravagance. Remember 
that a driveway or slab streaked white 
with trisodium is more dangerous than 
ordinary wet driveways. 

“After scrubbing a driveway, rinse it 
thoroughly with plenty of water, then 
mmediately squeegee it dry. Remove 
surplus water with a dry mop. This 
method can be applied to a lubrication 
slab. 

“Perpetual maintenance of concrete 
slabs is necessary; that is, wipe grease 
and oil spots off immediately with a dry 
cloth. The most dangerous spillage that 
receives the least care, is gasoline. Gaso- 
line spillage should be wiped up imme- 
diately with a dry rag. 

“DO NOT WASH GASOLINE FROM 
DRIVEWAY WITH WATER.” 

The bulletin observes that some station 
operators allow gasoline to mix with wa- 
ter on the drive, and points out that this 


34 


causes the most dangerous condition pos- 
sible for slipping. It is recommended 
that, when gasoline is spilled during rainy 
weather, the driveway should be imme. 
diately squeegeed and the spot wiped with 
a dry rag. 

The cleaning of rest room floors is also 
mentioned, and it is suggested that a small 
portion be cleaned at a time, wiping the 
cleaned surfaces dry immediately, thus 
protecting the customer from slipping 


National Park Touring 


eq’ 


Boosts ‘Gas’ Demand 


.N. News Bureau 


N.P 

WASHINGTON, Oct. 27. More than 
15,000,000 persons — a total larger than 
the combined populations of the three 
Scandinavian countries—visited the areas 
idministered by the National Park Serv- 
ice during the travel year ended Sept. 
30, the Service has announced. 

This figure is exclusive of the National 
Capital Parks here in Washington, vis 
ited by thousands of sightseers, and it 
represents a 26 per cent increase over 
the record-breaking attendance during the 
1936 travel season. One out of every eight 
persons in the country visited some unit 
f the national park and monument 
system in 1937. 

More than 7,000,000 tourists visited the 
actual national parks, with the remainder 
of the total going to national monuments, 
national military parks (sites of famous 
battles), and miscellaneous memorials. 

Virtually all of the national park vis- 
itors traveled by automobile, 2,058,420 
entries of private automobiles being re- 
corded during the year, compared with 
1,772,462 in the previous travel year. 


In making the report on visitors to the 





parks, monuments and memorials to In 
terior Secretary Ickes, in whose depart 
ment the park service functions, Acting 
Director A. E. Demaray said: 


“There is apparently no limit to next 
year’s potential park travel. Every one of 
this year’s visitors is enthusiastic abou: 
our parks, and when the testimony o! 
eyewitnesses is taken back to millions of 
homes, there are created additional mi! 
lions of park enthusiasts and travelers 
New facilities are being provided and thi: 
year’s record has only been made to be 
broken.” 


The travel year begins with Oct. 1, and 
reports from travel agencies indicate that 
the enormous increase in Autumn trave! 
already noted this year will give the 1938 
travel year a “head start” toward its new 
record even before the autumn months 
of 1937 are over. Many of the nationa! 
parks and monuments are open through 
out the year and thousands of motorists 
who live within 100 or 150 miles of these 
take advantage of pleasant fall weather 
to make short trips to nearby play 
grounds, even after making their long 
vacation trips to more distant places dur 
ing the summer months. 

If each of the 15,000,000 visitors to 
the parks and monuments the past travel] 
year stayed only one day, and in that 
day spent only $5, a grand total of $75, 
000,000 would have been put into circu 
lation in the parks and their surround 
ing territory, to say nothing of the stops 
made going to and coming from the 
parks. The American Automobile Assn 
has estimated that about 20 per cent of 
the American tourist’s expenditures are 
for gasoline and oil, so, based on the 
above conservative estimates, the park 
visitors of the past year spent nearl) 
$15,000,000 for these products. 


This figure is conservative, since it 
means only $1 per visitor per day and 
the average expenditure for gasoline and 
oil is doubtless far in excess of this 
amount, since many of the park visitors 
come from hundreds of miles. However, 
even this $15,000,000 figure demonstrates 
the importance of the tourist trade to 
the oil industry, and its representative 
so far as the tourist is concerned, the 
service station operator. 


Author on Tank Welding 
Is Awarded Medal 


ATLANTIC CITY, Oct. 25. — T. M 
Jackson, chief electrical and welding en 
gineer, Sun Shipbuilding and Dry Dock 
Co., Chester, Pa., was awarded the Lin 
coln Gold Medal as author of the best 
paper on welding during the past year 
Presentation was made at the conven 
tion of the American Welding Society) 
here. 

Entitled “Welding in Tanker Construc 
tion”, Jackson’s paper covers the use of! 
welding in the construction of tank ves 
sels, giving some of the history of weld 
ing of vessels and pointing the way tc 
future development of welding in this 
field. 

Jackson has been with Sun compan) 
19 years and is at present chairman ot 
the Philadelphia section of the Ameri- 
can Welding Society. 
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Ia the MAN whe BUYS Leuk Loucks 


You will profit by learning the facts about the THORNTON 
FOUR REAR WHEEL DRIVE, as engineered into any stand- 
ard 114- to 3-ton truck, and their direct application to safer, 


surer, cheaper transportation of petroleum products. Briefly 
they are: 


s AFETY: Positive traction through two driving axles on four rear 
" wheels—through snow, ice, and up and down slippery 


grades. Low center of gravity—reduces danger of tipovers. Six-wheel 
brakes, adding 50 per cent to that safety factor. 


Side sway and damage from load surge reduced 50 per cent by patented 
exclusive arrangement of correlated driving and supporting members and 
walking-beam type springs. 


PERFORMANCE: 8 speeds forward and 2 reverse. Enor- 


™ mous rim pull from 87:1 creeper gear. 
Power for the hard pulls and speed for the long hauls. 


Gross rolling weight, loaded, 26,000 lbs. recommended; used as a tractor 
with semi-trailer, 44,000 lbs. gross. 


ECONOMY: Low investment due to volume price of chassis. 
When Thornton-equipped, the saving is 35 to 50 per 
cent on the price of heavy trucks of same rated capacity. 


Low operating cost—up to 35 per cent saved on fuel and oil because of 
smaller engine, driving through amplified range of speed and power gears. 
Time saved through absence of lay-ups due to road and weather conditions. 


Low maintenance expense—a saving of 35 per cent here—due to (1) Thorn- 
ton’s use of only the very finest materials, (2) precision workmanship, 
3) sound design by which all moving parts are protected, (4) low cost of 
chassis replacement parts. 


The Thornton Drive incorporates two standard rear axles; inter-axle 


Station Delivery 
Gasoline Tank Trucks 


Tank capacity up to 2500 gallons—highest percentage 
of payload to vehicle weight, cutting down per gallon 
cost of haul. 


12 wheelbase lengths, supplying tailor-made chassis 
to fit tank bodies eight to twenty feet long, and guar- 
anteeing scientifically correct load distribution. 


1800 to 2500 gallons ideal load. 


Retail Fuel Oil Tank Trucks 


Tank capacity up to 2300 gallons. Thornton power 
and traction permit constant operation regardless of 
mud, ice, deep snow or steep grades. Thornton's four 
rear driving wheels furnish positive driving contact 
with the ground while moving forward or backing up. 
Thornton's unique walking-beam springs and many 
tires protect private curbs and driveways. 


Tank Trucks for Spreading Liquids 


Special tanks with auxiliary engines, pumps, heating, 
agitating, spreading, or spraying equipment make an 
ideal load for Thornton Drive Trucks. Used for road 
maintenance, their superior traction and flotation 
keep them out oftrouble. Their wide speed range per- 
mits comfortable and efficient operation. Their large 
capacity saves trips back and forth. Their low run- 


ning cost spells economy. ‘ 


Bulk “‘Gas’’ Hauling Tank Trucks 


Highway haulers are using Thornton Drive tractors 
with 4500-gallon tanks mounted on semi-trailers and 
cutting their operating costs materially. They make 
better average time because they can always ‘‘get 
through"*’ when the roads are too bad for ordinary 
trucks. The added driving axle permits extra gallon- 
age within State highway laws. The short wheelbase 
of the tractor makes for easier handling. 


Write for complete 
information today 








reduction gear case (8 speeds) ; ‘‘walking-beam” type springs; added 
full-depth frame channels extending 40 inches under the cab, etc 
Write for complete specifications, and performance charts in 
terms of road speeds, final gear ratios, rim pull and grade ability. 












THORNTON TANDEM COMPANY 
5124 BRADEN STREET, DETROIT, MICHIGAN 


“uxt DRIVE 






THORNTON DRIVE PATENTS: 
U.S. 1897153 2047038 


CANADA 356472 357064 
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THE 1938 CHEVROLET... 


Discontinues “Approved” Hypoid Recommendation: 


Oil Change Period Set At 2000 To 3000 Miles 


By JOHN W. THOMPSON 
N. P. N. Staff Writer 


a! 

4 HEVROLET again in 1938 in- 
troduces two models—a Master and Mas- 
ter PeLuxe model. As in 1937, the two 
models are similar except for front spring 
suspension and minor refinements. 

The 1938 Master is equipped with a 
conventional I-beam front axle and semi- 
elliptical springs, while the Master De- 
Luxe has fully-enclosed knee action units. 

Engine advances for 1938 are mainly in 
the nature of refinements. Bore, stroke, 
compression ratio, horsepower, and basic 
design are unchanged since 1937. A new 
and lighter flywheel is used, in conjunc- 
tion with a new clutch. There is a 
faster transfer of heat from the combus- 
tion chambers, especially in the exhaust 
valve operation, which has been improved 
by redesigning the valves and their guides 
to increase the contact area between the 
two. The valve guide no longer projects 
into the hot exhaust gases, but is flush 
With the passageway wall, reducing the 
heat absorption area. 

Water jacketing is extended further 
down the guide to obtain more uniform 
cooling. 

An improved balancing vent system is 
employed which permits the venting of 
pressure variations into the air dome 
rather than directly into the carburetor 
bowl. 

A new one-piece choker valve is fas- 
tened to the choker shaft, but the choke 
lever floats between two torsion springs. 
When the choke control rod is in the 
choke position, the valve is closed, but 
it opens with each engine revolution, 





A sectional end view of the 1938 Chevrolet six-cyl- 
inder valve-in-head engine 


varying the mixture as needed. When 
the engine begins firing, suction pulls 
against the valve and opens it, even 
though the choker control is still in the 
full choke position. This results in the 
choke effect ceasing when the engine 
starts. 

The engine in both models is an 85- 
horsepower, valve-in-head type. Among 





ards in the Oct. 13th issue, page 44. 


nouncements of the new models. 





PREVIEWS OF SERVICING 
FEATURES OF ’38 MODELS 
e The accompanying article on the 1938 Chevrolets is the third Nationa PE 
TROLEUM News has carried this fall on the new model automobiles. 
An article describing the new features of the 1938 Studebakers in’ which 
oil companies are particularly interested because of changes in servicing require- 
ments, was published in its Sept. 22nd issue, page 30; an article on the new Pack- 


Material for these articles—and for more to be published in coming issues— 
is obtained by Nationa PetroceuM News Staff Writer Thompson directly through 
visits to the engineering departments of the car manufacturing companies at De- 
troit and elsewhere—being secured, in many cases, in advance of the public an- 








6 


~! 


the most notable changes in connection 
with the power plant is the electrical 
system. A new higher capacity generator 
is used, with a 28-ampere average maxi- 
mum, compared with 19% last year. A 
voltage regulator, as well as a new start- 
ing mechanism with over-running clutch 
and automatic throttle advance are also 
featured. The new models are also equip- 
ped with a weather-tight, dust-proof, and 
accessible battery mounting, located un- 
der the front compartment floor board. 

Rear springs are completely insulated 
from the rear axle housing by rubber 
bushings and washers, used in conjunc. 
tion with a new bracket welded to the 
front of the housing on each side. Thus 
there is no need for lubrication, adjust- 
ment or service of any kind at this point. 
The spring saddles were formerly lubri- 
cated with a chassis lubricant every 1000 
miles. 

Another change on the 1938 Chevrolet 
is in the clutch, where a ball throwout 
bearing replaces the graphite bearing 
used in previous years. The new bear- 
ing, of a sealed type, is packed with a 
high temperature lubricant which makes 
further lubrication unnecessary. 


Chevrolet continues with the hypoid 
rear axle in 1938. After a year remark- 
ably free from trouble on the servicing 
of this unit, Chevrolet for 1938 is leav- 
ing behind its recommendation that an 
“approved” hypoid lubricant be used, and 
is specifying that an SAE 90 hypoid lu- 
bricant be used throughout the year, 
with an SAE 80 hypoid lubricant being 
recommended where extremely low tem- 
peratures are encountered for protracted 
periods during the winter months. 


While seasonal changes of the hypoid 
lubricant are not required by Chevrolet, 
it is recommended that the housing be 
drained and refilled at least twice a year, 
or every 6000 to 10,000 miles under severe 
service conditions. Last year the 10,000- 
mile limit was not recommended. 


Provided the type of hypoid lubricant 
is changed when draining is done, it is 
recommended that the axle housing be 
flushed out with a light flushing oil. The 
owner is cautioned against the use of 
water, steam, kerosine, gasoline, or al- 
cohol for flushing. 


For the transmission, an SAE 90 gear 
lubricant is recommended for all sea- 
sons, except for extremely long periods 
of very cold weather, when an SAE 80 is 
recommended. Chevrolet specifies that the 
transmission be drained and washed out 
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AND HERE’S WHY — Ina year’s 
time a THIOKOL-lined curb pump hose can save you 
as much as fifteen gallons of gasoline per pump. 
Multiply that by 3 to 5 years’ service and you have 
a saving of very near the price of a standard length 
of curb hose. 

THIOKOL* synthetic rubber has made this saving 
possible because THIOKOL practically eliminates 
Diffusion Loss—the loss of gasoline sustained by 
diffusion of the liquid through the rubber retaining 
wall in present cur) hose. 





RESULTS OF TESTS SHOWING DIFFUSION 
LOSSES OF CURB PUMP HOSE. 
Hose not lined with “Thiokol”. 


No. 1 lost gasoline at rate of 15 gallons per year. 
No. 2 ee a 13 +. +. +s 
No.3“ ‘“ wow 695 

No. 1 “ee “ “ ee Tf 6 

No. 5 5.90 

No.6 “ bi a a 

No ar | “ iT 1 


Hose lined with “Thiokol” Synthetic Rubber. 
No. 1 lost gasoline at rate of 55 gallons per year 


No.2 ‘ * 48 
No. 3 ” aa 
No. 4 ee 
No. 5 ky 


Particulars of these tests will 
be supplied upon request. 





BY ENDING“D.L.”* © 

MY THIOKOL 
CURB HOSE PAYS — 
FOR ITSELF 


*Diffusion Loss 
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The results of a series of tests over an extended 
period, show that a THIOKOL-lined hose is eight to 
twenty times better than the best non-metallic lined 
hose and twelve to thirty times better than the best 
metal-lined hose in ending “D.L.”. 

Next time you order, remember that THIOKOL- 
lined curb hose provides you with a durable, easy 
handling, money saving curb pump hose. Your rub- 
ber supplier will furnish details. Or write the pioneer 
manufacturers of oil-proof synthetic rubber, Thiokol 
Corporation, Yardville, New Jersey. 








@ Just as automobile tires lose pressure by diffusion of the air 
through the rubber inner tube, hose loses gasoline by diffusion 
of the liquid through the rubber retaining wall. This loss of 
gasoline is known as “D.L.”. THIOKOL synthetic rubber alone 
prevents Diffusion Loss. 





*Reg. U. S. Pat. Off. 


“THIOKOL” 
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Fan and water pump assembly on the 1938 Chevrolet. 
flow hole with a 20-W or SAE 20 engine oil. 


with a light oil twice a year, or approxi- 
mately every 6000 to 10,000 miles. Here 
also the 10,000-mile limit is new this 
year. 

The SAE 90 transmission specification 
for all seasons was first introduced by 
Chevrolet in April, 1937. Prior to that 
time an SAE 160 was recommended for 
summer operation. 

While crankcase oil specifications re. 
main practically the same for 1938, Chev- 
rolet has altered somewhat the drain 
period recommendation. Where last year 
the proper time to change oil was left 
largely in the hands of the car owner, 
the 1938 recommendation states that, un 
der normal driving conditions, oil should 
be drained every 2000 to 3000 miles. It 
is also pointed out that, under adverse 
lriving conditions, it may become nec 
essary to drain the oil more frequently. 

When the lowest anticipated tempera 
ture is expected to be not under 32 de- 
grees F., a 20-W or SAE 20 oil is rec- 
ommended for the crankcase, with the 
added suggestion that 20-W, rather than 
SAE 20, be used if it is anticipated that 
the temperature will drop to freezing. 
As low as 10 degrees, a 20-W oil is rec 
ommended; as low as minus 10 degrees, 
10-W; and below minus 10 degrees, 10-W 
plus 10 per cent kerosine 

lt is pointed out that if SAE 20 or 20-W 
oil is not available, SAE 30 oil may be 
used if it is expected that the average 
prevailing daylight temperature will be 
consistently above 90 degrees F. Last 
year this temperature limit was set at 80 
ubrication of the water pump 


ct 


The oil reservoir should be filled to the over- 
The oil reservoir holds one-tenth of a pint 


tinues the same as last year. The oil 
reservoir should be filled to the over- 
flow hole with 20-W or SAE 20 engine 
oil. The reservoir holds one-tenth of a 
pint of oil. Lubrication is recommended 
every 1000 miles. 

The countershaft of the carburetor ac- 
celerating pump is to be lubricated at 
least once every 5000 miles, as last year. 
This service is done by removing the 
screw attaching the dust cover and fill- 
ing the threaded hole with graphite 
grease. 

The starter and generator follow last 
year’s recommendations, requiring an en- 
gine oil every 1000 miles. The distribu- 
tor, also a 1000-mile point, is fitted with 
a grease cup to take a soft cup grease. 

As was the case last year, the univer- 
sal joint on the 1938 Chevrolet is directly 
connected to and receives its lubrication 
from the transmission. Similarly the 
rear wheel bearings receive their lubrica- 
tion from the rear axle, making addition- 
al lubrication of the bearings unneces- 
sary 

On the Master model with conventional 
springing, the spring bolts are located 
at the front of the front springs, and 
Shackles at the rear of the front springs. 
As last year, rubber bushings are used 
at the front of each rear spring. New 
this year, as previously mentioned in this 
article, are the rubber bushings on the 
rear spring seats which eliminate lubri- 
cation points which were formerly on 
these spring saddles. 

The steering mechanism on both mod- 
els, and also the knee action units on 


1 


the DeLuxe model, are equipped with 





pressure gun fittings in positions sim- 
ilar to those found on the 1937 Chevro 
let. 


The front spindle bushing should bs 
lubricated every 2000 miles. This re 
quires removing the plug at the inne: 
end of the spindle and packing the res 
ervoir with a lubricant, such as soft cup 
grease, vaseline, or petrolatum. Passages 
from this reservoir carry the lubricant 
through the spindle to the bearing sur 
face. The slotted pipe plug is installed 
at this point to prevent over-lubrication 
generally brought about by the use of a 
pressure gun. Over-lubrication results 
in grease working out into the brake 
drum and linings. 


The rear springs on the Master De 
Luxe model are enclosed in metal covers 
the leaves being coated and the covers 
filled with a special graphite grease at 
the time of assembly. In case it is found 
necessary to lubricate the leaves or re 
fill the spring covers, it is recommended 
that a soft, smooth, cup grease be used 
to which 8 to 10 per cent graphite has 
been added. 


There have been slight changes in ca- 
pacities in the 1938 Chevrolets. The hy- 
poid rear axle, which formerly had a 
lubricant capacity of 3% pints, now holds 
3 pints. The cooling system, formerly 
13 quarts, now has a capacity of 14 quarts. 
All other capacities remain the same as 
those on the 1937 model—the grease 
crankcase being 5 quarts, the transmission 
1% pints, and the gasoline tank 14 gal- 
lons. 


General Amer. Terminal 
Facilities Are Expanded 


NEW ORLEANS, Oct. 25. — A major 
expansion program at Corpus Christi, 
Texas, has been announced by the Ter 
minal Division of General American 
Transportation Corp. Erection of 600,000 
barrels of additional new tankage is now 
in progress and a new dock is to be 
built. Forty acres of additional property 
were purchased. 

The Corpus Christi terminal is one ot! 
five operated by General American. Oth 
ers are at Houston; Westwego and Good 
hope, La.; and Carteret, N. J. 

Hugo Epstein, president and genera! 
manager of the terminal system, denied 
reports that the company was going 
into the refining business. Operations 
with the oil industry are confined t 
warehousing and furnishing tank cars 
he said. 


Russian Oil Exports Decline 


LONDON, Oct. 22.—For the first six 
months of this year the total shipments 
of oil from Russia were 1,005,283 metric 
tons. This constitutes a drop of over 26 
per cent on the first half of last year 
when total shipments amounted to ove! 
1,300,000 metric tons. 

The gasoline exports, in which the de 
cline had been most marked in previous 
years, have fallen only slightly, but kero 
sine, gas oil and lubricants, which ir 
previous years had on the whole main 
tained their position, have shown ver) 
heavy reductions for the first six months 


of 1937. 
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Keonomiec Aspects of New 


Resulatory Laws on Marketing 


By EDWIN S. HALL* 


Presented Before Virginia Oil Mens 
Assn., Old Point Comfort, Oct. 7-8 


Social Security Laws 


cr 

&r HESE laws are with us. It is futile to 
debate in this forum whether they will 
prove to be beneficial or detrimental to 
those for whose protection they have 
been enacted. Our problem is to deter- 
mine what burden they impose on us 
and how that burden can be carried with 
a minimum of inconvenience. At the pres- 
ent moment ‘Ff am afraid I cannot help 
you very muth. There have been very 
few rulings by administrative authorities 
and none by the courts on the problems 
peculiar to petroleum marketing. 

We know the Social Security laws rest 
on the theory that employers and em- 
ployes should make stipulated contribu- 
tions to a fund to protect employes 
against unemployment and old age. Here 
again the employer is made the collector 
of the tax levied on the employe. Our 
problem arises out of the difficulty of 
determining who occupies the position of 
employer. 

The answer is easy when only com- 
pany officers, home office employes, di- 
vision office employes, salaried salesmen, 
tank wagon drivers and the like are in- 
volved. It becomes difficult when we are 
considering bulk plant commission agents 
and their employes, service station lessees 
and their employes, the plumber, car- 
penter, painter or electrician engaged to 
do a maintenance job and even the dealer 
who has borrowed pump and tank equip- 
ment from hig supplier and contracted 
to purchase a Jarge quantity, or his re- 
quirements, of merchandise from the sup- 
plier. 

Some of the administrative authorities 
are displaying a tendency to extend the 
jefinition of employer beyond any here- 
tofore known limits so as to impose on 
the large oil companies responsibility for 
making reports on behalf of all the peo- 
ple I have mentioned. Their motive is ap- 
parent. It would be so much easier for 
them to look to perhaps fifty great com- 
panies for the reports than to look to 
the many thousands of companies and 


individuals who are the true employers 


in the oil industry. 
It is frequently observed that the pres- 


*General counsel, Standard Oil Co. of New 
Jersey. 
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Oct. 7 and 8, at Old Point Comfort. 


adequate living.” 


side filling station.” 





*& The adverse economic aspects in oil marketing of the new legislation being 

proposed—and enacted, in some instances,—for the regulation of this branch 
of the oil industry was discussed by Edwin S. Hall, general counsel for the Stand- 
ard Oil Co. of New Jersey, before the meeting of the Virginia Oil Men’s Assn., 


These proposals for regulation attract the attention of oil men, said Mr. Hall, 
because there has grown up in the oil industry a belief that everyone in it should 
be assured an adequate living by his supplier or by government regulation. “It 
seems to me,” said Mr. Hall, “that ours is the only industry in which marketers 
think manufacturers must police the industry so as to assure all marketers of an 


He said he feared, if the industry continued to invite in government regulation, 
a development would be started that would result in complete governmental 
domination of all branches of the industry, “down through the ranks to the way- 


Among regulations Mr. Hall discussed, in their economic effect on oil mar 
keting, was the Social Security taxes, chain store taxes, rigid state specifications for 
gasoline, fair trade laws, unfair trade laws, service station licensing, price post- 
ing laws, price fixing and public atility control. That portion of his address deal- 
ing with specific regulatory proposals is republished here. 








ent national administration is endeavor 
ing to stimulate small enterprises at the 
expense of large ones. If this is true then 
small enterprises must assume the bur 
den of Social Security laws. At first 
glance, bulk plant commission agents, 
distributors, service station lessees, deal 
ers and the like may think their inter 
ests will be best served by passing on 
to their supplier the considerable burden 
of making the many reports required by 
Social Security laws. Is this so? 

They must recognize that in order to 
make the reports, the supplier must have 
from them a great amount of informa- 
tion about their costs, payrolls, ete. and 
it will not be long before the supplier 
will be better informed concerning their 
profits than he is at present. What would 
then happen to commissions, margins, 
rentals, etc. I may leave to your imagina- 
tion. 


Chain Store Taxation 


A few years ago many dealers thought 
they were suffering from the competi- 
tion of service stations operated by the 
large companies. They supported chain 
store taxation as a means of imposing 
burdens on company stations which the 
individual station operator would not have 
to bear. Adequate consideration would 
have told those dealers the burdens of 
short hours, high wages, general office 


. overhead and other charges were all com- 


pany-operated stations could bear and 
that the further burden of chain store 
taxation would exterminate company sta- 
tions. That is exactly what has happened. 


Perhaps it would be more proper to 
say that the existence of chain store tax- 
ation on service stations in a few states, 
and the possibility of that tax being 
adopted in other states, prompted large 
company executives to study the effect 
of continuing company operation of serv 
ice stations, with the result that substan 
tially all company stations have been 
placed in the hands of individuals for 
their uncontrolled operation. 


Now that nearly all service stations 
are individually operated we may analyze, 
without prejudice, the effect of company 
operation. I think it clear to everyone 
that, during the period of company op 
eration, great strides were made in sta- 
tion construction and in the creation of 
facilities attractive to our customers, Sta 
tion cleanliness became paramount and 
much attention was given to salesman 
ship and the courtesy with which custo 
mers were treated. 

I do not claim for the large companies 
all of the credit for this progress nor 
justify all of the architectural atrocities 
created, but I do contend, and I believe 
you will agree, that they did lead and 
that leadership compelled everyone to im 
prove or fall by the wayside. Perhaps 
the most interesting and important fea- 
ture of company operation of service sta 
tions was the effect on the retail price of 
gaSoline and its relation to the whole 
sale tank wagon price. 

Generally the retail price at compan) 
stations was kept at four cents above the 
price charged to dealers for tank wagon 


deliveries. Of course, there were many 
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the challenge of 
COR-TEN ? 














NOR vears engineers and designers have said “Give us a steel that 
is stronger—that will stand up in service—give it to us at a price 
we can afford to pay——and we will build our equipment lighter.” 


So we produced Cor- TEN 


almost twice as strong as ordinary steel 
— with 4 to 6 times the resistance to atmospheric 
corrosion 


with greater impact strength 
with superior fatigue resistance 

- high in abrasion resistance 

-a steel you can fabricate with little change in shop 
practice 


a steel that has made it possible to build mobile equip- 
ment 20-—50% lighter just as strong, just as rug- 
ged as the heavy construction it replaces. 


And now, the one obstacle to Cor-TEN’s general use has been re- 
moved. Today, its cost per pound is so close to that of ordinary steel 
that in many applications Cor-TEN actually costs less per unit of 
strength than plain steel. 

Thus Cor-TEN meets all requirements set for the ideal material 
for lightweight construction—it has great strength, superior endur- 
ance and stamina, unusually high corrosion resist: ince. Its cost is 
reasonable. So why not build lighter with Cor-TEN? Why not get rid 
of excess weight th: at costs you money every time you move it? 

Find out hen little it costs to apply Cor-TEN in your equipme nt. 
Our records of its use in thousands of lightweight freight cars, in high- 
speed passenger equipment, in the new streamlined trolleys, in trucks 
and buses, tractors and trailers, in steam shovels, cement mixers and 
mine skips, in mobile equipment of all kinds, are available to guide 
you in its economical application. 
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exceptions brought about by a variety of 
reasons, but in this brief study of the 
effect of company operation we can deal 
only with the generally prevailing con- 
dition. The retail price at company sta- 
tions necessarily limited the price which 
could be charged by competitors. 


I believe the profit opportunity to in- 
dividuals was adequate. I think this con- 
tention is proven by the constant increase 
in the number of individually-owned sta- 
tions that line the highways. It is further 
proven by the very general practice of 
granting special prices to commercial ve- 
hicle and other favored buyers indulged 
in by individual operators. 


Generally, the company stations tended 
to stabilize retail prices and retail sell- 
ing practices. What has been the effect 
of the return of company stations to in- 
dividual management? I haven’t an in- 
timate acquaintance with conditions in 
Virginia, and, therefore, must let you 
answer the question. I suspect conditions 
here do not differ greatly from other 
markets I have observed. 


R erasers, often prompted by man 
agers of associations seeking to build up 
membership, have tried to increase the 
spread between tank wagon and retail 
prices, hoping to thereby increase their 
net profits. I know one area where the 
spread was increased to 5% cents. That 
represented a mark-up or gross retail 
profit of more than 70 per cent in an ar- 
ticle of merchandise which is thoroughly 
staple, is not seasonal, or subject to style 
change, does not deteriorate and turns 
over weekly or oftener. 


It was not consistent with the duty I 
think we owe to the public. Of course, 
that spread didn’t hold. Customers com- 
plained and started purchasing outside 
the area where the price was in effect. 
Station operators started granting and 
increasing their concessions to favored 
buyers and station operators who refused 
lost gallonage and then started out to 
excel their competitors in the giving of 
concessions. 


It was only a short time before the 
whole retail price structure collapsed and 
the usual circus signs appeared. Prices 
generally dropped to 9 cents above tank 
wagon and in many instances to 5 cents 
above tank wagon. Those dealers have 
made many efforts to get their prices 
back to a living level, but their customers 
have become price conscious and their 
competitors versed in chiseling methods, 
and today, after some nine months of 
experience, the prevailing retail price is 
only 1.9 cents above tank wagon. 

I doubt if those dealers could be con- 
vinced the removal of the stabilizing in- 
fluence of company operation of service 
stations has been beneficial to thern. 


Fair Trade Laws 


The legislatures of 42 states and the 
federal Congress have adopted laws per- 
mitting manufacturers of trade-marked 
merchandise to prescribe the minimum 
price at which the merchandise will be 
resold by the retailer. Petroleum retail- 
ers are wondering if their suppliers will 
proceed under these laws and transfer 
to themselves all of the burdens of regu- 
lating retail prices. I don’t know, but it 
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Edwin S. Hall, general counsel, Standard Oil Co. of 
New Jersey 


will be helpful, I believe, to analyze the 
problem. 

Any petroleum supplier who _ under- 
takes the fixation of retail prices under 
the fair trade laws will be immediately 
confronted with a host of problems, the 
first and most important of which is his 
duty to the public to supply the public 
with the petroleum products at low prices. 
He will then realize that nearly every 
retailer is confronted with a cost of do- 
ing business differing from other retail- 
ers. 


This difference in cost arises out of 
the difference in station location, the dif- 
ference in the investment in station im- 
provements, difference in the character 
of the trade available at the station and 
a host of other factors. The elaborate 
station on the public highway may sell 
a substantial quantity of gasoline but a 
small quantity of lubricating oil, and, 
therefore, must have a high gasoline 
spread in order to do a profitable busi- 
ness. A neighborhood station may sell a 
very high percentage of lubricating oil. 
There are stations with a large lubricat- 
ing and greasing business which can af- 
ford to sell gasoline at cost and rely 
wholly on lubricating and greasing profits. 

The character of stations involved in 
any resale price maintenance programs 
would vary from the single pump in 
front of the corner grocery store to the 
most elaborate metropolitan servicenter. 
Any supplier who could perform the du- 
ties to the public I have mentioned and 
at the same time ascertain a retail price 
which would be fair and satisfactorily 
remunerative to all retailers would pos- 
sess wisdom even greater than that for 
which Solomon is famed. 


If a supplier emphasizes his duty to 
the public and the ability of a consider- 
able number of the stations he supplies 
to sell at a low margin, he immediately 
earns the anger of the high cost dealer. 
If the supplier emphasizes his regard for 
the high cost retailer and fixes the re- 
tail price at a level high enough to per- 
mit that dealer to live, necessarily the 
supplier will be neglectful of his obliga- 





tion to the public and at the same time 
will provide many of his dealers with a 
profit which all of us would be willing 
to describe as handsome. 


Many years of experience must have 
taught us that a retailer having available 
a handsome profit is most unlikely to 
keep all of that profit. Usually he is will- 
ing to use some of the profit to attract 
added gallonage to his station through 
price concessions. This brings us to con- 
sidering the enormity of the policing job 
which will confront any supplier who at- 
tempts resale price maintenance. 


My own company sells to some 25,000 
retailers. I imagine among those retail- 
ers are about as many who were accus- 
tomed to give price concessions as would 
be found among any group of similar 
size. The methods employed to give price 
concessions vary from china and house- 
hold utensils through a whole list of 
minor commodities to actual cash allow- 
ances. 


Let us assume a supplier has a half 
dozen dealers in a relatively small com- 
munity and the supplier has _ ordered 
those dealers to sell at a given price. 
Dealer “A” sees his gallonage drifting 
away and he hears a rumor dealer “B” 
is selling below the fixed resale price. 
He immediately communicates with the 
supplier, who has to hire detectives or 
organize his own police force to find out 
what dealer “B” is in fact doing. Long 
before an investigation can be completed, 
dealer “A” becomes disgusted and starts 
trying to influence the lost gallonage 
back to his station by some form of 
price concession. Dealer “C” hears of it 
and complains about “A” and another in- 
vestigation is required. 


I> is not long before the supplier finds 
himself confronted with an investigation 
against everyone of his six dealers in the 
town, and this town will be no different 
from hundreds of other towns. I think 
the task of enforcing resale price main- 
tenance contracts is hopelessly enormous. 
During the period when the Administra- 
tor of the N.R.A. Petroleum Code was 
giving serious consideration to the possi- 
bility of governmental price fixing, I fre- 
quently heard it said that price fixing 
could not be enforced if the Government 
stationed a _ policeman in every place 
where gasoline was sold for every hour 
that place was open to business. 

You only have to think how easy it 
would be for the service station operator 
who supplies me with gasoline to come 
around to my house at the end of each 


‘month and hand me, say 1, 2 or 3 cents 


for each gallon his sales records show 
I purchased to realize how difficult is 
this policing job. 

Gasoline is the principal commodity 
sold at more than 300,000 places of busi- 
ness and resale price maintenance in- 
volving gasoline presents an entirely dif- 
ferent problem from resale price mainte 
nance on a drug item, the sales of which 
are a wholly inconsequential part of the 
sales of a drug store. 

While the Miller-Tydings act and the 
state fair trade laws have permitted a 
manufacturer to contract with his re- 
tailer with respect to the retail price of 
the manufacturer’s commodity, they have 
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Galled threads when bucking tool joints on drill 
pipe would quickly offset all the scientific care 
given the manufacture of those joints. But no 
galling is allowed with Humble Thredkote on the 
job. Humble Thredkote No. 1, which is used for 
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not so modified the federal and state anti- 
trust laws that several competing manu- 
facturers may agree among themselves 
that they will fix a given resale price, or 
even that they will engage in resale price 
fixation. 

There is energetic competition between 
suppliers as there is between retailers. If 
a considerable number of suppliers en- 
gaged in resale price fixing, it seems cer- 
tain other suppliers will accept that as a 
wonderful opportunity to improve their po- 
sition in the market and will allow their 
dealers complete freedom in the estab- 
lishment of resale prices. 

Imagine yourselves bound by contract 
with your supplier to sell the brand of 
gasoline you handle at a fair fixed price 
and at the same time in competition with 
another filling station across the street 
who has complete liberty to establish 
any price he sees fit. It is apparent, I 
think, he will either post a price just be- 
low that you are required to maintain or 
he will grant special prices to favored 
customers and soon he will have the 
most of your business over in his station. 

Your supplier cannot reduce the price 
at which you may sell without bringing 
down on himself the wrath of all other 
station operators in an area 10, 15 or 
20 miles surrounding your station who 
may be affected by the low price estab- 
lished at your station and by your com- 
petitor across the street. When you have 
considered these and the many other 
problems confronting the supplier who 
attempts to fix the retail prices at which 
his customers may sell, I think you will 
realize suppliers cannot undertake that 
responsibility, and, further, that you do 
not want them to undertake the responsi- 
bility. 


Unfair Trade Laws 


A few states have adopted laws pro- 
hibiting wholesalers and retailers from 
selling goods below cost or below cost of 
the goods plus marketing cost, which is 
fixed at a minimum of 6 per cent unless 
such sales are to meet a competitor’s 
lower legal price. 


Generally, one would not hesitate to 
condemn a merchant who habitually sells 
his products below cost. The draftsman 
of the law, however, recognized mer- 
chants’ costs differ, so he provides that 
retailer “A” may sell below his cost if 
necessary to meet the lower legal price 
of retailer “B” across the street. 

Y want to emphasize the two words 
“legal price”. Apparently, the draftsman 
intended that if retailer “B” is selling be- 
low his own cost, retailer “A” may not 
meet that low price. His only remedy 
appears to be the filing of a suit to re- 
strain retailer “B” from continuing to 
sell merchandise at the unlawful below 
cost price. 

To sustain that suit, retailer “A” must 
be prepared to prove retailer “B’s” cost 
of merchandise and cost of doing busi- 
ness. I believe I will not need to empha- 
size to you gentlemen how difficult it 
will be for retailer “A” to prove to a 
legal certainty retailer “B’s” cost of mer- 
chandise and cost of doing business. I 
doubt if laws of this type will afford any 
solution of the problems the retailing of 
petroleum products presents. 


Many people engaged in petroleum mar- 
keting and the study of petroleum mar- 
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keting have concluded there are too many 
service stations. There.may be too many 
service stations, but no one is willing to 
undertake the task of reducing the num- 
ber, because to do so he would have to 
point to thousands of station owners who 
have invested their savings and are earn- 
ing their living and say to them — there 
is no place for you in this industry, close 
your station, abandon your investment 
and get another job or go on the relief 
rolls. 


There has been some suggestion the 
over-supply of service stations can be 
arrested by requiring anyone desiring to 
create a new station to obtain a license 
or a certificate of convenience and neces- 
sity from some state official. None of 
those who have suggested this means of 
limiting the number of new service sta- 
tions has ventured any rule to guide the 
official who is vested with the power of 
granting or refusing the license or cer- 
tificate of convenience and necessity. 


In the absence of such guiding rule, the 
issuance of a license or certificate be- 
comes a matter of political favor. I have 
had too much experience in procuring 
filling station permits under zoning laws 
to ever endorse the idea that to get a 
permit to build a station, the property 
owner must first make his peace with 
the local politician. 

When we started in 1927 framing codes 
to govern the marketing of petroleum 





products, many of us thought many of 
our difficulties would be solved by re 
quiring wholesalers and retailers to post 
the price at which they desired to se!! 
their petroleum products. I believe pric: 
posting has helped, but it has not solved 
the problem. A few states still believe 
price posting will solve the problem i; 
enacted laws require retailers to post th: 
price and to sell only at that price. On, 
of these laws has been construed as broad 
enough to prohibit a retailer from se!! 
ing a given brand of gasoline at one 
price to a private user and a lower price 
to a commercial user, even though both 
prices were posted. 


Those laws have not been in effect long 
enough to enable us to determine thei: 
effect. They have been in effect long 
enough to demonstrate they will not a 
complish their purpose until there have 
been many prosecutions, and it is, of 
course, apparent there is nothing in 
those laws which prevents one retailer 
from posting a price lower than that 
posted by his competitors and thus caus. 
ing one of the frequent local price wars. 


It will be interesting indeed to watch 
the development of price posting laws, 
but since I believe the only real result 
they will achieve will be to give one 
dealer very prompt information that his 
competitor is reducing the price, I am 
inclined to recommend to you that you 
do not rush into this type of regulation 








Now the automobile must wait for the airplane. 


Motorists approaching the airport at Glendale, Cal., 


are now obliged to stop for this airplane crossing due to the low altitude at which the planes must fly 


when approaching or taking off from the airport. 


If the driver sees a plane approaching he is required 


to stop until it has passed. A police ticket goes to violators 
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A Complete Line for 
Profitable Balanced 
Selling 


Skelly offers you products that 
meet practically every car 
owner’s need. U.S. Tires and 
Tubes — Skeleco Batteries — 
Radios—Heaters—Fans—Spot- 
lights—Seat Covers—and many 
other items that motorists are 
buying every day. Display this 
merchandise—tell your cus- 
tomers about it. It’s often bal- 
anced selling that makes the 
difference between profit and 


loss for a service station. 
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until there has been sufficient experience 
in states which have attempted it to de- 
termine if it is desirable. 


About ten years ago Tennessee at- 
tempted to require all gasoline retailers 
to obtain a state license, and empowered 
ihe licensing official to refuse a license 
if the price the retailer proposed charg- 
ing did not satisfy the official. That, of 
course, was a sort of back-handed attempt 
at price fixing by a state official. 


The constitutionality of the law was re- 
viewed by the U. S. Supreme Court, who 
said in substance that gasoline is not a 
commodity so affected by the public in- 
terest, and the state hasn’t any more 
right to fix the price at which it may be 
sold than it has to fix prices at which 
the merchandise sold by the. baker, 
butcher and candlestick maker may be 
sold. Assuming the Supreme Court will 
feel itself bound by that recent decision, 
state price fixing in gasoline is not a 
legal possibility. 


If it were a legal possibility, it might 
appear attractive to the shallow thinker, 
but I think we must all realize that ul- 
timately the need of the greatest num- 
ber controls state officials and politicians. 
Our customers far out-number petroleum 
dealers, and I believe it would follow 
that after a short period state price fix- 
ing would result in prices so low, few, 
if any, of us could continue substantial 
earnings in our chosen business. 


Public Utility Control 


No one has attempted to define what 
sort of public utility control they would 
apply to the marketing of petroleum 
products. Perhaps it would include all 
of the types of control I have discussed. 
Certainly it would include many of them. 
I think my earlier discussion will have 
demonstrated how undesirable both to 
petroleum marketers and their customers 
would be public utility control. 


That type of control usually is imposed 
only on those enterprises which enjoy 
franchises from the government and 
something approaching a monopoly in the 
particular activity. No one requires a 
government franchise to engage in the 
petroleum business, and I hope I have 
demonstrated it will not be advantageous 
to any of us to create such a require- 
ment, and certainly no one enjoys any- 
thing approaching a monopoly in the 
marketing of petroleum products. 


State Specifications for the Several 
Grades of Gasoline 


Probably this is a type of regulation 
forced on our industry by legislatures, 
legislative investigating committees and 
the like. I doubt if it has much support 
within the industry. Perhaps this type 
of regulation arises out of the propensity 
of oil men for speaking only of the oc- 
tane rating when they are discussing the 
quality of gasoline and out of the fact 
that octane is the one characteristic which 
the public can detect through its sense 
of hearing. 

It is difficult indeed to draft a satis- 
factory and complete specification for 
gasoline and the difficulty of regulating 
the specifications is made four-fold in 
the northern part of the U. S. by the 
necessity for marketing different grades 
of gasoline in winter, spring, summer 
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and fall. It seems to me quality is quite 
as much present in our competitive prob- 
lem as is price or any other factor. 


If governments attempt to specify, say, 
three grades of gasoline, premium, regu- 
lar and third grade, the specifications 
for the regular gasoline, which is the 
great commodity, will be either so high 
that only the finest regular gasoline be- 
comes entitled to the label, requiring 
many other gasolines which serve the 
public well to be called third grade or 
that the specifications for regular gaso- 
line will be so low as to be practically 
meaningless. 

If we have state specifications for the 
several grades, I think we are likely to 
encounter one or the other of two ex- 
periences. The first and most likely ex- 
perience will be the continuation of qua- 
lity competition, with the result that 
specifications move so rapidly above state 
limits that the state specification becomes 
meaningless. It seems to me this is nec- 
essarily so. 

In the past we have seen constant im- 
provement in gasoline quality which has 
been followed-by improvement in motor 
design until we now have motors which 
would operate only unsatisfactorily, if at 
all, on the gasoline of 1920. I do not be- 
lieve we have reached perfection in the 
art of petroleum refining. I think we will 
continue to see material progress, pro- 
ducing an ever better gasoline until our 
state specifications become meaningless. 

The other possibility is that price com- 
petition will force manufacturers and 
marketers to manufacture the lowest 
quality gasoline permitted by state spe- 
cifications and market it at the lowest 
possible price. These tactics surely will 
destroy public interest in quality and 
will prohibit any further development in 
motor design and efficiency. Personally, 
I am quite content with the present sit- 
uation, which operates to urge everyone 
on to an ever increasing quality of gaso- 
line to be offered to the public. 


The Remedy 


I have devoted myself to arguments 
against the adoption of several of the 
regulatory proposals which are attract- 
ing the attention of oil men. What is the 
remedy for our present dilemma? 
Briefly, I believe it will be found in an 
improved understanding of the econom- 
ics which must control the marketing of 
petroleum products and continuous vigi- 
lance by those engaged in the marketing 
of petroleum products to improve the 
efficiency of their own operations. 

The regulations I have discussed at- 
tract the attention of oil men because 
there has grown up in our industry a 
belief that everyone in it should be as- 
sured an adequate living by his sup- 
plier or by governmental regulation. It 
seems to me ours is the only industry in 
which marketers think manufacturers 
must police the industry so as to assure 
all marketers of an adequate living. 

In many respects I think we have lost 
sight of fundamental economics. In the 
end, which may not come this year or 
next, I believe the efficient low cost mar- 
keter will survive, while the inefficient 
high cost marketer will fall by the way- 
side. 

Perhaps the great number of service 
stations now soliciting the motorists’ 





patronage have come into existence b: 
cause of the manufacturers’ efforts du: 
ing the last 20 years to bring about price 
structures which would provide a profit 
able living for those in the business, with 
the result those price structures have a: 
tracted more and more people to parti 
cipate in marketing until our present con 
dition of over-supply of stations has been 
reached. 


Inefficient merchants dealing in other 
commodities fail and fall by the wayside 
and, by failing and falling, keep the num. 
ber of grocery stores, drug stores and 
what not down to those reasonably nec 
essary to supply the public. It is seldom 
indeed one hears of the closing of an in- 
efficiently operated or poorly located 
service station. 


It seems to me the free and unrestrict- 
ed competition contemplated by our anti 
trust laws, unhampered by codes, addi 
tional regulations and what not will, 
within a reasonable time, solve our prob 
lem. 


On the other hand, I fear that if we 
continue to invite the government to reg. 
ulate us in this, that and the other re. 
spect, we will start a development that 
will result in the complete governmenta! 
domination of our industry and that dom. 
ination will extend all the way from the 
great company engaged in all branches 
of the industry down through the ranks 
to the wayside filling station. 


I conclude with a plea that we stop and 
analyze the direction in which we are 
travelling. If you share my conviction 
that the complete governmental domina- 
tion of this great industry would be harm. 
ful to the public, and to all of us en- 
gaged in it, let us not continue inviting 
regulation until that end is inevitable. 


Newsboy Theme Tells of 
Red Crown For 1938 


CHICAGO, Oct. 25.—On the crest of a 
huge advertising campaign, Standard Oil 
Co. of Indiana recently introduced for 
winter motorists its “1938 Red Crown” 
gasoline. 


The advertising will stress four fea- 


tures: 1t—Higher anti-knock; 2—Greater 
power; 3—Longer mileage; 4—Faster 
starting. While the Indiana company 


would not reveal specifications of the 
new gasoline, it was understood in trade 
circles here that the octane value had 
been raised; volatility increased; and 
improvement made in the general balanc 
ing of the fuel. 


Advertising of the “new gasoline, which 
has been perfected in anticipation of the 
fuel requirements of the 1938 model au 
tomobiles” features a newsboy in action 
and other pictorial devices. It will be 
placed in more than 1600 daily and week 
ly newspapers, as well as four trade pa 
pers and will continue until early winter 


A poster in the form of a newsboy nine 
feet high was placed at each of the com 
pany’s 23,000 dealer stations. This poster 
is a double cutout to be attached to the 
light posts at stations so as to be visible 
from more than one direction. 
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AND THEY'LL A 
BETTER WITH ETHYL 


IT’S AUTOMOBILE SHOW TIME .. . and right now the 
nation’s great automotive industry is running full blast. Out 
of giant plants rolls a steady line of shining new cars... to 
sell at the rate of at least 1421 every hour*! 

All of these new 1938 models are rarin’ to go. Ready for their 
new owners and ready for Ethyl! It’s the one fuel that permits 
setting the spark for maximum performance—full power, 
fastest acceleration, greatest economy from the new high 
compression engines. Always recommend Ethyl for the new 
cars that drive in. It will help you make 1938’s new car owners 
the happiest buyers that have ever stopped at your station. 

Remember, too, Ethyl puts new life in older cars. At your 
Ethyl pump customers will get a fuel of highest anti-knock 
quality ... one that is quick starting .. . double-tested by your 
oil company and by the Ethyl Laboratories. Ethyl Gasoline 
Corporation, Chrysler Building, New York City. 


*Fstimate based on average factory sales figure for Nov. 1936, as taken from the Dept. of 
Commerce Report, Bureau of Census, Washington, D. C. (30 day month; 8 hour day) 
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Doyle-Gulf, Rochester, N. Y., independent jobber, 
used advertising cards on street car fronts success 
fully to announce a novelty contest 


Novelty Mateh Cover Contest 


Built 


A DOYLE-GULF game _ with 

matches that will burn up the town.” 

Under this heading the Doyle Gasoline 
& Oil Co., jobber of Gulf products in 
six counties, with headquarters at Roch- 
ester, N. Y., announced to its dealers the 
latest of a series of advertising promo- 
tions that have made Doyle the largest 
distributor in the area it serves. 

Attendants in Doyle’s 17 company sta- 
tions and its 600 independent dealers 
were hardly surprised when they re- 
ceived this letter. They and the com- 
munities they serve have come to look 
forward to the next enterprise of Doyle. 
In fact a placard on a street car, “What 
Will Doyle Spring this Spring?” caused 
considerable comment and was_ under- 
stood by nearly everyone. As it turned 
out, Doyle gave away 75,000 packages 
of zinnia seeds to those who asked for 
them at its stations. 


Doyle has sponsored football teams and 
radio news broadcasts, but the charac- 
teristic Doyle promotion contains the ele- 
ments of mystery and suspense — to 
arouse curiosity — and novelty. 


Thus when a former supplier and the 
Doyle company couldn’t come to terms on 
the renewal of the contract, Doyle blanked 
the supplier’s insignias at the station 
with placards bearing a question mark 
and the query “What’s Doyle doing April 
17?” and changed suppliers on that date. 
Edward J. Doyle, president, said the fact 
he was able to do this without loss of 
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gallonage proved the advisability of his 
policy of featuring the jobber’s own name 
as prominently as that of the supplier. 

That this dual name was impressed 
upon Rochester, a city of 333,000, by giv- 
ing away One Dollar bills is a familiar 
story. Anyone wearing a Doyle-Gulf but- 
ton on the street seen by Doyle men was 
simply handed a dollar bill wrapped in 
cellophane. At first these payees wore 
uniforms and were mobbed by button 
wearing citizens who surrounded them. 
Mr. Doyle commented that this cam- 
paign gave his business the necessary 
impetus at the time he changed sup- 
pliers. This other factor made it difficult 
to calculate the dollars and cents re- 
turn of the stunt, but returns from the 
game with matches were easily ascertain- 
able. 

“Can You Spell Doyle-Gulf with Match 
Covers?” was the query on street car 
fronts that announced this advertising 
stunt to the public. “Win Dollars. Ask 
a Doyle-Gulf dealer,” the placard also 
read. 

The paper match books were distrib- 
uted to all who came to service stations. 
Customers could come as many times as 
they liked — and they did. Each match 
book was enclosed in a sealed envelope 
which bore the following directions: 

“Doyle-Gulf hopes you will enjoy this 
game with matches. Be sure that your 
packet is enclosed in a sealed envelope. 
The object is to be skillful enough to 
get all the letters required to spell Doyle. 


Gallonage for Doyle 


Gulf. If you do this you will get a crisp, 
new Dollar Bill.” 


On the inside of each’ paper book of 
matches was printed one of the letters 
needed to spell out Doyle-Gulf. Trading 
of match books by the contestants to get 
needed letters was encouraged by the 
company. Contestants could ask for match 
books at stations as often as they liked. 
The dollar bills were paid out in cello- 
phane wrappers — some left over from 
the earlier campaign. These wrappers, 
by the way, also were printed with the 
company’s name and the dollar bills cir- 
culated from hand to hand in the city 
for some time without removal of the 
cellophane. 

The expenses and profits figured out 
as follows: 

Doyle bought 500,000 packages of 
matches which cost about $1.50 a thou- 
sand. Six hundred dollars was paid an 
envelope service concern to put up the 
matches. Three thousand dollars was 
paid out in prize money during the two 
months of the contest. Mr. Doyle said 
his gallonage jumped 150,000 gallons the 
first 30 days of the stunt and that his 
company has retained at least 50 per 
cent of that increase permanently. 

The public likes anything with a trace 
of novelty and humor, Doyle commented 
He scored a beat on both these elements 
when street cars appeared with the 
placard: 


“GULF IS D’ OYLE FOR YOU”! 
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Sell this WINTER OIL 


that gives 


3-WAY PROTECTION 





Even an iceberg 


wouldn’t “phase” this ultra-modern winter oil! 





Yes Siree, Mr. Marketer, 
here’s a winter motor oil that 
will take the frost out of 
winter sales. 

For putting new selling 
punch...new pep...and new 
fire into cold weather sales, 
here’s an ultra-modern winter 
oil that’s got what it takes. 

Even at sub-zero tempera- 
tures, Premium Penn pumps 
instantly ...and at sizzling 


motor heat, its tough lubricat- 


ing film protects every moving 
part of the motor, because... 

Premium Penn thickens less 
under extreme cold, and thins 


out less under terrific heat 





3-WAY PROTECTION 


1. AT ZERO TEMPERATURES its instant 
pumpoability assures snappy starting 
and less drag on the battery 

2. ATWARM-UP TEMPERATURES 
its remarkable “oiliness’ lubricates 
and protects every moving part in the 
motor.’ 

3. AT HIGH SPEED TEMPERATURES 
its resistance to heat withstands 
the searing temperatures of modern 
motors at 50, 70 or more miles per hour 











Premium 


THE $000 


OCTOBER 27, 1937 


RPM MOTOR 


OIL 


and pressure...it assures 
positive lubrication and pro- 
tection during all three 
periods...start-up...warm-up 
.--and speed-up. 

Sell this ultra-modern, gen- 
vine Pennsylvania Winter 
Oil and watch your dollar 
volume, your repeats, and 
your profits climb. 


Canfield 


MAIL THE COUPON TODAY! 


THE CANFIELD OIL CO., CLEVELAND, OHIO 
Refineries, Cleveland, O., Coraopolis, Pa. 
Plants, Cleveland, O., Jersey City, N. J. 
C) Send particulars and prices on Canfield Penna. Motor Oils 
C) Winter €. P. Gear and Transmission Lubricants 
We buy in () Sealed Cans, () Drums, () Tank Cars 


Name 


Address 
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New Equipment 








AND THE MANUFACTURERS 


New Truck Mounting Pumps 


A new truck mounting pump unit made 
by Viking Pump Co., Cedar Falls, Ia., 
provides a “balanced” mounting bracket, 
in which the pump proper can be turned, 
thus allowing the port openings to be 
moved to the desired position. No “right” 
or “left hand” ports need be specified on 
this new model. 

The “balanced” feature is said to not 





only make for more rigid and better 
alignment in mounting but also makes 
possible interchangeability with former 
Viking truck mounting pumps. Another 
feature of the new model is a positive, 
sealed thrust bearing. An enlarged stuff- 
ing box makes the unit more leak re- 
sistant. Relief valve on head is contin- 
ued as a standard feature. The new Vik- 
ing pump comes in three capacities of 
35, 50 and 90 G.P.M. 


* * < 
Fire Prevention 


A new booklet, “Preventing Welding 
and Cutting Fires”, is being distributed 
by The Linde Air Products Co., New 
York. It includes rules to follow to pre 
vent the possibility of welding or cutting 
fires and other pertinent information. 


* * + 
Gear Flusher and Alcohol Dispenser 


Two new pieces of service station 
equipment have just been announced by 
the Huffman Manufacturing Co., Dayton, 
Ohio, manufacturers of service station 
equipment. They are a new combination 
gear flusher and engine cleaner, and a 
new bulk alcohol dispenser. 

The Huffman gear flusher has been de- 
signed for cleaning hypoid gears, and 
ordinary gears. It throws’ a spray of 
flushing oil, under air pressure, into the 
differential or transmission with force 
sufficient to remove grease films and 
accumulated coatings. The flusher is 
equally efficient as an engine cleaner us- 
ing a solution of kerosine and engine 
cleaning compound. 

The bulk alcohol 
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dispenser incorpo- 


rates the features of a cock valve faucet 
and push button valve type faucet. These 
spring type faucets give quick, easy, 
positive control, and cut down waste. An 
improved safety valve has been built 
into the bung casting, where it can’t be 
knocked off. This dispenser can be used 
for dispensing bulk alcohol, naphtha, 
gasoline, kerosine, light oils, liquid soap, 


ete. 
* * * 


Vent Approved 


The McDonald Plate 925-T economy 
vent for use on barges and tank vessels 
carrying gasoline has passed exhaustive 
tests of the Bureau of Marine Inspection 
and Navigation and the vent is now man- 
datory on vessels of this type. The Plate 
925-T vent is identical, with one excep- 
tion, to the Plate 925 vent widely used in 
bulk plants -- the gauge hatch opening 
of the approved vent is cast shut. 

While the principal purpose of the vent 
is to eliminate evaporation losses by hold- 
ing pressure on the liquid, the tests 
proved it to be equally effective as a flame 
arrestor. It is made in two sizes -—— 2- 
inch and 3-inch. Both were approved. The 
vents are made by A. Y. McDonald Co., 


Dubuque, Ia. 
* * * 


Truck Hose 


Two new types of tank truck hose 
have been developed by The Goodyear 
Tire & Rubber Co., Akron, Ohio. Style 
BH is constructed without wire insertion 
and is known as the “soft type”. A wire 
braided in the body of the hose affords 
a ground for dissipation of static. 

Style WWR has a woven-wire filler re- 
inforcement. The method of weaving is 
said to prevent the hose from kinking 
or collapsing and, if crushed, it is claimed 
the hose can be rounded into shape with- 
out damaging it or reducing its life. 


oe 
Lift Light 


Designed especially for automobile 
lifts, a new Liftlite made by the Goodrich 
Electric Co., 2900 N. Oakley Ave., Chi- 
cago, supplies under-chassis illumination 
without glare in the eyes of mechanics. 
The fixture mounts directly on the track 
of the lift and rides up and down with 
it. The reflector can be turned upward, 
sideways or downward. Being close to 
the chassis, lower watt lamps can be 
used at less expense. Liftlites come in 
sets of four. 


~ * 
Increase in Circulation 


The American Weekly will increase its 
circulation from 6,000,000 to 7,000,000 Jan. 
2, 1938, it is announced. For the first 
time the publication will be distributed 
by other than Hearst Sunday newspa- 
pers. Distribution will be made in 1938 


through the Buffalo Courier-Express 
Cleveland Plain Dealer, Houston Pos: 
Minneapolis Journal, Nashville Tenne 
sean and Wichita Beacon. 


Many offers for the rights of distribu 
tion have been refused in the past 
years, it is stated. It was felt previous 
that the time was not ripe for such 
venture. 

* * * 


G. J. Dunn, formerly manager of fu 
oil sales for Shell Union Oil Co., h 
joined the Fluid Heat Division of t! 
Anchor Post Fence Co. He will cov 
New Jersey and eastern Pennsylvania «4s 
wholesale representative, according to \\ 
F. Brannan, president of the company. 

* * * 


Flushing Oil Heater 


A flushing oil heater just announced by 
the ARO Equipment Corp., Bryan, Ohio, 
is electrically operated and thermostatic 
ally controlled. Capacity is 6% quarts 
Manufacturers emphasize the fact that 
this heater is not a flusher or a part o! 
a flusher but is designed for use in con. 
nection with ARO gear flushers. 

* * * 


Corrugated Boxes 


“How To Pack It” is the terse title of a 
brochure published by The Hinde & Dauch 
Paper Co., Sandusky. Twenty-five “fun 
damental” types of corrugated shipping 
boxes are briefly and photographically 
illustrated. 

* * * 


Vulcanizer 


A. Schrader’s Son, Brooklyn, has added 

a valve and tube vulcanizer set to its line 

of tire valve products. The set consists of 

a vuleanizer and ten rubber covered re 

placement valves with a heat unit for each 

valve. No special wiring or electrical 
attachments are required. 
* * * 


Auto-Wash Booster Nozzle 


A combination high velocity auto-wash 
gun, radiator flusher, and air nozzle is 
announced by Molded Specialties Co.., 
Cleveland. Both water and air contro! 
are at the nozzle. Water supply is closed 
by a trigger-controlled valve when the 
finger is removed. The nozzle handles lik« 
a pistol. A feature of the Tri-Con booste) 
nozzle is a 37-hole reversible high-velocity 
cap which prevents jumping or chattering 
when the water valve is opened. 


* * * 


Diesel Generating Sets 


Bulletin 3600-A2 of Fairbanks, Morse « 
Co. describes and illustrates the constru: 
tion and application of Model 36-A genera! 
ing sets. Used in industrial plants thes 
sets are fitted for service on machines 1 
quiring individual power plants and ar 
adaptable as portable and semi-portable 
electric power plants on_ construction 
work. 

* * * 


W. T. Roberts, mechanical goods sales 
man covering the Seattle district of Th 
Goodyear Tire & Rubber Co., has bee! 
made northwestern district manager 0! 
the mechanical geods department. 
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Truckers Protest Dual Rail Rates 


Based on Tank Car Sizes 


N.P.N. News Bureau 
LOS ANGELES, Oct. 23 


| of freight 
rates based on the size of the load is be- 
ing sought in California by the railroads, 
it was brought out in points made during 
a hearing this week of the California Rail- 
road Commission in Los Angeles. 


Railroads are seeking different rates 
for various highway transport loads as a 
precedent for tank cars. The railroads’ 
endeavor is similar to that in the Pacific 
northwest, where the roads have applied 
for a rate on 8000 and 10,000 gallon tank 
cars lower than that on 6000 gallon high- 
way transport outfits. 


During the hearing data on transport 
costs of fuel oil and road oil was pre- 
sented to the commission. Among propo- 
sals made were those for higher rail and 
truck transport rates on black oil, and 
for the commission to have jurisdiction 
on movement of all petroleum products 
within incorporated cities in the state. 


The competitive angle in petroleum 
rates was brought out by one truck attor- 
ney, pointing to some fuel oils being in 
competition with natural gas so that fuel 
oil could not withstand the burden of high 
rates. 


Asks Black Oil Increase 


While black oil rates were under con- 
sideration a railroad attorney, in a sur- 
prise moved asked the commission for an 
interim order returning rates at certain 
points to the July 19, 1931 level but not 
to exceed gasoline rates. Railroads were 
given until Nov. 16 to prepare a detailed 
tariff schedule. Representatives of petro- 
leum shippers withheld approval until 
the schedules have been examined. 


The study of transportation rates on 
black oil in intrastate commerce is a con- 
tinuation of the commission’s effort to 
eliminate irregularities that followed fix- 
ing of minimum rates for gasoline and 
other refined products last November. 


The commission’s interim order of Aug. 
28 would require transporters of black oil 
to observe rail rates between points 
served by railroads and to charge 85 per 
cent of the gasoline highway tariff to 
off-railroad points. This decision was 
deemed necessary to prevent a break 
down in gasoline rates as some contract 
transporters were found to be reducing 
heavy oil rates, or hauling free of charge, 
to obtain gasoline hauling business. 

Effective date of the order is Dec. 6, 
after having been set originally for Nov. 
6. 


Road and Black Oil Costs 


At this week’s hearing Fred H. Ches- 
nut, senior engineer for the commission, 
presented an analysis of fuel and road oil 
transportation costs. Chesnut had previ- 
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By JACK WESTSMITH 
N. P.N. Staff Writer 


ously made a study of gasoline trans- 
portation in 3000, 4500 and 6000-gallon 
loads, so the current study was made to 
compare costs of hauling heavy products 
with gasoline. 

Fixed annual charges on heavy oil 
transporting are somewhat lower than 
for gasoline, the witness testified, largely 
the result of lower fire insurance on the 
truck and of cargo insurance on the pay- 
load. Comparison of other expenses 
showed a negligible difference and the 
witness concluded for all practical pur- 
poses the cost of transporting heavy oils 
and gasoline are the same for comparable 
sizes of equipment. 

In the insurance savings Chesnut 
showed $17 annually on a 10-ton, $39 on 
a 15-ton and $67 on a 20-ton truck. On a 20- 
ton truck operating over a 100-mile haul 
and moving about 5300 tons a year, the 
$67 savings would represent about .0126- 
cent per ton, as compared to the same 
haul by a gasoline carrier. 

Transportation of certain road oils and 
asphalts involved higher costs than for 
gasoline or fuel oi, the witness declared, 
where it was necessary to maintain high 
temperatures—150 to 450 degrees—while 
in transit to facilitate unloading and to 
assure spreading and penetration in road 
construction. 


Lists 3 Transport Types 


The additional cost was laid to in- 
creased truck investment through insula- 
tion of tanks, and to extra operating cost 
through added deadweight reducing the 
payload. 

Three types of transports are in serv- 
ice hauling road oil and asphalt from re- 
fineries to the job or storage depots, the 
witness found in the study. The types are: 

A, 4-ton, 2-axle truck, equipped with 
1100 gallon insulated tank, pump, piping 
and spreader bar. This type transports 
road oil or asphalt to the job and also is 
used for spreader work. 

B, 8.5-ton, 3-axle truck, equipped with 
2200 gallon insulated tank, pump, piping 
and in some but not all cases with 
spreader bar. When equipped with spread 
bar type B is used for same work as type 
A, otherwise the outfit is for transport 
work only. 

C, 18-ton, 3-axle truck and 3-axle trailer, 
both equipped with insulated tanks of 
4700-gallons combined capacity, pump, 
and frequently with a spreader bar. When 
used as a spreader the truck draws upon 
the load carried in the trailer when its 
own load is exhausted. The unit also is 
used to transport crude oil. 

Estimated cost per 100 pounds for 
transporting liquid asphalt in these three 
types for various distances was given as: 


Length of haul in miles 


10 50 400 

Cents Cents Cents 
Type A .... .0673 1705 325 
Type B .... 72 1095 Pol 
ype ¢C .«.. G6 .O991 61 


On the basis of this study Chesnut said 
the cost of hauling road oil as of Oct. 1, 
1937 in 18-ton lots was about 30 per cent 
higher than cost of hauling gasoline as 
of Dec. 1936 in 20-ton lots. Then he point- 
ed out the cost of moving gasoline now 
is about 15 per cent higher than in De 
cember of last year, largely as a result 
of increased driver’s wages and cost of 
tires and repairs. 


Railroad Asks Special Rates 


Railroad attorneys made the suggestion 
than an extra charge should be made for 
moving any product where special insu- 
lated equipment is required. The point 
was made also for rates at a minimum 
for various sizes of truck equipment in 
keeping with the showing that costs 
were lower on the larger units. 


Railroad attorneys also claimed that 
current gasoline transport rates appear 
too high if truck operators handling all 
types of products are charging less than 
gasoline rates on fuel oil, crude and 
asphalt and can show a profit in the face 
of testimony that costs on these products 
are the same or higher than on gasoline. 


Considerable discussion developed 
around the use of asphalt trucks in 
spreading products at the point of de- 
livery. It was brought out that often no 
extra charge is made for this service. The 
commission’s examiner asked if such a 
service could not be used as a lever to 
effect a reduction in transportation rates. 


It was brought out that movement of 
liquid asphalt was about 75 per cent in 
distance over highways and about 25 per 
cent in spreading at destination. The 
spreader, separate or as a part of the 
truck, was said to be provided by the 
hauler. 

Spreading of oil on the job was declared 
by rail attorneys to be an accessorial serv- 
ice and one that should call for an extra 
charge. The point was raised, however, 
as to whether the commission had juris- 
diction in the movement and could assess 
an accessorial service charge after oil ar- 
rived at its destination. 


Refers to Gas Competition 


C. G. Anthony, truck attorney, offered 
exhibits to show the effect of gasoline 
rate reductions on unrefined product 
rates. He pointed out that cuts in gaso- 
line rates during the long series of fights 
between rail and truck lines caused pro- 
portionate reductions in many black oil 
rates. 

He also testified that on the basis of his 
experience as a trucker the unrefined 
group cculd not be shipped at a lower 
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cost than gasoline. However, he said in 
fixing rates on heavier oils, consideration 
should be given to value of the commod- 
ity, ability to pay and other factors affect- 
ing a rate the traffic will bear. 


In this respect he said that certain of 
the unrefined products are in competition 
with natural gas and other fuels and will 
not stand high transportation rates. Tak- 
ing all these things into consideration, the 
witness said it was his belief that black 
oils should have lower rates than those 
on refined products. 

Rail attorneys at this point pleaded 
press of much work for their failure to 
have their part of the presentation ready. 
However, they asked permission to offer 
testimony towards a general upward 
movement of rates on some unrefined pe- 
troleum products. 


A witness for the Southern Pacific rail- 
way took the stand and outlined the three 
general movements of black oils. In 
group one he placed rates on normal 
movement which had not suffered sub- 
stantial change. Group two_ included 
rates needed to make unrefined oils com- 
petitive with natural gas or other fuels. 
Group three contained those rates reduced 
by reason of reductions in refined oil 
rates. 


Asks Interim Rate Advance 


He said, with respect to this last group, 
that rates on black oils had been reduced 
at the time of gasoline rate reductions 
because the lower quality oils would not 
stand higher than gasoline tariffs. 


He said his company advocated no 
change in the rates of groups one and two 
but did believe those in group three 
should be increased to a level in effect 
July 19, 1931, just prior to the wide-spread 
reductions in gasoline rates to meet com- 
petition offered by trucks. 


In a surprise move he asked the com- 
mission for an interim order which would 
return black oil rates at certain points 
to the July 19, 1931 level, but not to ex- 
ceed gasoline rates. 


The rails were not prepared to tell what 
points would be affected and the extent of 
the rate change, but were given until Nov. 
16 to prepare a detailed tariff schedule 
for such changes. Representatives of pe- 
troleum shippers withheld approval of 
the advance until the schedules had been 
examined. 


On Oct. 21 the commission heard testi- 
mony on transportation costs of gasoline, 
fuel oils and liquid asphalts within in- 
corporated cities of the state. The matter 
was taken under submission when it was 
shown that costs were comparable with 
costs developed in other studies on the 
subject and already reviewed by the com- 
mission. 


Another Dual Rate Plug 


Rail attorneys took another opportunity 
to get in a plug for dual minimum rates 
when they asked that rates on tank 
trucks of 3000 and 4500-gallon capacities 
should be higher than rates on units of 
5800 gallons or more. They pointed to cost 
studies showing greater expense in oper- 
ating the smaller units and begged the 
commission not to perpetuate an error. 
Rates on 3000-gallon units and up are now 
the same under a commission ruling. 

The commission was also asked by the 
rails to consider the matter of making 
them competitive with trucks to points 
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Dual Rates To Cut Under Truckers 
Traffie Manager Tells ICC 


N. P.N. News Bureau 
WASHINGTON, Oct. 25.—Proposals of 
railroads operating in Washington and 
Oregon to establish “dual minima” bases 
for tank car shipments are “nothing more 
than a subterfuge” by which rails hope 
to obtain a 10 per cent differential in rates 
below truckers, it was charged by P. H. 
Kuhns, traffic manager for Continental 
Oil Co., when he appeared before the In- 
terstate Commerce Commission here in 
protest against the tariffs. 


The railroads proposed to maintain pres- 
ent rates, which are on a par with truck 
rates, for shipments in tank cars of 5000 
gallons minimum, but to establish rates 
approximately 10 per cent lower for tank 
cars of 8000 gallons minimum (NPN Aug. 
18, p. 18). 


The tariffs containing these reduced 
rates were suspended by the Interstate 
Commerce Commission pending investiga- 
tion, and, following the oral argument 
here last week, I.C.C. now has the pro- 
posal under consideration. 


The chief movement of petroleum prod- 
ucts in Washington and Oregon, it was 
pointed out, is from marine terminals to 
inland bulk storage plants, chiefly those of 
the large oil companies who also own the 
marine facilities. 


Truck Advantages Cited 


Chief argument of the railroads, pre- 
sented by A. J. Clynch, attorney for the 
Great Northern, and Thomas H. Maguire, 
of the Milwaukee road, both of Seattle, 
was that the trucks offered many advan- 
tages to shippers, among them flexibility 
of service, speed, elimination of need for 
large storage capacity, etc. 


The only way in which the railroads 
could offset such advantages, they held, 
was by a rate differential in their favor. 
The 5000-gallon minimum rate, they ar- 
gued, would move some traffic, but the 
larger minimum would undobtedly move 
the bulk of the petroleum products in that 
area. 


This led Kuhns, who appeared for a 
number of major company shippers as 
well as his own company, to assert that 
the dual minimum proposal was a subter- 
fuge, since the 5000-gallon cars would be 
seldom, if ever, used. Agreeing with this 
were attorneys appearing in behalf of the 





off the rail. They want the priviledge of 
using combination of rail plus trucks 
from the rail-head to meet through truck 
competition. Under previous orders by 
the commission a combination of locals 
(rail and truck) could not be used to 
break down the through rates prescribed 
by the orders. 

In some instances rail and truck com- 
bination rates are less and in other cases 
more than the prescribed through truck 
rate. The rails want to meet the direct 
truck rate where it is to their advantage 
in the shipment of any petroleum prod- 
uct. 


protesting truckers, Henry T. Ivers, Se- 
attle, and Bart F. Wade, for the Asbury 
Transportation Co. of Oregon, and other 
truckers. 


The attorneys for the truckers dis- 
counted the various advantages cited in 
favor of trucking of gasoline and other pe- 
troleum products by the railroad attor- 
neys, declaring that the advantages were 
not sufficient to influence shippers to pay 


a premium for such services over rail ship- 
ments. 


The shippers, Kuhns said, wanted to have 
both forms of transportation, but felt, like 
the truckers, that the 10 per cent differen- 
tial which the dual minima would effect 
would wipe out the truckers. 


Could Not Meet Rate 


Another contention of the truckers’ rep- 
resentatives was that, should ICC allow 
the dual minima, the trucks would be un- 
able to meet it, since the state minimum 
truck weight laws of Washington allowed 
a load of about 6000 gallons, and of Ore- 
gon, 5000 gallons. Hence, even if truckers 
should attempt to publish rates to meet 
the 8000 pound minimum rates of the 
rails, they could not haul such an amount 
—unless they should do it in two trucks. 

The rails were frank in their assertion 
that they “broke” the dual minimum 
weight proposal at a point above which the 
average truck load did not reach. 

Among other arguments of protestants 
against the proposed rate cut—for such it 
is, they argued, despite the dual minimum 
“subterfuge”—was that, if such a practice 
were permitted in this particular territory, 
it would in all likelihood spread to other 
parts of the country, with resultant break- 
downs in the rate structure. 


The dual minima, the protestants con- 
tended, penalize the small shipper who 
cannot pay for, or who has not storage 
for, the larger volume of petroleum prod- 
ucts. 


The proposed rates, the prostestants con- 
tended, are below a reasonable level, will 
not allow the rails sufficient revenue, and 
should not be granted because all shippers 
have said that the present rates, which 
are on a par with truck rates for the same 
hauls, are satisfactory. 

A decision is expected within a few 
weeks. 


Gilbert & Barker Promotions 


SPRINGFIELD, Mass., Nov. 25.—Walter 
C. Leitch, who has been in the sales de- 
partment of Gilbert & Barker Manufactur- 
ing Co. for the past 17 years, was made 
assistant manager of sales of the pump 
and tank division, at the company’s main 
office in Springfield, Mass. 

Edward J. Walters, of the Chicago sales 
staff, follows Mr. Leitch as district man- 
ager at Chicago. 

W. M. Harks, formerly in the factory 
and field engineering sales force, was 
promoted to sales engineer, with head- 
quarters at the company’s main office. 
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AB JENKINS AND GULF 
SMASH 159 RECORDS! 


Gulf No-Nox Ethyl and Gulf- 
pride Oil Trim Previous“ Bests’’ 
on Utah Salt Flats 








[ SING the very same Gulf No-Nox Gas- 
oline, Gulfpride Oil and Gulf Chassis 
Lubricants that any motorist can buy from 
any Gulf Dealer, Ab Jenkins established no 
less than 159 World’s International and 
American official records on the famous 
Bonneville Salt Beds, under the supervision 
of the Contest Board of the American Auto- 
mobile Association. 
Amazing? Yes—but you can expect top 
performance from products made by Gulf! 
For example, Gulf made almost a clean 
sweep at the National Air Races. Gulf was 
used to win 8 out of the 11 closed course 
races, including the famous Thompson 
Trophy and Greves Trophy races—the 
American aviation classics. Gulf was used 
by pilots in capturing 30 of the 45 possible 
places. 





AB JENKINS says “Ready!” for a standing start. 
“Gulf No-Nox has a get-a-way that makes old-fash- 
ioned lightning take a little dust,”’ according to spec- 
tators who watched the Speed King’s performance. 


A SHOT OF OIL—Gulfpride, of course!—and watch 
out records! Ab Jenkins chooses Gulfpride because 
Gulfpride has everything it takes to make a champion 
—100% Pure Pennsylvania—super-refined by Gulf’s 
patented Alchlor Process—and staying power to spare! 


.- AND SWISH! Hold your hats! There go the cham- 
pions—Ab Jenkins, Gulf No-Nox, Gulfpride Oil, and 
Gulf Chassis Lubricants! 





GULF PETROLEUM 
PRODUCTS 


Gulf Oil Corporation 
Gulf Refining Company 
Pittsburgh, Pa. 
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in a chain of six in the Buffalo district. 
in length, trom a tank car station 





Gasoline is brought to this station through a 2-inch 


Larkin Company 


Mail Order House 


Operates Chain of Stations 


rN 
HE spread of retail store 


outlets among the mail order houses in 
recent years has been rapid. Houses such 
as Sears Roebuck and Montgomery Ward, 
which once were content to sell their 
merchandise from a central point through 
the medium of mail order catalogs, now 
dot the country with retail stores handling 
popular priced goods. 

Quite naturally their sales of automo- 
bile accessories led them into the field of 
petroleum products, so that now there 
are to be found many service stations op- 
erating in conjunction with their retail 
stores. 

The Larkin Co., Buffalo, perhaps not 
so well Known as Sears or Ward, has 
carried the service station idea a step 
farther, however. Larkin, in addition to 
having a service station at its home fac- 
tory in Buffalo, has branched out to set 
up 11 other stations, all company-owned. 
Five of the stations are in Buffalo, two 
are in Rochester, N. Y., and two in Peoria, 
Ill., and one is located in Erie, Pa., and 
one in Decatur, II. 

At the company’s main plant in Buffalo 
is installed a complete laboratory includ- 
ing a Timken testing machine. A blend- 
ing and compounding plant is also main- 
tained at this point. All gasoline, oils, and 
greases are sold under the company’s 
own brand name. 
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Thus we have one more phenomenon 
to add to the oil industry’s already large 
list—a mail order house in the oil jobbing 
business 


Starting originally in the soap business 
62 years ago, the Larkin Co. has grown to- 
day to a point where its factories in Buf- 
falo, Peoria and Philadelphia cover over 
75 acres of floor space, and its catalog 
contains over 800 products. 


The company first started in the gaso- 
line business in 1920 by servicing its 70 
trucks. 





Help Impression of 
Cleanliness 


Paper towels, conveniently held in 
a metal container, are on hand in 
the service drive of the Larkin Co. 
stations in Buffalo, N. Y. The tow- 
els are used for wiping the dip stick 
on cars when gauging the oil level, 
and for other handy purposes. The 
idea creates a favorable reaction with 
motorists, who appreciate having a 
clean towel used in checking the oil 
in their cars, 





Soon the employes showed a de- - 








sire to purchase gasoline from the com- 
pany, so they were also served by the 
company. It was not long until customers 
began to make inquiries and this circle 
of service soon took them in. From this 
rather natural evolution, this part of Lar- 
kin’s business has grown to a point where 
today it has 10,000 regular customers, 
and up to the present time has sold over 
2,000,000 gallons of gasoline this year 
through its stations in Buffalo, Rochester, 
and Erie. 

All Larkin stations, with the exception 
of one at the factory, are situated on 
railroad sidings. Gasoline is shipped di- 
rect to the stations, and oils blended at the 
factory blending plant are moved to the 
stations in a special four-compartment 
4000-gallon tank car. 

The Seneca Street station, adjoining the 
factory in Buffalo, is connected to a near- 
by tank car station by a 2-inch pipeline 
through which gasoline is pumped a dis- 
tance of 3000 feet from the tank car to the 
Seneca station by means of a 90-gallon 
per minute rotary pump. 

Dispensing outlets for the seasonal 
grades of oil and for gasoline are opera- 
ted by air pressure at the Seneca Street 
station. Approximately 12 pounds air 
pressure is maintained in the under- 
ground oil and gasoline storage tanks, 
so that a constant pressure is always 
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This Season 


YOU CAN SAVE ON HOSE 


Equip with longer-life “‘Electric-DB’’ 
... OIL-PROOF INSIDE AND OUT! 


Figured on cost-per-month-of-service 
this new Fuel Oil Reel Hose .. . with its 
Neoprene-base cover and tube... will be 
the most economical hose you ever bought 


THAT IS a strong statement but Electric-DB Fuel Oil 
Hose is a revolutionary development. It’s aetually 
OIL-PROOF inside and out. That means the end of a 
major part of those troubles which hasten the day 
when replacement will be necessary. It means a 
notable increase in the months of service you get for 
your hose-dollar. It removes many handicaps to 
operating efficiency. 

Important to you, the cost-cutting advantages of 
the new Electric-DB can be safely employed during 


the busy months ahead. Although recently introduced, 
this new hose .has a remarkable record back of it. 
The oil-proof cover and tube are the result of nearly 
five years of effort which Electric Hose & Rubber Co. 
has put into the development and perfection of 
Neoprene-base compounds for gasoline and oil duty. 
For over three years, these compounds developed by 
“The Hose Specialists” have seen actual service in the 
hands of hundreds of concerns. An outstanding 
example is the famous Delmar-DB Gasoline Pump 
Hose which is setting economy records for nearly all 
major oil companies. 

Phone or dictate a letter now for all the facts and 
prices. You'll find that you need lay out but a little more 
to get this better hose that gives much longer service. 


ELECTRIC HOSE & RUBBER CO > WILMINGTON - DELAWARE 


LaHeE A Oa 


OCTOBER: 2; 1S3S7 
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maintained at the dispensing nozzles. 

During the winter season, the under- 
ground alcohol tank is also kept under 
pressure to lift the alcohol to the outlet 
at the station drive level. 


All piping, valves and fittings at this 
station are easily reached through under- 
ground passages. All underground valves 
are provided with fusible links as a safety 
measure in case of fire. 

Although the pipeline pump, mentioned 
above, which pumps gasoline 3000 feet 
underground to the Seneca station, is at 
the opposite end of the line from the sta- 
tion, it is provided with a remote control 
device which permits stopping or starting 
the pump from the far end of the line. 

The pump is shut off automatically 
in case of overflow into the storage tanks 
at the Senéca Street station by means of 
an overflow tank. When gasoline pumped 
into the storage tanks reaches the top of 
the tanks it overflows into a vertical pipe 
which leads to the overflow tank. When 
the weight of the fuel in this tank reaches 
a certain point it begins to drain back 
down a line which operates a shut-down 
switch, stopping the pump 3000 feet away. 

Chassis lubricant at this station is also 
held under pressure in a common tank 
which serves three lubrication pits with 
rubber hose extensions. This one station 
averages about 30 lubrication jobs a day. 

A small, compact “pilot house” is located 
on the pump island directly in front of 
the brick station building. In this house 
are located the cash register, and gauges 
which record the air pressure in the 
_ grease lines, gasoline and “lube” oil tanks, 
and at the air towers. In one end of the 
outside of this “pilot house,” the oil “bar” 
is conveniently located, where the oil is 
dispensed by air pressure. 

Bordering the station property are five 
combination air and water towers ar- 
ranged in curbed bays so that cars may 
drive in without obstructing the normal 
flow of traffic about the station drive. 

The Larkin Co. has added no new sta- 
tions in the last five years, according to 
W. A. Smith, head of the company’s gaso- 
line division. 





Fall Touring Is Increasing 


Automobile Clubs Report 


The autumn season of 1937, already well 
under way, proves the contention the tour- 
ing season is extending itself later and 
later into each succeeding Fall—and the 
nature of the trips made after Sept. 15 
should prove an incentive to the service 
station operator to be even more anxious 
to please these Fall customers than the 
one-stop-and-never-see-you-again tourists 
who may pass by the station during the 
heavy summer tourist season. 


For the autumn tourist, generally speak- 
ing, keeps within 100 or 150 miles of home, 
and may be back time and time again to 
the station which gives him alert service, 
offers clean rest rooms, a neat appearance, 
easy access from the highway, and the 
many things which make a station a “re- 
peater.” 

According to a report of the American 
Automobile Assn., based on figures from 
affiliated clubs in key cities throughout 
the country, autumn is the time of year 
“when motorists go out to see the attrac- 
tions in their own neighborhood and travel 
lanes, instead of lying athwart the nation, 
and make circular loops from metropoli- 
tan areas into the neighboring country- 
side.” 

Near almost every large center of popu- 
lation are areas where the colorful autumn 
leaves, the “smell” of fall in the air, and 
various kinds of game for the hunter at- 
tract numerous week-end, or over-Sunday 
visitors. 

“Serving these motorists across the 
travel counter mainly takes the form of 
short circle tours that can be covered in a 
day or two,” according to the AAA report. 
“Instead of the extensive routings asked 





The oil “bar” is conveniently located in the opening at the end of the island “pilot house” at this Larkin 


station in Buffalo. 
sure maintained in the underground storage tanks. 


Gasoline and seasonal grades o! oil are forced to the dispensing outlet by air pres- 
Garden hose for sale is prominently displayed in the 


foreground 
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for by the summer traveler, the fall mo- 
torist wants to know interesting out-of-the- 
way places in his own territory, and de 
sires more detailed information about 
where to go and where to stop than does 
the long-distance traveler, who is _ pri- 
marily interested in good roads and avoid- 
ance of construction and detours. The 
gain in fall touring this year is reflected 
in the increased number of week-end rout- 
ings that are being prepared by motor 
clubs for their members.” 


This same sort of description of the 
autumn traveler may be applied from the 
figures obtained from the Washington of- 
fice of the Keystone Automobile Club, 
which says that while the number of re- 
quests for information concerning long 
tours dropped somewhat during Septem- 
ber, requests for routings for shorter trips 
—100 miles or less—increased by 72 per 
cent. The Keystone Club said also that it 
has had more requests from members 
planning October vacations this year than 
ever before. 


Requests by mail for routings during 
the first 10 days of October, the Keystone 
offices said, have numbered about 50 per 
cent over last year’s requests during the 
same period, and the telephone requests 
have increased more than 60 pr cent, in- 
dicative, attaches said, of more short trips 
which can be easily described by tele- 
phone. 

The increase in fall touring this year 
may be ascribed primarily to the increased 
extent of car ownership and generally bet- 
ter economic condition of the average mo- 
torist. “The see our state” campaigns of 
various states have played an important 
part, too, although aimed at attracting 
travelers from outside the states. These 
campaigns are said to be now having a 
secondary and unplanned-for consequence 
of bringing local travelers to the spots 
which have been attracting out-of-state 
motorists. 

These home-state folks have become 
“sold” on their own states’ attractions, 
both through the campaign literature de- 
signed for out-of-state consumption, and 
through becoming aware of them by 
watching the parades of foreign license 
plates. 

The increased tendency toward lengthen- 
ing the touring season out into the fall has 
been noted by the Bureau of Mines in its 
recent forecasts. The October forecast for 
this year anticipated a 10 per cent greater 
demand for motor fuel than was noted last 
year. 

For a number of years, according to the 
Bureau, October has been gaining in its 
share of the total annual gasoline con- 
sumption, and this fact is traceable in 
large part to increased touring. 

Of course, travel to a great many major 
touring objectives holds up very strongly 
during the fall months. Washington and 
New York City, two of the outstanding 
tourist cities, report a large volume of 
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N.P.N. says this is an advertisement but we say it’s 


Postin. 


W. M. Huston, shown at top, owner of Universal Oil Corporation at Marshall, Missouri, a town of 8000. 


national petroleum news 


Dives Oil Corps 


a. we _ — = 





“Bill” is an active member of Marshall's aggressive 


Chamber of Commerce and, as he says, he “finds time to dabble in other things, even politics” 


“Bill” Huston, “Smiling” Fred Bergman and assistant standing in station drive. Notice the accessory cabinet Fred has built on the truck. He sells from it while 


Dabbles 


unloading gasoline 


in Other Things = Even Politics 


.-.- While His Company Leads His Territory in Gallonage 


Ix the spring of 1931 “Bill” 
Huston was a hustling, young insurance 
agent in Marshall, Missouri. 

Wheat was down to 35c a bushel. Banks 
were tottering. Capital was frozen. The 
depression was flourishing. 


In spite of the discouraging outlook 
and the established business of sixteen 
competitors, Bill Huston organized his oil 
jobbing enterprise, the Universal Oil 
Corporation — starting with a bulk plant, 
a tank wagon and one service station. 

In nine months Universal advanced to 
ninth place in gallonage. In two years 
it ranked third in the Marshall terri- 
tory. In 1934 “Bill” decided to make a 
change. Overnight the Universal Oil Com- 
pany became the plum sought by every 
major refiner in the Mid-Continent field. 

Bill listened to sales stories ... con- 
sidered every angle sought infor- 
mation . . . took his time . . . and de- 
liberately selected Phillips 66 products. 
It was a wise decision, for today Univer- 
sal ranks first in gallonage among all 
distributors in Marshall and surrounding 
territories. 

And how does Bill feel about Phillips 
today? Read this letter he recently wrote: 


“As your records will indicate, my con- 
tract is nearing an anniversary, thus is 
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there cause for reminiscence. During my 
six years in the jobbing business, I have 
been fortunate enough to build for my- 
self, a volume of business sufficiently at- 
tractive to permit me my choice of sup- 
pliers. When I last changed, I filled up 
with Phillips, and today I am convinced 
of my good judgment. 

“To make a long story short, I make 
the above statement for three very good 
reasons. First, the quality of your mer- 
chandise, and the public acceptance there- 
of has been gratifying. Second, the variety 
of your merchandise, or rather the com- 
pleteness of the line from a marketing 
jobber’s standpoint is equaled by none. 
And likewise, the sales and merchandis- 
ing policy of your company. Third, and 
paramount with me, is the fact that my 
relations with the personnel of your 
company in each and all of its depart- 
ments have been pleasant and agreeable: 
I say this because I have had experiences 
otherwise. 

“With every good wish for the con- 
tinued success of your good company, 
with kindest personal regards to those 
of the personnel with whom I have been 
in contact, I am, Yours very truly, UNI- 
VERSAL OIL CORPORATION, by W. M. 
Huston.” 


“Bill” attributes his success to the fol- 


lowing factors: First, the selection of 
products of outstanding quality with the 
added benefit of overwhelming public ac- 
ceptance. Second, diversified merchandis- 
ing. His complete line of Phillips 66 ac- 
cessories and specialties have proven big 
profit builders. Third, his policy of setting 
up monthly and yearly sales quotas... 
and meeting with his dealers to advance 
their methods of operating and merchan- 
dising. 


Are you satisfied with the products 
you are selling? 


If you feel that the work you are doing 
is not as profitable as it might be, per- 
haps the fault lies in the products you 
handle. If you are really interested in 
building your volume and profits, Phil- 
lips would like to hear from you. There 
is a chance that your territory may be 
open. 

We will be glad to answer any ques- 
tions and send you complete details. You 
have everything to gain and nothing to 
lose, so write, wire, or phone: 


PHILLIPS PETROLEUM CO. 
Bartlesville, Oklahoma 


Chicago Minneapolis Peoria Indianapolis 
Des Moines Omaha __ St. Louis 
Kansas City Wichita Tulsa Amarillo 
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visitors during every month of the year, 
and travel over the border into Mexico 
holds up well during the Fall period, too. 


Many of the National Parks are open 
through October and November, and some 
of them keep open to motorists through- 
out the entire winter—the only obstruction 
to year-round travel being impassability 
due to snowfall in some. 


But, though there are many long-dis- 
tance travelers abroad in the land during 
the Autumn months, the deduction may be 
drawn from the reports of agencies which 
keep their finger on the tourist pulse that 
when the frost is on the pumpkin and the 
leaves begin turning red, brown, yellow, 
and all colors of the rainbow, the motorist 
does most of his traveling in nearby terri- 
tory. 

And this should place an added import- 
ance on the steady increase in fall touring 
so far as the oil industry, as represented 
by the filling station operator and attend- 
ant who meet the public, is concerned. 


In the first place, the fall motorist’s trip 
is apt to be more casual—in all likelihood 
he isn’t trying to set the prodigious miles- 
per-day record he might be after if he were 
off on a transcontinental trip, or a visit to 
some far-away playground. He'll have 
more time to talk—and more time to talk 
should mean extra time to make sales to 
the station man. After the beautiful fall 
weather has been disposed of, the worn 
condition of the tires, need for a new set 
of spark plugs, or a change of oil may be 
brought up with a stronger possibility that 
the motorist will listen. 

Mr. Motorist may even stop to stretch 
his legs, take a walk inside the station to 
buy a package of cigarettes, and at the 
same time have an opportunity to look 
over some of the merchandise on display— 
that is, if there is any. He may be on his 
way to join a hunting party, and need to- 
bacco for his huntin’ pipe, and stop to pass 
a little of the time of day discussing the 
game he’s out for. 

These casual motorists, taking short 
hops, are in all probability not complete 
strangers to the neighborhood, and, if they 
like the treatment they get on this trip— 
including the scenery, hunting, rest, or 
whatever else they are after—they may be 
back. 

And the service station they remember 
as the well-kept up one which gave them 
such fine service, courteous treatment, and 
a hearty “come again” is the station they’ll 
head for when they make their next trip 
out in its neighborhood—“it isn’t far from 
home, you know, just a few hours’ drive.” 


Ethyl Transfers Jones 


NEW YORK, Oct. 18.—Safety activities 
of the Ethyl Gasoline Corp. on the West 
Coast will be directed by Ellis O. Jones, 
Jr., of New York. The company’s West 
Coast headquarters are at Los Angeles, 
this division embracing California, Ari- 
zona, Idaho, Nevada, Oregon, Utah and 
Washington. S. M. Wagner is manager. 


Jones, a graduate of Massachusetts In- 
stitute of Technology, has been with the 
Ethyl company since 1932. Lately he has 
been in charge of safety work in the New 
York division and also has been active in 
similar work with the American Petro- 
leum Institute. 





(The following Letter to the Editor ux 
received in comment on the address pu/ 
lished in the Oct. 20th issue, starting o) 
page 38, which was presented before tii 
recent convention of the National O 
Marketers Assn., at Chicago, by Claren 
T. Schock, independent marketer o0/ 
Mount Joy, Pa., entitled, “Conservatio) 
Production Control, Proration, Taxation, 
Competition.” ) 


Dear Editor: 


I have read with considerable interest 
this article. He states “it is unfortunate 
the mineral resources of our country are 
not owned by the government.” Let us 
remember Teapot Dome. The government 
cannot compete with private industry. 
There are too many political debts to pay. 
No government operated venture, be it 
navy yards, river steamers or what have 
you, could possibly survive against private 
competition if they were subect to the 
same taxes and the overhead carried by 
private industry. He speaks about “regu 
lation of flow.” We would have an army, 
of regulators who would probably be paid 
out of a tax on each barrel produced if 
the mineral rights were owned by the gov 
ernment. 


It seems to me that the present meth 
od of conservatioin is about as good as we 
will ever get it. There is still enough 
competition to hold the prices of crude 
down. Who but the major companies can 
afford to drill a few dry holes? Who are 
the major companies? The major com- 
panies are owned by the public principal 
ly. The dividends paid by major com- 
panies are not excessive. Where would 
the industry be but for the money spent 
by the majors on development? 


As far as I can see, there is nothing to 
stop anyone buying what he might think 
is potential oil producing land. He is also 
at liberty to drill away to his heart’s 
content, if he has the money. Just because 
a few thousand investors in a large com 
pany pool their money, hoping to make a 
reasonable profit producing crude and 
selling it at the prevailing market price 
is that against the public interest? 

Who is to say what a fair return on the 
capital investment in such a_ venture 
should be? How would one differentiate 
between 6000-foot wells and 10,000-foot 
wells, or dry holes? I suppose we would 
have another army of statisticians to fig 
ure this out. He speaks about excess 
profits to be transferred from the coffers 
of the major oil companies. I am a smal! 
stockholder in several major companies 
and I’ll be darned if I have ever had an) 
excess dividends, I know pretty wel 
about how some major companies ar 
managed and I can say there is very littl 
lost motion. 

How can the independent markete! 
operate for less than a major If he had t 


NATIONAL PETROLEUM NEW 








len ns ee a | a ee ee. ee ee ee, ee ee ee ee 








ide 
an 
Are 
ym 
yal 
ym 
uld 
ent 


| to 
ink 
ilso 
rt’s 
use 
om 


and 
‘ice 


the 
ture 


iate 


foot 
ould 


fig 


cess 


ffers 


mal 


unies 
an\ 


wel 


art 
littl 


kete 
ad ti 











build his own refinery, operate his own 
transportation equipment and pay his 
organization the same money as paid by 
the majors his cost would be higher, be- 
cause he would not have the volume of 
sales. His advertising per gallon would be 
high and, if he did not advertise, he still 
could not compete with a larger company 

provided he paid his labor current 
wages. 

Why does one go into the oil business? 
To make money presumably. Would it be 
possible for the independents to make 
more money if the government took over 
the mineral rights and sold them crude 
also sold to the major companies? The 
next step would be for the government to 
get in the refining business. 

After which, there would still be no 
money for some folks. The next step 
would be nationalization of the petro- 
leum industry. The next step would be 
a filling station on every corner and in 
some places they would be in the middle 
of the block. Even then, there would not 
be enough jobs to go around to the de- 
serving. We might then have one man to 
wipe the windshield, another to pump gas, 
one to check tires, one to sweep out the 
car, one to fill the radiator, a couple to do 
the heavy looking on and a telephone 
operator and a bookkeeper. Don’t laugh! 
It would happen. Five and a half cents 
margin would not carry the load. We 
would probably have a ten-cent margin, 
maybe more. Or perhaps it might be 
operated like the post office. Congress- 
men might get their “gas” for nothing, 
or maybe induce the powers that be to 
fix up a few nephews or nieces in soft 
jobs. We might even have to furnish 
transportation to and from the service 
station for employes. Goodness only 
knows how far this thing can be carried 
if it gets under the wing of the politicians. 
it’s a sure thing we won't get 15 or 20- 
cent gasoline. 

Wm. P. Lambert 
North Plainfield, N. J. 


Advertising Backs Up 
Winter Sales Program 


NEW YORK, Oct. 25.—A semi-weekly 
series of newspaper advertisements for 
fall and winter on Richfield Hi-Octanie gas- 
oline and Richlube “All-Weather” motor 
oil, throughout the company’s marketing 
territory, is announced by Ben Pollak, 
advertising and sales promotion manager 
of Richfield Oil Corp. of New York. 

Cartoon strips by O. Soglow will be 
featured, showing through humorous situ- 
ations how winter starting difficulties can 
be overcome. A 24-sheet poster display 
using a Soglow cartoon design will also 
be included in the plans, to cover all dis- 
tributor territories and all important auto 
routes through eastern territory. 


Fuel Agent Retires 


ST. LOUIS, Oct. 23.—J. M. Johnston, for 
the past 17 years fuel agent for the Katy 
railroad, well Known among refiners in the 
southwest, retires Nov. 1 after 49 years of 
railroading. He came to this country from 
Ireland while still a small boy and in 1888 
went with the Frisco railroad. In 1920 he 
joined the Katy as fuel agent at St. Louis 
and has remained in that capacity since. 
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to OIL FIRES 


36 West Street 


SUDDEN 

















Yet harmless to 
men or materials 


Your LUX extinguishers kill dangerous 
fires in a quick flash. The fastest known 
extinguishing agent, LUX _  carbon- 
dioxide snow-and-gas smothers the 
most hazardous blazes with split sec- 
ond speed. 


Yet Lux does no damage. It is safe on 
your costliest equipment. Leaves no 
messy residue. Lux has no poisonous or 
harmful qualities. 


For trucks, loading racks, storage 
spaces, insist on Lux. It is finest pro- 
tection for filling stations, too. 

Write for descriptive booklet. 


Walter Kidde & Company 
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Bloomfield, N. J. 
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Vanvtunnts 


The following are trade mark applications per- 


TR 1 CK TA K = tinent to our field pending in the United States 
L C uy a t Patent office which have been passed for publica- 

= tion and are in line for early registration unless 

23 | opposition is filed promptly. For further informa 

mer tion address National Trade-Mark Company, Munsey 

i . = Building, Washington, D. C., trademark specialists 

$ VALVES : As an additional service feature to its readers, 
a this journal gladly offers to them an advance 


search free of charge on any mark they may con- 


Designed for installation under the truck 
template adopting or registering. You may com 


tank. Sturdily built, positive and tight ; = 

closing. Offered in’ straight, elbow and 4 Ss municate with the Editor of this Department, or 
eo types. Sizes from 115” to 4”. Can RRS send your inquiry direct to the National Trade 
= te Rl Sake posers ; — ae oe ane o 
smog ‘ lj this journal. 





Write for FREE Catalog and Prices. | TRADE MARK 
; ! > MARKS 


Pub. Sept. 28. 1927 


PROTECTION, and picture of armor, 
Ser. No. 391,091. Rust Proofing Com 
pany of Canada, Limited, Montreal, Que 
bec, Canada. Filed Apr. 8, 1937. 


he 0 FP F { S$ 0 + No claim is made to the word “Pro 
tection” apart from the mark. 

For Chemical Compositions Used foi 

e Cleaning Metal Articles and Providing 


° ' Rust and Corrosion Resisting Coatings 
Oil Ecguipment Thereon. 
Black and White Curved Lines within 


Headguarters a circle, Ser. No. 395,494. STANDARD 
ae OIL DEVELOPMENT COMPANY, Lin- 


den, N. J. Filed July 21, 1937. 

For Chemical Compounds for Use in 
Lubricating Oils to Reduce Their Cold 
Tests and Viscosity Indices, to Improve 
Their Viscosity Temperature Relation- 
ships, to Increase Their Load Carrying 
Capacities, to Control Their Adhesive 
Qualities, to Impart Bloom to Them, to 
Color Them, to Inhibit Corrosion and 
Sludge Formation, and te Prevent Oxida- 
tion in Their Use. 


POWDERED SILK, picture of human 
hands, sprinkling powder from can, Ser. 
No. 396,542. Raymond J. Meyers, doing 
business as Powdered Silk Manufacturing 
Company, Boone, Iowa, Filed Aug. 18, 
1937. 

For Cleaning Preparation for Removing 
Grease, Grime, Ink, Paint, Stains, and All 
Dirt from Hands, and a General Cleaner 
for Bathtubs, Porcelains, Aluminum 
Ware, and Similar Uses. 





MARBON, Ser. No. 390,327. Marbon 
Corporation, Chicago, Ill. Filed Mar. 20, 


& 1937. 
For Oil Containers Made of Especially 
Treated Paper or Cardboard. 


* * * 


The great number of Peerless motors used today to drive air 
compressors, car washers and garage equipment made by 
leading service station equipment manufacturers, clearly in- 
dicates that Peerless is the outstanding choice of the leaders. i en a ale 


Houghton & Co., Philadelphia, Pa. Filed 
THE PEERLESS ELECTRI May 4, 1937. 
C COMPANY ‘ WARREN, OHIO For Chlorinated Hydrocarbon Base for 
° Cutting Oils. 
Estallished 1893 : 
NOSUL, Ser. No. 393,035. E. F. Hough- 


TRADE MARKS 
Pub. Oct. 5, 1937 


ton & Co., Philadelphia, Pa. Filed May 20, 
1937. 

For Chlorinated Hydrocarbon Base for 
Cutting Oils. 
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Nu Partners 


Compiled by R. E. Burnhai patent and trade 
irk attorney, 511 Eleventh Street, N. W., Wash 
vton, D. C., from whom copies may be obtained 
the rate of 25¢ cach State numb patent 
name of inventor when ordering 


August 24, 1937 
REFINING 


Stabilizer control--George L. Mateer, 
Roselle, and George F. Eustis, Plainfield, 
N. J., assignors to Standard Oil Develop 
ment Co. Filed April 19, 1935. No. 2,090,- 
691. 

Process for treating mineral oils 
Ernest W. Rembert, Plainfield, N. J., as 
signor of three-fourths to Tide Water As- 
sociated Oil Co. Filed July 22, 1932. No 
2,090,766. 

Art of cracking hydrocarbon oils Ed 
ward W. Isom, Scarsdale, N. Y., and 
Charles L. Parmelee, Orange, N. J. Filed 
June 5, 1928. No. 2,090,840. 

Conversion of hydrocarbon oils-- James 
Bb. Barnes, Chicago, Ill., assignor to Uni 
versal Oil Products Co. Filed April 6, 1935. 
No. 2,090,859. 

Conversion of hydrocarbon oils -Ken 
neth Swartwood, Chicago, IIl., assignor to 
Universal Oil Products Co. Filed Oct. 8, 
1934. No. 2,090,878. 

Apparatus for controlling treatment of 
hydrocarbon oils—-Ross C. Powell, Forest 
Hills, and Leslie E. Priester, New York, 
N. Y., assignors to Texas Co. Filed Nov. 
23, 1933. No. 2,090,915. 

Art of cracking—Eugene C. Herthel, 
Flossmoor, Ill., and Carlton L. Schmidt, 
Hammond, Ind., assignors to Sinclair Re- 
fining Co. Filed April 1, 1933. No. 2,091,118. 

Oil treating means--Charley Lowerey, 
Oklahoma City, Okla. Filed March 28, 
1936. No. 2,091,151. 

Process for converting hydrocarbons 
Carbon P. Dubbs, Wilmette, IIl., assignor 
to Universal Oil Products Co. Filed June 
20, 1918. No. 2,091,196. 

Treating hydrocarbon oils--Frank W. 
Hall, New York, N. Y., assignor to Texas 
Co. Filed March 8, 1934. No. 2,091,239. 


MISCELLANEOUS 


Acid activated clay--Ernest W. Zublin, 
Fort Worth, Tex., assignor : Texas Paci- 
fic Coal & Oil Co. Filed Dec. 8, 1932. No. 2,- 
090,741. 


Fluorinated solvents and process of 

idking—Peter J. Wiezevich, Elizabeth, 
N. J., assignor to Standard Oil Develop- 
ment Co. Filed March 17, 1933. No. 2,090, 
775) 

Polymerization of olefins Donald R. 
Stevens, Swissvale, and William A. Gruse, 
Wilkinsburg, Pa., assignors to Gulf Re- 
search & Development Co. Filed Nov. 17, 
1936. No. 2,090,905. 

Spray oil emulsifier Wallace J. Yates, 
Martinez, Calif., assignor to Shell Devel- 
opment Co. Filed Dec. 10, 1934. No. 2.- 
191,062. 


Changes Address 


DES MOINES, Oct. 25.—Offices of the 
lowa Petroleum Industries Committee 
have been moved from the Regisiter & 
Tribune Bldg. to 432 Des Moines Bldg., 
Sixth and Locust Sts. 
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Milligan Manages Drive 


Among Oil Employes 


N.P.N. News Bureat 
CHICAGO, Oct. 25..-With approximate- 
ly one per cent of the city’s employes the 
petroleum division of Chicago’s Commu 
nity Fund drive has its goal set at $70,000, 
or two per cent of the $3,550,000 fund. 
R. L. Milligan, assistant secretary-treas 
urer of The Pure Oil Co. is chairman, and 
Russel P. Baker, assistant to the sales 
manager, Pure Oil, is co-chairman. 
Other members of the petroleum divi 
sion are S. V. Busch, Lake Shore Oil Co.; 
Samuel Ehrlick, National Gas & Oil Sales; 
G. P. Hartney, Hartney Coal & Fuel Co.; 


William Nadel, Pure Oil Co.; C. E. Prince, 
Pure Oil Products Co.; George S. Speaker, 
Cities Service Oil Co.; Roy Thompson, 
Apex Motor Fuel Co. and H. H. Wilhelm, 
Murphy-Miles Oil Co. 


Elliott Goes On Air 

FORT WORTH, Oct. 24. Another 
Roosevelt will take to the air waves. 
Elliott, son of the president, has signed a 
contract with a sponsor and will be a 
news commentator twice a week over 
transcontinental hook-up, the Associated 
Press reported from Los Angeles. 

Elliott Roosevelt lives in Fort Worth 
and is a vice-president of the chain of 
radio stations in Texas owned by William 
tandolph Hearst. 





Ln Thoroughbred 
Quality 


— THERE’S A DIFFERENCE 


TOO 


Imagine today’s business run 
with the tools of the ‘eighties 
— just as out of order as to- 
day’s automobile without the 
THOROUGHBRED Quality of 
Cushing Petroleum Products. 
That's why YOU can make 


more money with Cushing. 


Write, wire or phone for quota- 


tions. 


* Taal 


WRITE, WIRE OR PHONE 
FOR QUOTATIONS 


CANNON BALL 
SERVICE 


Cushing Ethy! Gasoline 
Cushing Anti-Knock 
Regular. Leaded 


Anti-Knock Pressure 
(00 End Point 


60-62 Better than U.S. Motor 
60-62 Under 400 End Point 
64-66 Under 375 End Point 

68-70 Under 360 End Point 
42.44 W.W.D.T. Kerosene 

38-40 Light Straw Zero Distillate 


32-36 Overhead uncracked 
s Oil 


Cracked Fuel Oil 





General Sales Offices: CUSHING, OKLAHOMA 


Division Sales Offices: 2007 FOSHAY TOWER 


MINNEAPOLIS, MINN. 


REFINERIES: CUSHING & BLACKWELL, OKLAHOMA 


——— 
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FUEL OM TRUCK DELIVERY... 





Vy IKING presents its new and improved ‘120’ Truck And on the 

Mounting Pump. Thoroughly engineered from start to OIL BURNER 
finish for the express purpose of tank truck service, this new ch solace einen aia ath si nis 
Viking assures dependable, efficient, rapid fuel oil delivery. comenennin, Sea Doe Cn Ten Taree 
Exclusive features never before used on truck mounting pumps a Seeds a 
are now standard equipment on the new Viking. Casing SS ee 
can be turned to fit your piping . . no “‘right’’ or “left hand”’ eae 


ports to hamper correct installation—positive, sealed thrust 
bearing eliminates all dirt and foreign matter—enlarged, leak 
resistant stuffing box—valve on head as standard equipment— 
balanced mounting that is absolutely interchangeable with 
all former Viking truck mounting pumps. 

These outstanding features are only a few of the reasons why 
you'll profit by equipping YOUR truck with the new Viking 
Truck Mounting Pump. It is available in 35, 50 and 90 G.P.M. 
sizes. Write for Special Bulletin and prices. 
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At A Glance... 


Pennsylvania: Neutral oils take sharp drop. 


Mid-Continent: Seasonal slack cuts demand for low octanes. 


Mid-Western: Gasoline prices generally lower. 


Eastern Seaboard: Kerosine demand steady. 


Coastal: Spot demand for gas oil and light fuel oils firm. 


California: Japanese buyer interest continues active. 


Wax: Crude scale prices unsettled. 





Neutral Oils Down 


N. P.N. News Bureau 

CLEVELAND, Oct. 25.—-Neutral oils 
were selling at lower prices in the Penn- 
sylvania field as the week closed. Calls 
against contracts had been slow prior to 
the drop in price, some refiners said, and 
others reported scattered price shadings 
had undermined the market. 200 neutral 
it 70 dropped 2 cents per gallon; 15‘) neu- 
tral, 1.5 cents. 

While a few refiners said they would 
hold their bright stocks for a 17-cents- 
per-gallon price, large offerings were avail- 
able to the trade at 16 cents. 

Cylinder stocks were largely inactive. 
One refiner said he was getting 10 cents 
per gallon for 600 steam refined, but 9 
to 9.5 cents attracted other sellers. 

Kerosine and fuel oil were very scarce, 
with a number of sellers reporting they 
were getting 0.125 cent above the general 
level on spot sales. Some refiners were 
reluctant to ask a higher price, however, 
because of competition of other fuels. 

Gasoline shipments continued fairly 
well at 6 cents per gallon for U. S. mo- 
tor and 7.75 cents for minimum 65 octane 
gasoline in the upper field, but some shad- 
ing was reported in the lower field on 
prices of 5.5 cents per gallon and 7.5 cents 
for U. S. motor gasoline and 65 octane re- 
spectively. 

White crude scale wax bids centered 
‘round 2.95 to the trade at New York, with 
one sale to a broker at 10 points off. 


Seasonal Slack Hits Mid-Continent 
N. P.N. News Bureau 
TULSA, Oct. 25.—The seasonal decline 
n consumption began to affect the Mid- 
Continent gasoline market, particularly 
n the nerthern section of the middle west, 
ist week. 
Prices for all grades of motor fuel, with 
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the exception of the 70-72 octane gasoline, 
dropped 0.25 cent. The high octane grade 
was off 0.125 cent generally. 


Shipments of the low octane gasolines 
were slow throughout the week, most re- 
finers reported. Offerings exceeded cur- 
rent spot demand and contract movement 
was slower. On the other hand several 
refiners said demand for the “house 
brand” motor fuel and for the more 
volatile lower octane showed some im- 
provement as a result of colder weather 
in much of the marketing territory. 


Natural gasoline prices also broke sharp- 
ly after several days of comparatively 
light buying. Two or three manufacturers 
reported that at the beginning of the week 
they received sizable cancellations on or- 
ders already on the books, and that no 
new buying for Gulf Coast movement ap- 
peared. As stocks began to increase 
quotations were lowered in an effort to 
attract more domestic business. Grade 
26-70 finally moved off 0.5 cent, to 4.125 
cents a gallon, f.o.b. Breckenridge. At 
this price sufficient buying developed to 
relieve the market, at least for the time 
being. 


The price decline was more precipitate 
in Texas than in Oklahoma. Oklahoma 
manufacturers reported their output was 
fairly well booked for the remainder of 
the month. In Oklahoma, Grade 26-70 
last week broke but 0.25 cent. 

Kerosine prices were steady in all 
oT Several refiners reported stocks 
ower 








N. P.N. Gasoline Index 


Dealer Tank 


T.W. Car 

| Cents per Gallon 
6. 3G |. Scere 6.56 
Month ago ........ 10.70 6.72 


MOU GM. sicerKs ccs 10.03 6.25 
Dealer index is an average of 
“undivided” dealer prices, ex-taz, 
in 50 cities. 
Tank car index is a weighted aver- 
age of 13 wholesale markets for 
regular-grade gasoline. 


























Mid-West Gasoline Off 0.375 Cent 
N. P.N. News Bureau 

CHICAGO, Oct. 25.-The Mid-Western 
gasoline market experienced price reduc- 
tions ranging up to 0.375 cent the week 
ended Oct. 23. 

Offerings over the past month had been 
increasing and price shading gradually 
had become more general. In view of 
the number of unconfirmed reports of 
quotations under the market for gasoline 
prior to last week, the market had been 
characterized by the absence of firm offers 
or actual sales. 

As the third week of October ended, 
low octane gasoline slid off 0.375 cent, 
with little or no new business stimuiated 
by the break. 

The Mid-Western market actually start- 
ed on the downward trend several days 
before reductions were recorded in south- 
western markets. 

Sellers here attributed the start of the 
break to competition from Michigan gaso- 
line, which had been finding an increasing- 
ly widening market. Southwestern prices 
remained unchanged and Michigan quota- 
tions for out of state shipment moved 
lower. 

The desire to empty gasoline storage 
so as to be in position to run crude for 
fuel oil during the coming season was also 
cited as a reason for the price reduc- 
tion. 

Kerosine, as such, was in little demand. 
However, activity in the light fuel oil 
market bolstered this product. 





N. P.N. News Bureau 

LOS ANGELES, Oct. 23.-_Japan was 
reported negotiating for additional large 
quantities of California petroleum and pe- 
troleum products the past week. Crude 
producers were asked to bid on any part 
of some 600,000 tons of crude, with high 
gasoline content, to be delivered before 
next March. 

Demand continued strong for crudes 
with an aviation gasoline content of 20 per 
cent or better, although buyers in Japan 
were reported ready to take lower gravity 
oils for the manufacture of regular grade 
motor fuels. It was also understood that 
local suppliers had been asked to bid on 
approximately 1,000,000 barrels of fuel oil 
for the Japanese Navy. 

Because of this activity offshore prices 
on commodities for Pacific foreign ship- 
ment were strong and firm. Although 
no recent spot sale could be cited as evi- 
dence, local suppliers thought Grade C 
fuel oil was worth 90 to 95 per cents a 
barrel in cargo lots, up 5 cents a barrel 
from previous quotations. 

Domestic markets also reflected 
strength in distress fuel oil quotations. 
Higher prices for crude in the Wilming- 
ton field caused independent plants in 
that area to boost their ideas of value on 
the high sulfur fuel to 65 cents a barrel. 

Kerosine also was in demand at higher 
prices. A 38-40 gravity product was avail- 
able in small spot lots at 6 cents and the 
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REFINERY TANK CAR MARKETS 


All prices on this page are publisher's opinion of open market « tolalions or sales, for spot shipment (10 to 15 days). 


Prices in cents per gallon, except heavy fuel 


oils in dollars per barrel, tank car lots, f.0.b. refineries in districts designated, except where otherwise noted. Inter-refinery and export prices not included. unless 


so stated in the respective markets. 


Federal, state or municipal tares not included. 


Prices quoted apply on products made from legally produced crude. 





Gasoline and Naphtha 








Prices Effective Oct. 25 Oct. 18 

OKLAHOMA 

U.S. Motor: (a) (Octane Test L-3) 

62 oct. & below.... 4.50 - 4.875 4.75 - 5.00 
a eee 5.00 -— 5.375 5.25 §.5 

hed. See 5.375- 5.625 5.625- 5.875 
Ci oS 5.75 — 6.00 5.875- 6.00 

60-62, 400 e.p........ *4.625- 4.875 *4.75 - 5.00 

64-66. 375 e.p........ *5.125- 5.25 %5.125- 5.25 

68-70, 350-360 e.p..... *5.125- 5.375 *5.125- 5.375 

WESTERN PENNA. 

Bradford- Warren: 

52-54 naphtha....... 5.875- 6.00 *5.875- 6.00 

Motor gasoline: 

U.S. Motor (58-62°).. 6.00 — 6.25 6.00 - 6.25 
Min. 60 oct........ *7.50 — 7.75 *7.50 - 7.75 
Min. 65 oct........ *7.75 —- 8.00 *7.75 - 8.00 

64-66, 390 e.p........ 6.125- 6.25 6.125- 6.25 

68-70, 350-360 e.p..... 6.25 -— 6.375 6.25 - 6.375 

Other districts: 

52-54 naphtha....... *5.50 — 5.625 *5.50 - 5.625 

54-56 naphtha........ 0 5.625- 5.75 § .625- 5.75 

Motor gasoline: 

U.S. Motor (58-62°).. 5.50 5.625 5.50 - 5.625 
Min 60 oct........ 7.375- 7.75 7.375- 7.75 
Min. 65 oct....... 7.50 — 8.00 7.50 - 8.00 

64-66. 390 ep... 2... ae 5.875 5.75 — 5.875 

68-70. 350-360 e.p.... 6.00 — 6.125 6.00 — 6.125 


CENTRAL MICHIGAN — (Prices f.0.b. Cent. Mich. 
refinery group basis. Shipments, however, may 
originate at plants outside Central group). 
Str.-Run Gasoline.... 5.00 5.50 5.00 - 5.50 
64-66 octane gas...... 7.75 6 00 7.75 -— 8.00 
68-70 octane gas..... 8.25 8.50 8.25 8.50 
CALIFORNIA = (3c tax to be added to prices if used 
in atate 

U. S. Motor 

54-58, for instate ship 


ment ; 7.50 9.25 7.50 9.25 
54-58, for outside state 

shipment Pee 8.25 9 09 8 25 9 00 
58-61, 375-400 e.p., 65 

oct. & above 8.50 9.75 8 50 9.75 


TN. PEX. (For shipment to Texas and N. Mex. desti 
nations; Group 3 prices quoted on northern shipments 
U_ S. Motor: (a) (Octane Test L-3 


62 oct. & below.... 4.75 5.00 4.875- 5.00 

eee ».375- 5.50 5.50 

2S LS ee >. 625 - Bes oI ~ ie 

toa Oh Se ee 5 875- 6.00 6.00 
60-62, 400 e.p........ *5 00 9.125 *5.00 9.125 
KANSAS (For Kansas destinations only 


U.S. Motor: (a) (Octane Test L-3 
62 oct. & below... . 


» 00 >». 125— § 375 


63-46 oct ......... 53.35 » 50 5.625- 5.75 
oa ee 5.625-— 5.75 5. 875- 6 00 
oY ae 6.00 6.125 6.23 6 375 
TW. TEX. 
U.S. Motor: (a) (Octane Test L-3 
62 oct. & below... . 1.75 5.00 1.875- 5.00 
63-66 oct. ..... +o We FS §.375- 5.50 
ok, eee ».625 5.6235- 5.75 
20-02 OCb..5..% 6 00 6.00 6.125 
1K. TEA. 
60-62, 400 ep. 4.75 1875 *4.875 >. 00 
N. LA. (For shipment within La. & into Ark 


U.S. Motor: (a) (Octane Test L-3 


62 oct. & below.... 5.00 -5.125 5 .375- 5.50 
63-66 oct.......0:. 5.25 -5.50 5.50 - 5.625 
Je. 8 See ee 5.625-5.75 > 75 - 5.875 
os 7. >. 875-6. 125 6.375- 6.50 


ARKANSAS § (For shipment within Ark 
U.S. Motor: (a) (Octane Test L-3) 


& into La.) 


62 octane & below. . 15.00 t5.50 

ee Re eee 15 875 $6.00 
OHLO! (Quotations of S. 0) Ome Delivered any 
where in Ohio). 
U. S. Motor........ 8 625 8.625 
Above 65 oct......... 8 875 8 875 


Natural Gasoline 


( Prices are those to blenders on freight basis shown 
below. Shipments, however, may originate in other 
Mid-( sontinent manufacturing districts, such as Pan- 
handle Texas. S. W. Texas or Kans.) 

F.0.B. GROUP 3 
Grade 26-70 


*Nominal. 

tOnly one refiner quoting 

tRetiners report they generally receive from 0.25c 
to 0.5¢ per gal. more for gasoline & kerosine for local 
or differential territory shinment 

(a) In line with National Petroleum News’ policy 
of reflecting general trade practice, the above revisions 
in octane brackets, determined according to L-3 
method. for U. S. Motor gasoline. have been made in 
the Okla. and Kans. markets, effective Sept. 20, 1937: 
in North and West Texas, Arkansas, and North 
Louisiana, Oct. 4. Formerly, octane numbers were: 
62 & below, 63-67, and 68-70. 


i.e 4.50 








Prices Effective Oct. 25 Oct. 18 
Natural Gasoline (Cont'd) 
F.0.B. BRECKENRIDGE 
Grade 26-70 4.125- 4.25 4.625 


CALIFORNIA (F.o.b. plants in Los Angeles basin) 
75-85, 350-375 e.p. for 


ree 7.50 = 7.75 1.00 = 7.7% 
e 
Kerosine 

WESTERN PENNA, 
Bradford- Warren: 
backs PERRET EE 5.375- 5.50 §.375- 5.50 
| A See 5.50 —- 5.625 5.50 — 5.625 
47 wow. wacssesess SMO Ola. 5.625- 5.75 
Other districts: 
ren 5.375- 5.50 §.375- 5.50 
AS cane war eke Sieck 5.50 —- 5.625 5.50 - 5.625 
47 w.w. .. 5.625-— 5.75 5 .625- 5.75 


CENTRAL MICHIGAN (Prices f.0.b. Cent. Mich. 


refinery group basis. Shipments, however, may 
originate at plants outside Central group). 
eS See 5.05 - 5.30 5.00 - 5.30 
OKLAHOMA 

ET 4.00 - 4.25 4.00 - 4.25 
ee eer ere 4.25 —- 4.375 4.25 - 4.375 
KANSAS (For Kansas destinations only 

ok er 4.375-— 4.50 4.375- 4.50 
SOO WM. biccsisacc 4.50 - 4.625 4.50 -— 4.625 
tN. TEX. (For shipment to Texas and New Mexico 
destinations; Group 3 prices quoted on northern 
shipments). 

i ere 4.25 4.375 4.25 - 4.375 
tE. TEX. 

ee Oss cc akanvess *4.00 4.125 *4.00 - 4.125 
N. LA. (For shipment within La. and into Ark.). 
41-43 w.w........ a toe 50 4.50 
ARK. (For shipment within Ark. and into La.). 
GUO WW indo ickcaess $4.50 $4.75 
CALIFORNIA 

es EE ey 6.25 7.00 5.50 - 6.50 


Gas and Fuel Oils 
WESTERN PENNA. 
Bradford- Warren: 
o> sind tees ais ts 1.875 4.875- 5.00 
Other districts: (Excluding Pittsburgh District Prices). 
36-40 peace 4.625-— 4.75 4.625- 4.75 
CENTRAL MICHIGAN (Prices f.o.b. Cent. Mich. 


5.00 


refinery group basis. Shipments, however, may 
originate at plants outside Central group). 
P.W. Distillate....... 1 75 5.00 4.50 - 5.00 
No. 3 gas oil, str...... £50 4.75 4.375- 4.625 
iitek ee 1.375- 4.50 4.25 - 4.40 
Fuel Oils (Vis. at 100): 

500-700 Vis........ 3.375- 3.625 3.373- 3.625 

300-500 Vis........ 3.50 1.00 3.50 - 4.00 

100-300 Vie........ 3.50 4.25 3.50 - 4.25 
OKLAHOMA 
SE eee 1.00 $.125 4.09 - 4 125 
Pee. TOW ic iceasne 3.02 1.00 3.75 - 4.00 
oe | ee 3.625- 3.875 3.625- 3.875 
ae Oe 3.50 3.625 3.50 - 3.625 
U. G. 1. gas oil....... *3 375 "3 STs 
ere *350 3.625 *3.50 - 3.625 
ys pore t$1.35 1$1.35 
RONDE uiia seinen yaw t$0 925 $$0 925 
Pee *$0 825-$0.90 *$0._825-$0 90 
oe ee ee *$0 80 -$0.85 *$0.80 -$0.85 


KANSAS (For Kans. destinations only). 

No. 1 p.w. fuel oil.... 4.125- 4.25 4 125- 4.25 
10-14 fuel oil......... $0.725-$9.775 $0.725-$0.775 
N. TEX. (For shipment to Texas and N. Mex.; Group 
3 prices quoted on northern shipments). 


No. 1 white......... *4.125 *4.125 
ee ee: eee 3.00 —- 3.125 3.00 - 3.125 
24-26 P ee ere $0. 85 -$0.875 $0.85 -$0.875 
Lo: ee ee ee ae $0.80 -$0.825 $0.80 -$0.825 
N. LA. (For shipment within La. and into Ark.). 
eer ee 3.50 3.625 3.50 - 3.625 
oe BOE EEE Perr $1.10 -$1.15 $1.10 -$1 15 
Le a eet $0.95 -$1.00 $0.95 -$1.00 
SOME: ov.cc. cv ekScuaws $0.80 -$9.85 $0.80 -$0.85 
ARK. (For shipment within Ark. and into La.). 

a Ree ee eT 23:75 3.75 
28-30 gas oil, zero. ... $3.30 $3.50 
CALIFORNIA 

San Joaquin Valley: 

leavy Cael... .se605% $0.65 -$1.00 $0.65 -$1.00 
Light fuel $0.85 -$1.10 $0.85 -$1.10 


Diesel fuel (per gal.) 1.00 — 5.00 
Stove dist. (per gal.).. 4.50 — 7.00 
Los Angeles 


4.00 - 5.00 
4.50 - 7.00 


saeavy feel ...6...sses $0.65 -$1.10 $0.60 -$1.10 
eS) eee $0.90 -$1.20 $0.90 -$1.20 
Diesel fuel (per gal.).. 3.50 - 5.00 3.50 - 5.00 


Stove dist. (per gal.) 4.00 —- 7.00 4.00 - 7.00 








Prices Effective Oct. 25 Oct. 18 
Gas and Fuel Oils (Cont'd 

San Francisco: 

A. See eee $1.15 $1.15 
REUEEN,, 05 6 ca eun'e 0 $1.25 $1.25 
Diesel fuel (per gal.).. 5.50 5.50 
Stove dist. (per gal.).. 7.50 7.50 


Note: All above heavy fuels meet Pacific specifica- 
tion 400: light fuel. spec. 300; Diesel fuels, spec. 200; 
and stove distillate, spec. 100. 


Neutral Oils 


WESTERN PENNA. 
Viscous Neutrals (Viscosity al 70° F.) 
200 Vis. (180 at 100°) No 3 col., 420-425 fl.: 


2 Serre 25.00 -25.50. 27 00 -27 50 
Ree 24.00 -24.50 26.00 -26 50 
OS Sere ee 23.50 -24.00 25 50 -26.00 
Se era 22.50 -23.00 24.50 -25.00 

180 Vis. (165 at 100) No 3 col... 410-415 fL.- 
ye 21.00 -21.50 23.00 -23.50 
150 Vis. (143 at 100) No 3 col., 400-405 f1.: 

nf Eres ... 21.00 -21.50 22 50 -23.00 
Oks + bes ae eow en 20.00 -20.50 21.50 -22 00 
, cee 19.50 -20.00 21.00 -21.50 
SMM. | «  -ksewase 18.50 -19.00 20.00 -20.50 

SOUTH TEXAS 

Vis. Color 

Pale Oils: (Vis. at 100° F.; p.t. 0) 

100 No. 14-2%..... 5.25 - 5.50 5.25 —- 5.50 
ke Se Re . 23-7. b<-7 
ae Ae 7.75 -8.00 7.75 - 8.00 
500 No. 244-34..... 8.75 —9.00 8.75 - 9 00 
760 NO. S46. 0.00000 9.25 -— 9.50 9.25 - 9.50 
ie. eee 9.75 -10.00 9.75 -10.00 
oe 10.00 -10.25 10.00 -10.25 
Red Oils: 

200 NO. S-6.....0000% 71.25 —-7.50 7.25.—- 7.50 
OS es 7.75 -— 8.00 7.75 - 8.00 
600 No. 5-6. ...6c000 8.75 - 9.00 8.75 - 9 00 
TOO INO. BBs caccsces 9.25 - 9.50 9 25 - 9 50 
1200 No. 5-6.. 9.75 —10.00 9 75 -10 00 
2000 No. 5-6........6 0. 10.00 -10.25 10.00 -10.25 


Note: South Texas red oil prices shown above 
cover oils with green cast; blue cast red oils are slightly 
lower in some cases. 


MID-CONTINENT 
basis). 
(0 to 10 P.P.) 


(Vis. at 100° F.; F.o.b. Tulsa 


Pale Oils: 


Vis. Color 

60-85—No. 2....... 5.50 5 50 
86-110—No. 2...... 6.00 6.00 
Serer 9.00 9 00 
a Sener 10.00 10 00 
| re a 10 50 10 50 
ee ee ee 11.50 11 50 
UO. so ko cc's os 12.50 12.50 
ed, ere 13.00 13.00 
Red Oils: 

ame eee 9.00 9.00 
ee er 9.50 9 50 
SION Os wv nccccase 10.50 10.50 
BOO-=INO. S$. ov ciicecs 11.50 11 50 
ae i ee i. ¥ 11.7% 


Note: Viscous oils, 15-25 p.p., generally are quoted 
0.5c under 0-10 p.p. oils. Nun-visuees oils, 15-25 
).p., generally are quoted 0.25c under 0-10 p.p. oils. 
es oils (150-300 vis.), No. 4 color, generally are 
quoted 0.5c above No. 5 color oila. 


CHICAGO (Vis. at 100° F.) 
Pale Oils **0 to 10 p.p.: 
Vis. Color 


60-85—No. 2....... 7.25 7.25 
86-110 —No. 2...... 7.75 7.35 
ge) Seer 10.00 10 00 
SOO HINO. Bo cc cesacs 11.00 11.00 
ey 11.50 11.50 
Ce a ee 12.50 12.50 
Red Oils: 

180—No.5 ......... 10.00 10.00 
PE Besa cies 10.50 10.50 
250—No. 5 .....00.- 11.50 11.50 
ieee eee 12.50 12.50 
BOOMING Goi sk sens 'Z.73 12.73 


**Viscous oils. 15 to 30 p.p. are quoted 0.5c lower, 
60-85 and 86-110 No. 2 non-viscous oils, 15 to 30 p.p.. 
are quoted 0.25c lower. To obtain delivered prices 
in Chicago, add 0.25c per gal. 


Cylinder Stocks 


MID-CONTINENT 
Bright Stocks 


(F.o.b. Tulsa basis) 


190-200 Vis. at 210° D 20.00 20.00 
150-160 Vis. at 210° D 
O00 FO OB. xcscss 17.00 17 00 
10 to 25 p.p.. 16.00 16 00 
23 00 @ p.p.......; 16.00 16 00 
150-160 vis. at 210° E 16.00 16.00 
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THE OHIO OIL COMPANY, one of the world’s 
largest producers of crude oil, is situated to 
serve this area to the best possible advan- 
tage with strategically located refineries near 
the centers of greatest demand, thus insuring 
constant and immediate deliveries of 


MARATHON MOTOR OIL. 
MARATHON MOTOR OILS are of excep- 


tional quality and durability, refined exclusively 
from Ranger paraffin-base crude which is unsur- 
passed by any known crude oil for its lubricat- 
ing properties. 


JOBBERS can depend upon the quality and 
uniformity of any product bearing the 


MARATHON trademark. Why not inquire 


about our Exclusive Territory Franchise? 


WRITE WIRE PHONE 


THE OHIO OIL COMPAN’ 








GenernAL OFFICES - _ Finptay, Onto 
ROBINSON, ILLINOIS TULSA, OKLAHOMA FT. WORTH, TEXAS 
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range was upward from this figure for 
higher gravity products. Kerosine distil- 
late was offered in small quantities by 
independent plants at 4.00 to 4.50 cents. 

An increase in the number of service 
stations selling competitive grades of 
gasoline at 12.5 cents in the Los Angeles 
area Was attributed to an 11.50-cent rack 
price of two or three small plants. Ex- 
clusive of all tax, this price would be 
7.50 cents, and compares with 8.00 to 8.50 
cents at other independent plants in this 
area on similar grades of motor fuel. 
Third-grade retail prices on major and 
large independent brands of gasoline in 
the Los Angeles territory are 16.50 cents. 





Gas Oil Demand Continues 


N.P.N. News Bureau 

NEW YORK, Oct. 25. Demand for spot 
cargoes of export gas oil and light fuel 
oils for domestic shipment continued fair- 
ly active at the Gulf Coast the past week 
and prices were firm. 

Traders’ opinions of prices for these oils 
ranged from 4.50 to 4.625 cents,. either 
for export grades of gas oil or No. 2 fuel oil. 
The only actual sale reported during the 
week involved a cargo of export specifi- 
cation gas oil at 4.5625 cents a gallon 
f.o.b. Gulf for November lifting. As the 
week ended, several traders said they were 
Willing to pay 4.50 cents for gas oil but 
could find no takers at this price. 

Cargo gasoline markets were easy the 
past week, traders said. Gasoline of 68 
octane rating was reported being offered 
at 6.25 cents, but apparently found no 
takers. On the other hand, suppliers ap- 
peared unwilling to go below this figure. 
Quotations of 6.125 cent were mostly fre- 
quently heard on the 64-66, 375 e.p. gaso- 
line for export lifting. Roumanian re- 
finers also were reported quoting at this 
level on an American Gulf basis. No open 
cargo sales were reported during the week. 

Kerosine was steady during the week. 
Cargoes of 41-43 w.w. were reported 
offered at 5.25 to 5.375 cents f.o.b. the 
Gulf for November lifting. 





Gasoline Markets Quiet 


N.P. N. News Bureau 

NEW YORK, Oct. 25.No_ general 
changes were noted in eastern tank car 
gasoline markets during the past week. 
Some suppliers reduced prices 0.25 cent at 
southern seaboard treminals, but these 
only served to bring them in line with 
prices quoted by other traders. 

“Quiet” was the term generally heard 
in connection with wholesale gasoline 
markets. Suppliers said that demand was 
fair for the season, although the bulk 
of shipments were against contracts rath 
er than spot trading. Some were expect- 
ing a pickup in barge movements from 
New York harbor for shipment up the 
state barge canal before it is closed for 
the season. This generally occurs about 
the middle of Novensber. 

Keresine was reported to be moving out 
steadily to wholesale buyers. This was 


Fuel Oi ..... 


NEW YORK, Oct. 25..-Wholesale mar- 
kets for light fuel oils were steady at 
northern seaboard points the past week, 
traders reported. Demand, while not un- 
usually active for this season of the year, 
was sufficiently heavy to keep the market 
free from any but occasional lots of “dis- 
tress” oil, they said. 

Heavy fuel oil markets were quiet. De- 





spot as well as contract demand, sup- 
pliers said. Quotations at New York 
harbor on kerosine were reported mostly 
at 6.3 cents for tank car and 6.125 to 
6.18 cents for barge lifting. 

Charter rates for clean boats from the 
Gulf Coast to New York are low enough 
to make it worth while bringing up kero- 
sine at present Gulf cargo prices, several 
traders said. This may mean that kero- 
sine will be more freely offered at north- 
ern seaboard terminals, they said. 





Scale Remains Quiet 

NEW YORK, Oct. 25._-The crude scale 
wax market generally was reported as 
“continued quiet” during the past week. 
Export buyers continued to hold aloof 
from the open market, as they have been 
doing for several months, traders re- 
ported. 

The scale market was spotty so far as 
prices were concerned. Some said that 
the market looked a little steadier; others 
said there was no noticeable change; while 
still others said that offerings at lower 
prices were making an appearance in a 
few quarters. 

Fully refined wax markets showed no 
change. Demand was reported steady. 


mand from industrial concerns continued 
only fair, traders said, and this demand 
was largely calls against contracts. Dis- 
tributors’ storage at Atlantic seaboard 
points was generally reported to be well 
filled and distributors were not active 
seekers of industrial fuel oil. Some shad- 
ing of present posted prices at seaboard 
points was heard, but traders generally 
said that bulk of shipments were going at 
unchanged prices. 


* * 


N.P.N. News Bureau 

CHICAGO, Oct. 25..—-Running counter to 
the trend of other products in the Mid- 
Western market, light fuel oil prices con- 
tinued higher the third week of October. 

An active inquiry for Nos. 1, 2 and 3 
oils persisted all week and supplies of 
these grades were limited. As prices moved 
higher, sellers said buyer interest slack- 
ened. 

Sellers here said they realized that cur- 
rent prices, with the heating oil season 
just beginning, are as high as peak prices 
during the 1936-37 season and many ex- 
pressed the hope that fuel prices this year 
would not go so high as to encourage 
changes to other forms of automatic heat. 

Heavy fuels were sluggish, with lower 
prices reported for No. 6 grade last week. 


TULSA, Oct. 25.—Fuel oil trading in the 
Mid-Continent last week was quiet, prin- 
cipally because of scarcity of the lighter 
grades, rather than lack of demand, 
traders said. Refiners making the Nos. 1, 
2 and 3 fuels continued to show only 
casual interest in the market and, in a few 
instances, reported they were having to 
exercise more rigid “provation” even 
among their contract customers. 

While prices did not advance during the 
week, several buyers said it was more dif- 
ficult to attract refiners’ interest. 














No.1 No.2 No.3 No.4 
8. O. NEW JERSEY 





Co oe oe ee ® 7.00 7.00 7.00 
Atlantic City, N. J.... e 7.00 7.00 7.00 
Baltimore, Md........ 8.00 7.00 7.00 7.00 
Washington, D.C..... 8.50 7.50 7.50 7.50 
SOCONY-VACUUM OIL CO. INC. 

(S. O. New York Division) 

| New York City....... ® 7.50 7.50 7.50 
oe Se Be ee ee ® 7.50 7.50 7.50 
Rochester, N. Y..... ® 7.50 7.530 7.80 
Boston, Mass......... ® 7.00 7.00 7.00 
Bangor, Me.......... ° 8.00 8.00 8.00 
Manchester, N. H..... ® 8.00 8.00 8.00 
Burlington, Vt........ ° 8.00 8.00 8.00 
New Haven, Conn.... bd 7.50 7.50 7.50 
Providence, R. I...... ° = 7 7 


*Prices for No. 1 fuel in S. O. New Jersey and 
Socony-Vacuum territories same as for kerosine, 
which see in tank wagon table for various cities; 
prices change with kerosine. 


No. 1 No.2 No.3 No. 4 
ATLANTIC REFINING 


Philadelphia, Pa...... 7.75 7.00 7.00 7.00 
Allentown, Pa........ 7.75 7.00 7.00 7.00 
Wilmington, Del...... 8.25 7.50 7.50 7.50 
| Springfield, Mass..... , re ae 
| Worcester, Mass...... 9.00 7.50 7.50 

Hartford, Conn....... 9.00 7.50 7.50 





Following are tank wagon prices of various grades of heating oil at the points shown in sarious territories. 
Prices are in cents per gallon. 


TANK WAGON MARKETS, HEATING OILS | 


Prices in Effect Oct. 25, 1937 


8. O. OHIO 
*Ohio Statewide...... 8.00 8.00 7.50 6.75 


Note: S. O. Ohio prices are for hese dumps, 
bucket dumps are 0.5¢ per gallon higher. 


*Except Cleveland Division and City of Toledo. 
In Cleveland Division (Cuyahoga, Lake and 
Geauga counties), No. 1 price is same as state- 
wide; Nos. 2, 3 and 4 are 0.5c higher; No. 5 is 
priced 0.25c lower than No. 4. In Toledo No. 2 
ts 0.5c lower than statewide, others same. 


8. O. INDIANA 


Stanolexs Fuel and Furnace Vile 
No. 1 Stanoles 
Fuel Furnace 
CNS  wctsAtscee- sawed 8.8 7.0@ 
re oy *11.8 
DT cn Canes ace wae. pa 
ee 


*Includes state tax ef 4c. 
Note: Small-lot deliveries of light fusi otls range 
ap te 2c higher than above quotations. 
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REFINERY TANK CAR MARKETS 


All prices on this page are pu 
= fuel oils in pt me 
elu 


blisher’s opinion of open market quotations or sales, for spot shipment (10 fo 15 days) unless otherwise stated. 
lars per barrel, tank car lots, f.o.b. refineries in districts designated, except where otherwise noted. 
d, unless so stated in the respective markets. Federal, state or municipal tares not included. 


Inter-refinery and export 
Prices quoted apply on products made from legaily 


Prices in cents per gallon, 
prices not in- 
produced crude, 






































*For shipment to Texas and New Merico destinations; Group 3 prices 


t Nominal. 


are qaoted on northern shipment. 
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Cylinder Stocks (cont’d) Prices Effective Oct. 25 Oct. 18 Wax 
aa 
WESTERN PENNA. 
9# 
Prices Effective ; Oct. 25 Oct. 18 600 S.R. filterable. 9.00 9 30 9.00 -10.25 | Prices Effective Oct. 25 Oct. 18 
Mid-Continent (cont'd) 650 S.R.. .-. 13.50 -14.00 13.50 -15.00 | oe 
120 Vis. at 210° D: RRR es 4.00 -14.50 14.00 -16.00 WESTERN PENNA. (Per lb., f.o.b. N. Y. basis) 
0 to 10 p.p........ 16.00 16.00 630 fl........ ke ane 16.00 -18.50 18.00 -18.50 | [S536 We. Om fe oa 
10 to 25 p.p 15.50 15.50 600 Warren E........ 14.00 -15.50 *15.50 -16.50 | s0ael eee eee . i ~ » ». Of 2.95 - 3.00 
I eee D.: 9. 24-12 w.c.  acale 
hee eeeee 15.00 15.00 . sh ini = ’ * 9 oO . ® at 
onhn te Green... 5.00 — 7.50 . 00 = 7.86 Bright stock, 145-155 vis. at 210°, 540-550 flash, No. A.M.p....... cence 2.99 3.00 2.95 - 3.00 
600 S.R. Olive Green.. 7.00 - 9.50 7.00 - 9.50 8 color: 
. ee 14.50 $14.50 10 p.t.....cecccecees 19.00 -19.50 19.00 -19 30 OKLAHOMA (Per lb. in bbls.; in a few instances 
eer 3.50 $1.00 3.50 - 4.00 a7 - Lan cuwe teem aued 7 = + a re - - - per lb. in burlap bags). 
25 SRR ea 16.00 -16 50 16.00 -16 50 | 124126 w.c. scale, 
“ . A.m.p. 5.00 3.125 3.@ 3.3% 
CHICAGO § (Viscosity at 210°) 
Unfiltered Steam Refined: 
BECO ee eee 9.00 9.00 poy 5 (In Par. carload lots. Melting points 
ee oe 10.00 10.00 P t l t : are E.M.P. (A.S.T.M.) methods; add 3° F. to convert 
RE ee nr 11.00 11.00 etroiatums into A.m.p.) 
i ri 210. No. 8 color: ee satin ‘ ; 
Bright stocks, 160 vis. at 210. No. & color i | WESTERN PENNA. (Per Ib., in barrels, carload lots. | Fully refined: 
A = 10 i coeee 7 ae eae In tank cars, 0.5c per lb. less). } oar er 1.65 4.75 4.65 - 4.75 
5 to 25 p.p.. ¢. 49 Gef0 : 29-127..... 4.90 »00 4.90 = 5.00 
30 to 40 | ». 17.25 17.25 | Snow white oe ee 6.625- 6.75 6.625- 6.75 27. : a >. 05 9.15 $ 05-5 1s 
E filtered C at Stock. 14.50 14.50 | Lily beg Sa ee ee 9 625 5 75 5 62 »- 5 79 130-132..... **5 45 5.55 905 45 — § Se 
*To obtain prices "delivered in’ Chicago, add 0.25¢ | Cream White........ $.625- 4.75 4.625- 4.75 CS ee **5.70 -— 5.80 **5.70 - 5.80 
per gal. | Light Amber......... SS eee ee 875 rer **6.45 —- 6.55 *96.45 - 6.55 
tOnly one refiner quoting. a Gane ceneeee as 0 2.625 2.50 - 2.625 | ec . 
y 1 MS ce 2 125-2 375 2 195- 2.373 Same prices quoted in bags or slabs loose. 
MID-WESTERN TANK CAR MARKET 
Prices are those made by Chicago sellers, on Group 3 (Oklahoma) freight basis, although shipments may originate in other South-western or Mid-western refining districts 
, A *ri ¥ iv Oct. 25 Oct. 18 
Gasoline | Fuel and Gas Oils | Sere ; wt 
| Industrial (cont'd 
Prices Effective Oct. 25 Oct. 18 Prices Effective Oct. 2: Oct. 18 
U.S. Motor: , | Ne Gee. cc. $0675 $0.725 $0.70 -$0.75 
62 oct. and below. 75 4.625-— 5.00 Domestic: | U.G.T. gas oil. - 873 8.25002. 875- 3.25 
63-67 oct.. 375 5.00 -— 5.50 N ~ 9 ga- o- =| 
a ae it oe PRM... £00 4.125 3.875-— 4.125 
68-70 oct. (regular) . «2 9.90 = 9.875 No. l straw... 3.875- 4.00 3.75 - 4.00 
60-62, 400 e.p........ re) 175 - 5.00 No. 2 etraw 3 625—- 3 73 3.50 - 3.73 
aw aan 300 | aha a an e.. 00 No. 2 NT SG arses a ste 3 50 - 3 625 3 375- 3 625 y ~ 
li hl aaa No. 8........ » {3.375- 3.50 3.25 - 3.50 | Naphtha and Solvent 
ob POPE PrerTeTree B 05 ( 05 0 
K m No. 5 . $0.80 -$0.85 $0.80 -$0.85 ; e: 
erosine Binee oil. 1.00 — 4.125 4.00 Seetiens os 6 po 
. o« ° cleaners’ naphtha 7.375 
42-46 wows) Pas 8s 35 a3. | Industrial: | iil. & P, sapbthe 7 315 
*Nominal F 2 See $0.95 -$1.10 $0.95 -$1.10 Rubber solvent....... 7.375 
**One seller quoting (2 ae $0 80 -$0.85 $0.80 -$0.85 Lacquer diluent... . 8.375 
Daily range of gasoline prices as reported in PLATT’S OILGRAM, (Week Ended Oct. 22, 1937) 
U.S. Motor, (Octane Number determined according to L-3 Method): Oct. 18 Oct. 19 Oct. 20 Oct. 21 Oct. 22 
62 octane and below: 
Oklahoma 1.75 » OO ‘7 » OO 4.75 > 00 t 625 875 1.50 £.875 
*North Texas +. 875 > OO 1 875-— 5.00 1.875 > OO 475 > OO ‘4 75 > 00 
West Texas.. 1 875- 5.00 1 875- 5.00 £8T5) 5.00 $4.73 >. 00 1.75 >. 00 
63-66 octane: 
Oklahoma. . 5. 25 0) >. 25 37 25 >. 37 >. 125- 5.375 » 00 >. 375 
*North Texas > 50 > 50 >. 50 >. 375- 5.50 ».375- 5.50 
West Texas. . 875 0 5. 373- 5.50 5.375-— 5.50 5.375 >. 375 
| 67-69 octane: 
Oklahoma 625- 5.8 >0 2.7 >.50 Ry >. 375- 5.62 >.375- 5.625 
*North Texas Wee 5.73 >.75 5, 625-.5.7 >.625- 5.75 
West Texas ».625- 5 >.625- 5 ».625- 35.7 > 625 5.625 
70-72 octane: 
Oklahoma » 8TS- 6.00 B75- 6 00 87 6 00 >. 7D 6 00 > 75 ~ 6.00 
*North Texas 6 00 6 00 6.00 > 875— 6.00 >. 875- 6.00 
West Texas. . : 6.00 — 6 12 6 00 - 6 12 6.00 - 6 12 6.00 6.00 
. S. Motor, Mid-Western Market heeutic 3 Basis): 
62 octane and below. 1 625-5 08 4.375- 4.75 4.373— 4.73 $.375-— 4.75 $25 
63-67 octane.... ; » OO » 50 § 875- 5.37 $.875- 5.375 t.875- 5.3 $.875- 5.375 
68-70 oetane (regular) » 50 8 » 37 >. 87 ) >- 5.87 375- 5.87 ».375- 5.875 
Motor Gasoline, 60-64 oct. 
New York harbor.............. 23 25 ) ee: 25 25 7 
Philadelphia district................ _ 7.2 i.25 i ) t7 25 17.95 
Baltimore district. Veer Te. 1.20 20 aU 25 a0 7.235 aD 25 7.50 
Motor Gasoline, 65 oct. & above : 
New York harbor. eas 50 00 oY 00 7.50 + 00 7.50 - 8 00 7.50 ~ 8.00 
Philadelphia district 7.50 t7 50 +7 30) 7 30 17.50 
co Se 0) oo 0) a0) 7 0 50 7.75 
U. S. Motor, 58-62° 
Bradford-Warren (Western Penna.) 6.00 — 6.25 6.00 - 6.25 6 00 — 6.25 6.00 - 6.25 6 00 — 6.25 
Other districts (Western Penna.) 0) ». 62 ». 00 62 » 00 » 62 » 50 ». 625 ». 50 5.625 
Motor Gasoline, Min. 60 oct. oe =e me 7 a> 
Bradford-Warren (Western Penma.)........ kwd 7.50 - 7 5 r7.50_- 7.95 7.50 — 7.75 t7.50 - 7.75 7 4e 7:94 
Other districts (Western Penna.)............... 7.375 75 {.373- 7.75 373—- 7.75 7.373— 7.75 7.375— 7.75 
Motor Gasoline, Min. 65 oct. anes a e ae 
Bradford-Warren (Western Penna.)..........05-0eeeeeeeceees 7.73 — 8.00 re. 49 — 8.00 17.75 ~ 8.00 7.75 -— 8.00 17.75 — 8.00 
a eee ey eee reece 7.50 — 8.00 ¢.90 8.00 7.50 8.00 50 8.00 0 - 8.00 
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TANK WAGON MARKETS 


Taz column includes lc federal taz., net gasoline taz, also city and county tazes as indicated in footnotes, and inspection fees, as 


note. These prices in effect Oct. 2 


shown in general foot- 


25, 1937, as posted by principal marketing companies at their headquarters offices. bul subject to later corrections 

















— 





S. O. New Jersey 


ESSOLENE 

Consumer Kero- 
Tank Dealer Tax- Posted sine 
Car TW. eo SS. T.W. 

Atlantic City, N. J.... 8 9.5 4 bd 9 

Newark, Bian ssore 8 95 4 bd 9 
Annapolis, Md........ 9.1 10.6 5 bd 9.5 

Baltimore, Md....... 8.5 10 § 18.5 9 

Cumberland, Md..... 9.9 12.4 5 bd 10 
Washington, D. C..... 8 95 3 16 9.5 
Danville, Va......... 9:7> 12:2 6 4 12.9 
oi oe, 6.6 ii 6 ° 11.5 
Petersburg, Va....... 8.8 11.3 6 ® 11.7 
Richmond, Va........ S.8 11.3 6 ® 11.7 
Roanoke, Va......... 10 12.5 6 ° 12.9 
Charleston, W. Va.... 9.3 11.8 6 ° 12.6 
Parkersburg, W. Va... 8.6 11.1 6 ® 11.2 
Wheeling, W. Va..... 9.5 11 6 bd 12.2 
Charlotte, N.C....... 99 12.4 7 ® 12.6 

Hickory, N.C........ 10.4 12.9 7 ® 13 
Bet. Biee, e. oc cacckee 12.0 2 ® 12.8 
Raleigh, N.C. on woe oe 7 s 3.3 
Salisbury, N eS 10 12.5 7 8 i Be 
Charleston, S. eee 8.5 ll 7 ® 11.1 
Columbia, S.C....... 9.5 12 7 ® 12.1 
Spertanhers, Sc... "10.2 iy Ff ® 2.9 


*S. O. New ae transferred stations to dealers; 
no prices available. 

Price basis to undivided dealers: 
less 0.5c per gal. 

Price basis to commercial consumers: To contract 
accounts, purchasing at least one full compartment 
at a time by hose connection: Effective March 12, 
1937. in New Jersey, and March 8 in Maryland, 
District of Columbia, and in Arlington and Fairfax 
Counties in Virginia, on yearly purchases: from 

2,500 to 100,000 gals., consumer t.w. price at time 
and place of delivery; 100,000 gals. per year consumer 
tank car price, plus 0.5c¢ per gal. Generally consumer 
price in foregoing states is equivalent of dealer 

price, less 0.5c per gal. 

Effective May 15, 1937, on Essolene and Esso 
(by tank wagon) in North and South Carolina, 
West Virginia and Virginia (except Arlington and 
Fairfax Counties, which see above), commercial 
consumers taking deliveries of 50 gals. (West Va. 
100 gals.) or more at one time will be billed at the 
posted consumer t.w. price. Deliveries less than 50 
gals. (West Va. 100 gals.) will be billed at 4c per 
gal. over posted consumer t.w. price. Generally, 
posted consumer t.w. price will be equivalent to the 
dealer price less 0.5c per gal 

Kerosine Discount: le off t.w. 
or more, under contract thru 
City contract not necessary) 
state of New Jersey 


Dealer t.w. price 


price for 25 gals 
territory (Baltimore 
except no discount in 


Socony-Vacuum QOil Co., 
Ine. 


(S. O. New York Division) 
SOCONY MOBILGAS 
ss Total 
Eo "Split" “Split” Kero- 
== Dealer Tax- Dealer sine 
on T.W. es T.W. T.W. 
Metropolitan N. Y. City: 
Boroughs of Man- 
hattan, Bronx and ‘ 
Brooklyn (Kings and 
Queens)...... ee ee | *5 15 9 
Borough of  Rich- 
mond (Staten Is.). 8.5 10 *5 15 9 
Albany, 8.5 10 5 15 9 
Binghamton, N. : a 9.25 10.8 5 15.8 9 
ES | ae 9.04 10.05 5 15.05 8.5 
Jamestown, N. Y 8.78 11.3 5 16.3 8.25 
Plattsburg, N. Y. 8.9 10.9 5 15.9 9.5 
Rochester, N. Y...... 9.17 10.5 5 13.5 8.5 
Syracuse, N. Y....... 9.12 10 5 15 9.5 
Danbury, Conn....... 8.8 10.3 4 4.3 9 
Hartford, Conn....... 8.6 10.1 4 14.1 9 
New Haven, Conn.... 8.5 10 4 14 9 
Bangor, Me.......... 9.1 8.8 5 13.8 9.5 
Portiand, Me......... 8.5 10.3 5 15.3: 8.25 
Boston. Mass........ 8.5 9 4 13 8.5 
Concord, N. H........ 9.2 11.8 5 16.8 9.5 
Lancaster, N. H...... 26.2 13.38 3 7.8 10.25 
Manchester, N. H.. 9 12.3 3 16.3 9.5 
Providence, R. I...... 8.5 10 4 14 8.5 
Burlington, Vt....... 8.9 10.9 5 15.9 9.5 
a i eee 9.2 11.2 5 16.2 9 
*Plus 2% city sales tax computed at time of 


each sale. 

Note: Socony-Vacuum has transferred all service 
stations to dealers; no prices available 

Price basis to undivided deaiers: 0.5c less than 
“split” dealer t.w 











Price basis to commercial consumers: Effective 
about Nov. 15, 1936 in New York and New England, 
for tank wagon delivery: monthly purchases of 25,000 
gals. or over, pay consumer tank car price at point 
of delivery, plus 0.5c gal.; monthly purchases of 
5,000 to 25,000 gals., pay undivided dealer tank 
wagon price at point of delivery; monthly purchases 
of less than 5.000 gals., pay divided dealer tank 
wagon price at point of delivery. Private consumers 
pay undivided dealer tank wagon price at point of 
delivery, plus 2c gal. 


Atlantic Refining 


ATLANTIC WHITE FLASH 
GASOLINE 
Commer- 

cial Total Kero- 

Tank All Dealer sine 

Car Tax T.W. S.S. T.W. 
Philadelphia, Pa...... 7.5 § 14 17 10.5 
Pitteburgh........06 . 8.s § 15.5 20 ll 
REMMEOWE : 220 ccicrkt Oe Ss 15 +s 11 
Seer 8 5 M.5 10 
RR ere $8.5 5 is bind ll 
no ES PPT 8.5 5 15.5 ** ll 
Harrisburg........... S35 5 nied ll 
Williamsport......... 8.5 5 13.5 5° ll 
eo) See of 44s ll 
Wilmington.......... 5 13.5 % ll 
Boston, Mass........ 4 13 biad 8.5 
Springfield, Mass..... 4 13.3 *9 9 
Worcester, Mass...... 4 14 +? 9 
Fall River, Mass...... 4 13 9 8.5 
Hartford, Conn....... 4 14.1 *% 9 
New Haven, Conn.... 4 14 bio 9 
Providence, R. 5 a 4 14 +2 8.5 
Atlantic City, i ee 4 13.5 * 9 
Ee a, Se ara 4 13.5 %* 9 
fa Pe reer 4 13.5 ** 9 
Annapolis, Md....... 5 6.6. 7° 9.5 
Baltimore, Md....... 3 15 +? 9 
Hagerstown, Md...... 5 16 baad 10 
Richmond, Va........ S 32.5." 11.7 
Wilmington, N. C..... 7 13.1 <6 11.3 
Brunswick, Ga....... 7 16 +s) 413 
Jacksonville, Fla. 8 iTS 6 11 

*Georgia has kerosine tax of Ic per gal., not in- 


cluded in above price. 

**Atlantic Refining transferred stations to dealers; 
no prices available 

Price basis to undivided dealers: 
0.5c per gal 

Price basis to commercial consumers: in Penna. and 
Delaware. effective Mar. 11, 1937, on yearly gasoline 
purchases to contract accounts taking full compart- 
ment hose deliveries. using 100.000 gals. or more 
per year, tank car price plus 0.5c per gal.; consumers 
taking less than 100.000 gals.. undivided dealer price. 
Consumers under contract and not under contract, 
taking less than full compartment delivery, and 
consumers not under contract taking full compart- 
ment delivery, get divided dealer price. Consumers 
taking less than 25 gals., t.w delivery, get 4c above 
undivided dealer price. 

Discount on kerosine: Effective Oct. 29, 1936, in 
Pennsylvania and Delaware 2c per gal off t.w. price 
on t.w. deliveries of 25 gals. or more at one time. 


S. O. Ohio 


SOHIO X-70 GASOLINE 


Dealer t.w. less 


**Com- 
Con- mer tDi- Kero- 
All sumer cial vided sine 
Taz T.6. T.W. Dir. TW. 
Ohio State-Wide oa 17 16 *33.5 
Allen, Auglaize, Champaign, Darke, Logan, Lorain, 
Mercer, Putnam, Shelby and Van Wert counties: 
5 17 15.5 16 
Deflanee county 5 16 15 
Counties where prices are below statewide: 
Columbiana 5 16.5 3.5 
Franklin, Knox and Pickaway 
5 16 15 
Paulding 5 15.5 14 14.5 
RENOWN GASOLINE (Third Grade 
Ohio State-Wide & 6.5 5.5 
Allen, Auglaize, Champaign, Logan, Lorain, Mercer, 
Putnam, Shelby and Van re counties: 
5 16.! 15 15.5 
Defiance county 5 15.5 
Erie, Fulton, Lucas, Ottawa, Belstaihey. Williams 
and Wood S 26.6. .. 1S:.5 
Hamilton county Ss it 16 
Counties where prices are below statewide 
Columbiana 5 16 15 
Franklin, Knox and Pickaway 
; 5 45.5 14.5 
Paulding § 15 3.5 14 
Counties where prices are above statewide 
Butler, Clermont, Greene, Hocking, Miami, 


Montgomery, Preble and Warren 
5 7 lo 


Darke county i) 17 15.5 16 








S. O. Ohio Cont’d 
KEROSINE PRICES 


(Off Statewide Level) 


Kerosine prices are off statewide level in the fol- 
lowing counties: 


WE MRIEOII cnn sates cose Lmaneoricn oo? *13 
Allen, Auglaize, Champaign, Columbiana, Darke, 
Geauga, Greene, Hardin, Logan, Mahoning, Mercer, 
Preble, Putnam, Shelby, Trumbull, Union, Van 
be ee ee ere rer ne *12.5 
Er eer sa ee er err *12 

ee ee ee ena *11.5 


Fayette, weeaieed sence Pickaway, Portage and 
Summit. 9.5 


i aeciien prices include le state tax. 

**Commercial consumer t.w. posted price dis- 
continued statewide, Oct. 20, 1937, except in 11 
counties, these being: Allen, Auglaize, Champaign, 
Darke, Logan, Lorain, Mercer, Paulding, Putnam, 
Shelby and Van Wert. 

Commercial Tank Wagon O.D.A. to contract accounts: 
Effective Oct. 20, 1937, thru Ohio (except in 23 
counties), on monthly purchases, off posted con- 


sumer t.w. price: 0 to 999 gals., Le; 1,000 to_ 19,999 
gals., 1.5c; 20,000 gals. and over, 2.5c. The 23 


counties where Q.D.A. differs from statewide are: 


Allen, Auglaize, Champaign, Darke, Defiance, Erie, 
Fulton, Hamilton, Henry, Logan, Lorain, Lucas, 
Meigs, Mercer, Ottawa, Paulding, Putnam, San- 
dusky, Scioto, Shelby, Van Wert, Williams and 
Wood. 


tThis price also to authorized agents. exclusive 
of 0.5c rental. 

Sales taz: Ohio's 3% sales tax, effective Jan. 27. 
1935, is added “‘where assessable, to regular posted 
prices”, S. O Ohio says. 

On kerosine, prices to resellers and commercial 
consumers are posted generally at 3c per gal. below 
consumer t.w. price in any quantity, when auch 
Prices are on state-wide level. 


S. O. Kentucky 


CROWN GASOLINE 
(Regular Grade) 


Total 

Con- Con- Kero- 

sumer All sumer Net sine 

T.W. Tax T.W. Dien TW 
Covington; By...+..> 13.5 6 9.5 16.5 8) 
Lexington, Ky........ 14 6 20 17 11 
Louisville, Ky........ 14 6 20 17 10 5 
PeReee TE vice cscs 14 6 20 17 10 
Jackson, Miss........ 14 a | 6S 18 *13 
Vicksburg, Miss...... 3.5 7 20.5 17.5 3 
Birmingham, Ala..... 12 *8 20 17 12 
Mobile, Ala.......... 13 *9 0 02 19 11 
Montgomery, Ala.....13  *9 22 19 *14.5 
PABROAE: NGOS 60566 sic a0 14 7 2 18 *12 
Augusta, Ga..... eoeel4 7 21 18 *14 
Macon, Ge. ...s.ceecstecd € BES 38:5 SS-S 
Savannah, Ga........ 12 7 19 16 *12 
Jacksonville, Fla...... 3.5 38 20:5 17.5 
ie 2.5 8 2.5 17.5 & 
Pensacola, Fla........ is 9% 2 19 12 
(a eer ll 8 19 16 10.5 


KYSO GASOLINE 


(Third Grade) 
Covington, Ky....... 12 6 18 15.5 
Lexington, Ky........ 12.25 6 18.25 15.75 
Louisville, Ky........ 12 6 18 15.5 
so eS eee 12 6 18 15.5 
Jackson, Miss........ 133.5 7 49:5 1% 
Vicksburg, Miss...... 12 7 19 16.5 
Birmingham, Ala..... 10.5 *8 18.5 16 
OT “ae 10.5 *9 19.5 17 
Montgomery, Ala..... 10.5 *9 19.5 17 
AGG, GB. ccc Knees 12 7 19 16.5 
Augusta, Ga......... 12 rf 19 16.5 
PRROME TIE. ccicccccustave. 4 Som 3a 
Savannah, Ga........ 9.5.7 6.5 : 
Pensacola, Fla.. aa. 2 


5 = 
- ffective 


on Crown gi asoline, 3c 


Discounts to all tank wagon consumers: 
Jan. 4, 1937, thru territory, 
per gal. below consumer t.w. price; on Kyso, 2.5¢ 
below, regardless of quantity purchased, per month. 

Discounts on rerosine: Prices in Kentucky are net, 
but in other states subject to 2c discount 

*Tazes: in the tax column is included these city 
and county gasoline taxes at the following points: 
Mobile, 2c city; Birmingham. Ic city; Montgomery, 
le city and le county; Pensacola, lc city. Georgia 
and Mississippi kerosine prices include lc state tax. 
Montgomery kerosine price includes lc city tax. 











Above prices include these inspection fees on both gasoline and kerosine. per gallon. figured on basis of 50 gallons per barrel 


Alabama, 1/40c on gasoline. 1/2c on kerosine: 
in a single barrel: 3/10c per gal. in lotsa of 2 to 10 bblis.. 


expenses); Louisiana. 1/32c: Minnesota. 1/25c: mal 3/100c: 


2/25c per gal.. in lots of more than 50 bbls.. 


Py. Kerosine inspecuon fee oniy: lowa. 2/25 
25 bbls 


1/Sc in lots less than 50 bbis 


5c for 10 to 50 bbis.. 2 25c for over 50 bbis.: 
Nebraska. 3 100c: Nevada. gasoline 


; South Carolina: 1 8c 


1/20¢e; 


South Dakota. 


—— 1 /Sc per gai. in a single barrel. 1/20c per gal. in bulk: Florida. 1/8c: Iinois. 3/100c: Indiana. 1/2c per gal. 
ansas. | 


30c. (3/50c can be charged to meet inspection department 


North Carolina 
1 10c: Tennessee 0 
c: Michigan. 4/5c per gai. for firat 2 bbis.: 3/S5c for next 3: 2/5c for next 5: 3/10c for next 15. ana 1/5c per gal. in lots over 


1/4c: North Dakota 1/20c: Oklahoma 


2/3c: and Wisconsin. 1/25c 











90 


NATIONAL PETROLEUM 


NEwsS 




















TANK WAGON MARKETS 


Taz column includes 1c federal taz, state gasoline tar, also city and county tazes as indicated in footnotes. and inspection fees. as shown in general foot- 
note. These prices in effect Oct. 25, 1937, as posted by principal marketing companies at their headquarters offices. bui subject to later corrections 
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S. O. Indiana 


Red Dealer Prices 

Crown ——~—~™W———~-. Kero- 

Total Red Stano- sine 
Tax T.W. Crown lind T.W 


ee 4 18.5 18.8 12 10.1 
eS ee 4 15.5 14 12 10.1 
err ee 4 15.5 14 13.5 10.1 
ree 4 15.5 14 3.5 16.3 
eS ere & 16.5 38.8 32.4 _§$.5 
Indianapolis, Ind. .... § 317.2 18.7 14.7 %6:8 
Evaneville, Ind....... § 1% 15.5 13 %14.6 
South Bend, Ind,..... 5 17.4 15.9 15.4 *13 6 
Detroit. Mich........ 4 15.4 13.9 13.4 98 
Grand Rapids, Mich.. 4 16.5 15 14.5 10.9 
Saginaw, Mich....... 4 16.3 14.8 14.3 8.5 
Green Bay, Wis...... § 17.2 15.7 14.7 106.8 
Milwaukee. Wis...... 5 16.8 15.3 14.2 10.4 
La Crosse, Wis....... 5 169 15.4 14.9 105 
Minneapolis-St. Paul.. 5 16.9 15.4 14.9 10.5 
Duluth, Minn........ § 17.3 18.8 18.3 10.9 
Mankato, Minn...... 5 16.9 15.4 149 10.5 
Des Moines, Ia....... 4 15.3 13.8 12.4 *12.9 
eeees Cle, TOs... 6.5 4 15.5 14 13.5 *13.1 
Davenport, 7 ee 4 15.5 14 13.5 *13.1 
Mason City, Ia....... 4 18.7 14.2 18.7 *13.8 
St Louis, Tog pias eae 4 15.2 18.7 i:2 9$.S 
Kansas City, _, eee *4 149 13.4 12.9 8 

St. Joseph, Mo....... *4 14.9 12.4 12 9 

ed Se eee 4 16.9 15.4 14.9 11.5 
Mmet, N. D..icccesas 4 18.1 16.6 16.1 12.7 
ee *§ 17.8 18.8 158.3 %10.9 
Wichita. Kans........ 4 14.4 12.9 11.5 8 


*Taxes: in the tax column is included these city 
and state gasoline taxes at following points: Kansas 
City. St. Joseph and St. Louis, le city tax; South 
Dakota, 0.lce sales tax. State Kerosine taxes: 
Indiana, 4c; lowa, 3c, all included in above prices. 

Discount lo commercial consumers: Effective Jan. i. 
1935, thru territory, except Michigan effective Feb. 1 
on purchases per month. discount off t.w_ prices; all 
gasolines, 25 to 1.000 gals., at t.w. price; 1,000 gals., 
or more, 1 5c off t.w. on Ethyl and Red Crown, and 
le on Stanolind (latter effective June 9, 1937). 
Minimum delivery is 25 gals. 


S. O. Nebraska 
STANDARD RED CROWN GASOLINE 
Kero- 


All yi FF Dealer sine 

Tax Total Total T.W. 
Omaha, Neb......... 6 17.9 16.4 10.4 
ee ee ree 6 18 14 10 
| rrr 6 18.3 16.8 10.8 
North Platte......... 6 18.7 7.2 11.2 
Scottehiaw.... 60.065 6 19.4 15.9 11.9 


Discounts to commercial consumers: for tank wagon 
deliveries covered only by Standard Commercial 
. : } . 
Consumer Contract, effective January 1, 1935. 


S. O. Louisiana 
ESSOLENE 
Consumer Kero- 
Tank Dealer Tax- Posted sine 
Car T.W. es S.S. T.W. 
Little Rock, Ark...... 8 


5 7.5 & 11.8 
Alexandria, La....... 8.5 ll 8 oF 22 
Baton Rouge, La..... 8 10.5 8 a "i 
New Orleans, La...... 8 10.5*10 24 *13 
Lake Charles, La..... 9 11.§ & es %12.5 
Shreveport, La....... 7.5 10 8 se) 64905 
Lafayette, La........ 9 11.5 8 se 6%13 
Bristol, Tenn......... ll 12.25 8 os 16.5 
Chattanooga, Tenn...10.5 13 8 +s 13.5 
Knorville, Tenn...... ll 13.5 8 dad 14 
Memphis, Tenn...... 9 1.5 8 dad 12 
Nashville, Tenn...... 10 12.5 8 es) 611.5 


*New Orleans gasoline tax includes 7c state, lc 
federal, and 2c parish tax. Louisiana kerosine prices 
include lc state tax; in addition New Orleans has lc 
parish tax. 

**S. © Louisiana transferred stations to dealers; 
no prices available. 

Price basis to dealers: Undivided dealers get 
dealer price, less 0.5c 

Price basis to commercial consumers: Effective 
May 15, 1937. thru territory; commercial consumers 
taking 50 gals. or more at one time will be billed at 
posted consumer t.w. price; those taking less than 
50 gals. at one time will be billed at 4c per gal. over 
posted consumer t.w. price. Generally, the posted 
consumer t.w. price will be equivalent to the dealer 
price less 0.5c per gal. 


Humble Oil & Refining Co. 


HUMBLE MOTOR FUEL 


Kero- 
Total sine 
T.W. Taxes T. w. 3S. FeWe 
Serer $.5 8 13.3 7 8 
Pe. Word, PGE. 6.60.0: 8.3 § 13.5 17 8 
Houston, Tex........ 95 & 16.85 18.5 §& 
San Antoaio, . ee $3 & 13.38 i? 8 
U. S. Motor Gasoline 
Crhird — 
Ce eee 12 14 
Ft. Worth, Tex....... 3 3 12 14 
Houston, Tex........ 8.5 5 13.5 16.5 
San Antonio, Tex..... 7 e & 14 








Price is t.w. price to all classes of dealers and 
consumers. 

Price basis to dealers: to contract dealers consumer 
accounts off posted retail price: when posted retail 
price, including all taxes on Esso motor fuel is: 19.1le 
per gal. and above discount is 4c; 19c to 18.1c, 3.5c, 
and 18c and below, 3c. Humble motor fuel. 17.le 
and above. 4c; 17 to 16.1c, 3.5c; and 16c and below, 
3c; U.S. motor fuel, 15.1¢ and above, 3c; 15 to 14.1c, 
2.5c; and 14c and below, 2c. 


Continental Oil 


—Dealer Prices 





Conoco 

Bronze Total Kero- 
Ex- All Conoco De- sine 
Tax Tax Bronze mand TW. 


Denver. Colo........ 12.5 5 7.8 216.8 11.5 
Grand Junc., Colo. ...15 5§ 20 19 15 
Pueblo. Wyo peek ee 5 16 14 10.5 
Casper Wyo......... 13 5 18 7 11.5 
Cheyenne Wyo..... 13 5 18 7 13 
Billings. Mont........14 6 2 18 15.5 
Butte, Mont........ 3.8 6 19.5 16.5 15.5 
Great Falls. Mont....15.5 6 21.5 20.5 15.5 
Helena, Mont........15.5 6 21.5 20.5 15.5 
Salt Lake City, Utah..14.5 5 19.5 16.5 16 
Boise. Ida ..15.5 6 215 205 18 
Twin Falls. Ida.. 13.56 6 2S 2S 18 
Albuquerque, N. ll 16.5 17.5 16.5 12 
Roswell, N. M........ 12 6518.5 15 10.5 
Santa Fe, N. M..... .13 7 20 16.5 12 
Muskogee, Okla. ..... 10 5 15 13 ? 
Oklahoma City, Okla.. 9 5 14 11 8 
“RUM GOBIN, ns ccoccs G 5 14 11 7 
Ft. Smith, Ark....... 10.5 S$ 15.8 18.5 8 
Little Rock, Ark...... 10.5 7.5 18 15.125 9.5 
Texarkana, Ark......10.5 5 18.5 12.5 $8.5 
tincludes city tax of 0.5c 
*Includes le city tax 
S. O. California 
STANDARD GASOLINE 
Kero- 
Total sine 
T.W. Taxes T.W. S.S. T.W 
San Francisco, Cal ...13.5 4 7. W.5 21.5 
Los Angeles, Cal. 18 4 17 18 a 
Freamo, Cal. ......<- 14.5 4 18.5 19.5 12 
Phoenix, Ariz. sale 6 21 22 +16 
OO eee 15 5 20 21 13 
Portland, Ore........ 14 6 20 21 13.5 
Seattle, Wash. ....... 14 6 20 21 13.5 
Spokane, Wash....... 17 6 23 24 16.5 
Tacoma, Wash....... 14 6 20 21 13.5 


FLIGHT GASOLINE 
(Third Grade) 


San Francisco, Cal... .12 4 16 17 

Los Angeles, Cal...... 11.5 4 15.5 16.5 
Freano, Cal.......... 13 4 7 18 

Reno, Nev.......... 13.5 5 18.5 19.5 
Phoenix, Ariz........ 13.5 6 19.5 20.5 
Portland, Ore........ 12.5 6 18.5 19.5 
Seattle, Wash........ 12.5 6 18.5 19.5 
Spokane, Wash....... 3.5 6 21.5 232.5 
Tacoma, Wash....... 12.5 6 18.5 19.5 


tIncludes Sc state tax. 


Discount to dealers: on gasoline, off t.w. price on 
Standard Ethyl and Standard Gasoline, to 100% 
dealers, 3c; to split dealers, 2c; on Flight gasoline, 
both 100% and split dealers, 2c. 

On Stanavo Aviation Gasoline, to all classes of 
dealers. 3c off t.w 

To commercial consumers: off tank wagon price: 
on single deliveries of 40 gallons and over, Stan- 
avo Aviation, Standard Ethyl and Standard Gas- 
olines, 3c. Flight Gasoline, 2c per gallon. Tank 
wagon delivery, less than 40 gals., lc per gal. above 
posted t.w. price. 


On kerosine in tank car, transport truck and 
trailer delivery, 3c off t.w. price; plant deliveries to 
jobbers. 2.5c below t.w 


Canada 
PRICES OF IMPERIAL OIL LTD. 
Per Imperial Gallon. which is 1.2 U. S. Gallons 
3-STAR IMPERIAL GASOLINE 


Kero- 
Total sine 
T.W. Taxes T.W. 
Hamilton. Ont........ 16 6 22 7 
eronte, Onbiccsccces 16 6 22 7 
Brandon. Man.......22.8 7 29.8 22.8 
Winnipeg. Man....... 20.5 7 27.5 20.7 
Regina. Sask.........22.5 7 29.5 22 
Saskatoon. Sask...... 235.3 7 $2.3 24.8 
Edmonton, Alta......22.5 7 29.5 24.2 
Calgary, Alta........ 20 7 27 21.5 
Vancouver. B. C...... 16 7 23 23 
Montreal. oe eaceene 6 21 17.5 
St. John, a _ RS 16 8 24 18.5 
Halifax, N &. ee 8 24 18 5 








Note: Imperial Oil Ltd. has completed transfe: of 
service stations to dealers; no 8.8. prices available. 

Discounts to undivided dealers, le off t.w price, 
except Maritime Provinces where undivided dealers 
pay t.w. price. Divided dealers pay t.w. price, thru 
territory. 


Aviation Gasoline 


Following are tank car and/or tank 
wagon prices of aviation gasoline in prin- 
cipal marketing territories (Stanavo avi- 
ation in all territories except Continental 
Oil and unless otherwise noted) Tax 
column includes Ic federal tax. and state 
tax; also municipal taxes as indicated in 
footnotes. Prices in first four territories do 
not include state or federal taxes. 


Ss. O. NEW JERSEY 
*Ethyl Tank 
F.C. 


Car r.w. 
Bayonne, N. J...... t<n' ee 95 125 
Baltimore, Md ........ ae 10 125 
Washington, D.C.......  .... era mw 
Richmond, Va.......... pad tens 14.7 
Greensboro, N. C....... eae aed lo 7 
| 6 
Charleston, W. Va...... 15 2 


*This is Stanavo Ethyl avietion "Gasolin 100 
octane number, tank car price. 


COLONIAL BEACON OIL CO. 


Boston, hes are 


Ss. O. PENNSYLVANIA 


iy Cr er eer re 
PIP Se cv dccvowcndcanetuonenes 


eee GR EMR ccs i cncnienccodieenedan 13.3 
pO Se rr er eet 13.6 


Pricee in above four territories are on a 74 octane 
grade aviation gasoline except where otherwise 
noted. An 80 octane product generally brings 0.5c 
premium and an 87 octane product, 1.5¢ premium 
over the 74 octane grade. 

Note: S.s. prices in above four territories are gen- 
erally 6c over t.w. prices. Above t.w prices are net, 
with no discounts allowed for quantity purchases. 
T.w. prices are generally tank car price, plus freight, 
plus 2.5c per gal. 


Ss. O. OHIO 
Thru Ohio 


Total 
Consumer Conaumer 
FeWe Tas r.W. 
Stanavo Ethy Aviation: 
TR bc tcbeceuens 15.5 5 20.5 
ree 16.5 5 21.5 
SC OOUIRS c c ec ccccees 7.5 5 22.5 


Discounts: For delivery on contract to hangar 
operators and resellers: 2c below consumer posted 
t.w. price, shown above 


S. O. INDIANA 


Chicago, Ill.......... 14.5 4 18.5 
Detroit, Mich........ 16 4 20 

Milwaukee, Wisc.....14.8 5 19.8 
Minneapolis, Minn....14.9 5 19.9 
St. Louis, Mo........ 14.2 *3 17.2 
Kansas City, Mo.....13.9 *4 17.9 
Fargo, N. D......... 15.9 4 19.9 
a *. 15.3 5 20.3 


*Includes lc city tax. 
**I ncludes 0.lc to cover. 


HUMBLE OIL & REFINING CO. 
Tank Car 
8.5 


Baytown, Tex. (exclusive of taxes).......... 
CONTINENTAL OIL CO. 
Total 
Dealer Tas Dealer 
Denver, Colo......... 15.5 5 20.5 
Cheyenne, Wyo...... 16 5 21 
Helena, Mont........ 18.5 6 24.5 
Salt Lake City, Utah. .17.8 5 22.5 
Albuquerque, N. M...14 *6.5 20.5 
*Includes city tax of 0.5ce. 
8. O. CALIFORNIA 
Phoenix. Ariz........ 7 6 23 
Los Angeles, Cal...... 15 ~ 19 
San Francisco, Cal... .15.5 * 19.5 
RO TNO. Re ctcceess 7 5 22 
Portland. Ore........ 16 6 22 
Seattle. Wash....... 16 6 22 
Spokane, Wash 19 6 «25 


Note: For discounts. etc., see note under Standard 
and Flight gasoline above 
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note. These prices in effect Oct 25, 


TANK WAGON MARKETS 


T'az column includes lc federal taz, state gasoline taz, also city and county tazes as indicated in footnotes, and inspection fees, as shown in general foot- 
1937, as posted by principal marketing companies at their headquarters offices, but subiect to later corrections 





Naphtha (In Tank Wagon) 


8. O. NEW JERSEY 
Posted Tank Wagon Prices 


Mineral 
| Spirits V.M.&P. 
| ae 12.5 18.5 
Baltimore, Md............. 15.8 ; 
Wemlesten, 1D. Ci. .csescs 15 ee 
Discounts: Buyers taking following quantities, 


at one time, get these discounts: Newark, 2c per gal. 
on 200 gals. or more; less than 200 gals., 0.5c higher 


price. Baltimore 2c off on 25 to 100 gals. and 3c on 
over 100 gals. Washington, 2c off to contract 

i buyers. 

| SOCONY-VACUUM OIL CO. 
ee 13 14 

Now ZOEK City... ccc ccccces 10.5 11.5 
Rochester, N. Y...........- 13 15 

| SES aaa 14 15 
eee 13.5 14 

Bridgeport, Cona........... 12.5 14 

| Hartford, Conn............. 12 13.5 
ee 13.3 14.5 

ATLANTIC REFINING CO. 

Philadelphia, Pa............ 11.8 12.5 
Damonster, PO. o... oc cccscciee 13 14 
Pittesbargh, Pa... 602.6000 12.5 14.5 


Note: Prices for Mineral Spirits also apply to 
Stoddard Solvent; and prices for V.M.&P. Naphtha 
apply also to Light Cleaners Naphtha 


Ss. 0. OHIO 


s. V.M.&P. 
Solvent Naphtha 
POR IROD oti iseiss hae 13.25 13.75 


Note: V.M.&P. Naphtha prices also apply on Dry 
Cleaners naphtha and special Varnolene; Varnolene 
and Sohio Solvent 0.5c below these prices. Dis- 











S. O. INDIANA 
(Prices include state and federal tazes) 
Oleum V.M.&P. 


Spirits Naphtha Stanisol 
Chicago, IM...... ‘ 15.8 16.1 15.5 
Detroit, Mich.... 19.2 18.2 19.3 
Kansas City, Mo.. 14.4 15.4 14.4 
St. Louis, Mo.... 14.7 18.7 14.6 
Milwaukee, Wis.. 19.3 20.3 19.3 
Minneapolis, Minn. 19.4 20.4 18 


Note: Prices for V. M. & P. apply also to Light 
Cleaners Naphtha. All prices, with exception of 
Missouri points, include state tax. Prices shown are 
base prices, before discounts. 


Naphtha (In Tank Cars) 


In Tank Cars (F. o. b. refinery or seaboard terminal 
except Ohio, delivered price.) 


V.M.&P. 

Naphtha Solvent 
Pee er eer 11 10 
New York Harbor.......... 10.5-11 9.5 
Philadelphia district......... ll 10 
rere 10.5 10 
oe RE ert e 10.5 10 
Ohio points, delivered....... 9.75 *9 25 


*This is on S.R. solvent. 

Note: In Ohio, prices on D.C. naphtha and special 
Varnolene are same as V.M.&P.; on Varnolene and 
Sohio Solvent, prices are 0.5c less than on V.M &P 


Latest Changes 


From Oct. 19 to Oct. 25 inclusive. 
Dates and amounts of changes shown. 
See table for full current prices. 
Atlantic 


Refining—White Flash Gasoline: 











Pa., and parts of Dauphin and Chester 
counties, and at Wilmington, Del., 
Oct. 23. 
Socony-Vacuum Oil—Mobilgas: 
Portland, dealer t. w. up 1.1c, Oct. 20. 


S. O. Ohio—Kerosine: 
Up ic, thru Hancock county, to 13.5c, 
Oct. 22, bringing county to statewide 
level. 


Corrections 


Notation of amount of change and 


dates not previously shown in table. 
Table in this issue is corrected to show 
these changes. 


Socony-Vacuum Oil—Mobilgas: 
Syracuse, dealer t. w. cut 0.5¢e, Oct. 15. 


Bangor, dealer t. w. cut 1.1c, Sept. 25; 
cut 1.4c, Oct. 8. 
Portland, dealer t. w. cut 0.6c, July 31; 
cut ic, Aug. 7. 
Atlantic Refining—White Flash: 
Boston, dealer t. w. cut 0.5¢c, Oct. 11. _ 
Worcester, dealer t. w. cut 0.5c, Oct. i&. 


Springfleld, dealer t. w. cut 1c, Aug. 26. 


Aviation 

S. O. New Jersey: 

Company announced Oct. 20 that: 
Richmond, t. w. cut 0.5¢c, July 13. 
Raleigh, t. w. up 0.5c, July 13. 

Colonial Beacon: 

Buffalo, t. w. up 0.4c, Feb. 23. 

S. O. Pennsylvania: 

Philadelphia, t. w. up 0.8c, July 13. 
Pittsburgh, t. w. up 1.3c, July 13. 











counts to contract consumers, off t.w. price: 300 Commercial t. c. and dealer t. w. cut S. O. Louisiana: 
to 999 gals., 0.5c; 1,000 to 2,499 gals., 0.75c; 2,500 to le, thru counties of Adams, Cumber- New Orleans, and Shreveport, t. w. cut 
4,999 gals., 1c; 5,000 or more gals., 1.5c. land, Franklin, Lancaster and York, 0.5¢e, July 13 
y - e ‘ “Wee » wW:C > > > . d ‘0 ; oO 3c 7 « . ~ »vY thie m<c in- 
‘ ocational il q ourse intricate system, the methods of re fining sis of an old Chevrolet which was in 
oil as well as testing the various oil prod- stalled in one corner of the room. This 
Offered By High School — “s. chassis and motor constitute the basic 
° a] . . . , a , ; } ~ 
“The various and allied trades which working model for experiments in gaso- 


FINDLAY, O., Oct. For eight 
years the Bridgeport, Ill., township high 
school has had probably the only voca- 
tional oil field course offered by any high 
school in this country. The course is 
designed to fit graduates for employment 
in the petroleum and allied industries, it 
is asserted in the August number of the 
Beacon, Ohio, Oil Co. publication. 


25. 


The superintendent of the Ohio Oil Co.’s 
machine shop at Bridgeport, A. L. Skin- 
ner, was the leader in the formation of 
the course. He was a member of the 
school board, and was_ instrumental 
in getting the co-operation of the various 
oil companies when the course was start- 
ed in 1930. The initial equipment was 
built by the Ohio's machine shop at 
Bridgeport. 


The class was visited the first year by 
J. W. Thompson, director of vocational 
education for Illinois. He approved the 
course as a Smith-Hughes project, which 
made it possible for the school to receive 
one half of the instructor’s salary from 
the state and federal governments. 


L. A. Clark, formerly an employe of the 
Ohio company and the Illinois Pipe Line 
Co., has been instructor since the forma 
tion of the course. 


A recent article in the Bridgeport Lead- 
er stated as follows regarding the course: 
“The basis of the course is a miniature 
oil field. The student is taught the prin- 
ciples of drilling an oil well, pumping the 
oil, the functions of the pipe line, and its 
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are necessary for the proper functioning 
of an oil field are also taught the stu- 
cents. A modern machine shop is to be 
found in the large basement work shop 
of this department. A forge and other 
tools of the blacksmith give the students 
the opportunity of studying this inter- 
esting and intricate trade. Then there 
are many trades such as carpentry, elec- 
trical work, pipe fitting, sheet metal 
and iron work and others that are in- 
cluded in the course. 

“The miniature oil field has two 
wells drilled to a depth of fifteen feet 
into the ground below the class room. 
These wells are equipped with casing, 
tubing, working barrels, rods, pump 
jacks and oil. The oil is circulated out 
of the storage tanks into the wells from 
where it is repumped into the receiving 
and separating tanks. From here the 
oil is piped into the stock tanks where 
it is gauged as production. As the oil is 
transferred out of the stock tanks it 
considered as released to the pipe line 
department thus completing the circuit. 

“The production of the miniature oil 


is 


field is gauged in pints, each being 
based in proportion to a barrel. Two 


hundred fifty pints of crude production 
is figured as a 250-barrel production and 
placed in the 250-barrel tank. The 
entire plant is scaled to this ratio. 


1S 


“The students during the past eight 
years have added many pieces of ma- 


chinery and tools to the large collection. 
The class recently acquired the chas- 


line power motors. 


“The oil mechanics course is laid out 


along a definite line. 
outside reading are a part of the 


Text books 


and 
work, 


however, the course is flexible enough 
to aid a student to specialize in any par- 


ticular line most attractive to him 
is allied with the oil field work. 
“The course is a full two year 


which 


term. 


It has been the policy of the board in 
conducting this course to co-operate with 
all the oil producers in the community 


in research work of any kind. 
producing company in 
field has helped in some way to 
the course more practical. 


in the surrounding fields have 


Every 


the Bridgeport 


make 


Oil workers 


taken 


keen interest in the work done by the 


students.” 


Panama Canal Traffic 


WASHINGTON, Oct. 25.-Shipme 
all petroleum products through the 


nts ol 
>» Pan 


ama Canal from the Pacific to the Atlantic 
in August amounted to about 2,900,000 
barrels, compared with about 2,650,000 
barrels in the same month of 1936, accord- 


ing to the Panama Canal Record. 


At the same time, shipments of 


leum and products through the 
from Atlantic to Pacific declined 
about 


to 475,000 barrels in the same mont 
vear. 


NATIONAL 


petro 
Canal 
from 


550,000 barrels in August last year 


h this 


PETROLEUM NEWS 
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SEABOARD MARKETS, EXPORT AND COASTWISE 


All prices on this page are publisher's opinion of open market quotations or sales, for spot shipment (10 to 15 days). In cargo markets, spot shipment 


is 90 days. Prices in cents per 


nated, unless otherwise noted. Federal, state or municipal tares not included. 


gallon, except heavy fuel oil in dollars per barrel, in tank car lots, f.o.b. refineries or seaboard terminals in districts desig- 
Prices quoted apply on products made from legally produced crude. 




















Eastern Domestic 


(Inter-retinery and export prices not included.) 
MOTOR GASOLINE 


Prices Effective Oct. 25 
District: *60-64 Oct. *65 Oct. & Above 
A eee 7.25 - 7.75 7.50 - 8.00 
tN. Y. harbor........ 7.00 - 7.25 7.25 - 7.50 
Philadelphia......... T.a0 7.50 
See 7.25 -7.50 7.50 — 7.75 
| aaa eer 7.25 - 7.50 7.% 
Wilmington, N.C..... 7.50 7% 
Charleston, S.C...... 7.50 7.75 
Savannah........... 7.25 7.50 
Jacksonville. ........ 7.25 7.50 
i . oe 7.75 8.00 
i. eae 7.25 - 7.50 7.50 - 7.75 
Providence. ......... 7.25 - 7.50 7.50 -7.75 
*Prices are nominal. tBarge lots. 
WATER WHITE KEROSINE 
District: 
N. Y. harbor..... 6.30 Charleston, S. C.. 6.25 
*N. Y. harbor. .6.125-6.18 Savannah..... 5.70 
Philadelphia... .. 6.25 Jacksonville...... 5.75 
Baltimore........ 6.25 eae 6.75 
a eee 6.25 ree 6.40 
Wilmington, N.C. 6.25 Providence....... 6.40 
*Barge lots. 
tFUEL OILS 
N. Y. 

N. Y. harb. harb. barges 
oh Ce COLE 6.30 6.125- 6.18 
BE Os ic cdcaveeane §.25 5.125 
1 SY Seer ees §. 5.00 - 5.125 
i, Ae $1.55 -$1.60  ........ 
eee ae. -sendcecs 

Phila. dist. Balt. dist. 
ee ee per 6.25 6.25 
oS eee §.25 §.25 
Serre 4.75 - 5.25 5.25 
a ae $1.475 $1.55 
|, Seer $1.30 $1.35 

Bost. dist. Prov. dist. 
OS ee rrr 6.40 6.40 
| eer 5.40 5.40 
CY" RRS ere 8. 5.40 
ok errr $1.55 -$1.60  ........ 
ee eer $1 


tFuel oils meet specifications of U. S. Commercial 
Standards CS12-35. 


tBunker 
C Fuel tDiesel Oil 

District: 
Se 69$1. **$2.20 
Philadelphia....... -. ***$1.30 $8*$2 20 

0 er $*9$1 35 **$2.20 
i. eer re *$1.35 $2.20 
ON ee $1.30 $2.20 
OS Pe *$1.30 $2.20 
Jacksonville......... *$1.30 $2.20 
PO ere *$1.30 $2.20 
PE Scweccesces $1 $2.35 
ea $*$1 35 **$2.25 
Providence. ......... $1.35 $2.25 


tin ships’ bunkers. 


*For barging add 5c per bbl. 
**For barging add 6.5c to 7.5c per bbl. 
***For barging add 5c to 6c per bbl. 


Gas Oil Diesel Oil 
28-34 Shore 

Gravity Plants 
Sere 5.25 §.25 
Philadelphia dist...... 5.00 antiia 
Baltimore dist........ §.25 
Norfolk dist ........ §.25 ere 
Savannah dist........ ieee 5.25 
Jacksonville dist...... air §.25 


Pacific Export 


(Quotations are at seaboard, Los Angeles, in cargo 
lots, cents per gal., except where otherwise noted.) 


Prices Effective Oct. 25 Oct. 18 
U. 8S. Motor, under 

fl Peer 6.00 - 6.25 6.00 - 6.25 
400 e.p. blend 65 oct. 

eabove.......... 6.25 - 6.50 6.25 - 6.50 

*38-40 w.w.kerosine.. 4.75 —- 5.00 4.50 - 4.75 
41-43 w.w. kerosine... 5.00 ».50 4.75 - 5.00 
44 w.w. kerosine..... 5.50 >». 75 5.00 


*150 fire point. 





Prices Effective 

In Cargo lots, per bbl. 

Diesel fuel, 24° & above $1.45 -$1.50 $1.40 -$1.45 

Diesel fuel, under 24°. $1.40 -$1.45 $1.30 -$1.35 

*30-34 diesel (gas oil). $1.55 -$1.65 $1.45 -$1.50 

tGrade C fuel oil..... $0.90 -$0.95 $0.85 -$0.90 
Nolte: For San Francisco cargo prices, add 5c per 

bbl. to above cargo prices. 

In Ships’ Bunkers, or deep tank lots, per bbl.: 


Oct. 25 Oct. 18 


*Diesel fuel oil. ...... $1.625-$1.65 $1.625-$1.65 
tGrade C fuel oil..... $1.075-$1.10 $1.075-$1.10 


*Pacific specification 200. tPacific specification 400. 
CasedGoods: (Per case) 


U, By Miter... 50s. $1.45 -$1.575 $1.45 -$1.575 
400 y blend, 65 oct. 

Oe ONO ogc cen $1.55 -$1.675 $1.55 -$1.675 
*40-43 w.w. kerosine.. $1.25 -$1.325 $1.25 -$1.325 
Kerosine, p.w........ $1.20 -$1.30 $1.20 -$1.30 


*150 fire point. 


New York Export 
(Prices in cents per gal. in bbls. F.a.s. New York) 


CYLINDER OILS (Pennsylvania Products) 
Bright stock: 


Ras, Sh Rites <ccnccs 23.50 -24.00 23.50 -24.00 
Dark, 25 p.t.......... 23.00 -23.50 23.00 -23.50 
Neutral oil: 

200 3 color, 25 p.t..... 30.00 -30.50 32.00 -32.50 
150 3 color, 25 p.t..... 25.50 -26.00 27.50 -28.00 
600 Warren E fitered: 21.50 -22.00 23.00 -—23.50 
600 s.r., unfiltered.... 16.50 -17.00 17.50 -17.75 
650 s.r., unfiltered.... 21.00 -21.50 21.50 -22.00 
600 fl., o.r............ 21.50 -22.00 23.50 -24.00 
630 fl., o.r............ 25.50 -26.00 26.00 -26.50 


Wax, Domestic and Export 


(Prices in cents per Ib. Tests made by A. S. T. M. 
methods. Melting points shown below, however, are 
A. M. P., 3° higher than A. S. T. M. (E. M. P.) melting 
points. Export prices are f.a.s. carload lots. Domestic 
prices are f.o.b. refineries in New York and New 
Orleans districts, in bags, carload lots, with 0.2c 
discount allowed for shipment in bulk. Scale, solid 
and fully refined, slabs in bags.) 


Prices Effective Oct. 25 
New York 

Domestic Expor 
124-6 Y.C. scale...... 2.80 - 2.85 2.80 - 2.85 
122-4 W.C. scale. .... 2.85 - 2.95 2.85 -— 2.95 
124-6 W.C. scale. .... 2.85 - 2.95 2.85 — 2.95 
123-5 Fully rfd....... 4.45 4.375 
125-7 Fully rfd....... 4.55 4.50 
128-30 Fully rfd...... 4.80 4.75 
130-2 Fully rfd....... 5.05 5.00 
133-5 Fully rfd....... 5.50 5.50 
135-7 Fully rfd....... 5.75 5.75 

New Orleans 

Domestic Export 
124-6 Y.C. scale...... 2.80 - 2.85 2.80 -— 2.85 
122-4 W.C. ecale...... 2.909- 2.95 2.90 - 2.95 
124-6 W.C. acale..... 2.90 - 2.95 2.90 - 2.95 
123-5 Fully rfd....... 4.45 4.375 
125-7 Fully rfd....... 4.55 4.50 
128-30 Fully rfd...... 4.80 4.75 
130-2 Fully rfd....... 5.05 5.00 
133-5 Fully rfd....... 5.50 5.50 


tShipment either in bags or in bulk. 


Gulf Coast 


(Prices are f.0.b. ship at Gulf oil terminals representing 

opinions of traders, except prices specified to the 

contrary. Prices cover bulk shipments of 20,000 
bbls. or more, unless otherwise noted.) 


Prices Effective Oct. 25 Oct. 18 
For Domestic shipment: 
MOTOR GASOLINE 

59 oct. & below. ..... *5 875 *5 .875- 6.00 
60-64 oct. number.... *6 00 *6.00 - 6.125 
65 oct. & above...... 6.25 6.25 — 6.375 

FUEL OILS 
0D Serre 5.25 —- 5.375 5.25 — 5.375 
a -cicinaes 4.50 —- 4.625 4.50 - 4.625 
Cra eee 4.375- 4.50 4.375- 4.50 

KEROSINE 
GEABWMicccciccces. 5.259 = 5.975 §.25 = §.975 
For Export Shipment: 

GASOLINE 
eS eee 5.875 5.875- 6.00 
60-62, 400 e.p........ 6.00 6.00 — 6,125 
61-63, 390 e.p........ 6.00 6.00 — 6.125 
64-66, 375 e.p........ 6.125 6.125- 6.25 

*Nominal. 





| 


Prices Effective Oct. 25 Oct. 18 
KEROSINE 
eee Ce *5 625 *5 .625 
41-43 w.w 5.25 - 5.375 5.25 -— 5.375 
eee 5.125- 5.25 §.125- 5.25 
GAS AND BUNKER OILS 
For Domestic and/or Export Shipment 
326-30 translucent gas Y 
Micadcéccacgceness $£.375- 4.50 4.375= 4.50 
$30 plus translucent 
eee 4 50 1.625 4.50 ~ 4.625 
330 plus transparent 
a $50 1.625 4.50 - 4.625 
Diesel Oil Ship's bkrs. $1.90 T$1.90 
Grade C_ bunker oil, ; - 
for ship's bunkers. . $1.05 $1.05 
Grade C bunker oil, in - 
CI oc aecucucs $0 85 $0.85 -$0.875 


tLess than \& of 1 sulphur, tBarging Se bbl. 


additional at some Gulf ports. 
MEXICAN CRUDE AND BUNKER OILS 
(F.o.b. Steamer, Tampico) 
Heavy Panuco crude, 


taxes to be paid. . *$1.00 *$1.00 
Grade C bunker oil, 

ship's bunkers, taxes 

ee med $1.05 $1.05 


MID-CONTINENT LUBRICATING OILS 
(Prices in cents per gal. in bbls. f.a.s. Gulf oil terminals. 
In drums and new barrels, 0.5c to le higher per gal. 

in some instances.) 
190-200 vis. D 210 brt. 


ee . 25.50 25.50 
150-160 vis. D 210 brt. stock: 

OMe caceaces 22.50 22.50 
ew eee 21.50 21.50 
Sows waeue 21.50 21.50 

150-160 vis. E 210 brt. 

Eee 21.50 21.50 
120 vis. D 210 brt. stuck 20.50 20.50 
180 vi:. No. 3 color neutral: 

Del iss « ccecas 16.50 16.50 
py ee eee 16.00 16.00 

200 vis. KS 3 color neutral: 

ov eee 17.00 17.00 

CS) eee 16.50 16.50 
600 s.r. olive green... . 12.50 12.50 
600 s.r. dark green.... 10.50 10.50 
Gir Oils ct Ccadavewces 20.50 21.50 


SOUTH TEXAS LUBRICATING OILS 


(Vis. at 100° F., pour point 0. Tanker, f.0.b. Gulf oil 
terminals, for export shipment.) 


Unfiltered Pale Oils: 


Vis. Color 

\ od. & Seer 5.50 5.75 5.50 = 5.75 
Ut ee 7.25 - 7.50 7.25 - 7.50 
; |) YY 7.75 - 8.00 7.75 — 8.00 
SOO Wa, SG. cc cciccee 8.75 — 9.00 8.75 — 9.00 
.. 1S Se 9.25 -9.50 9.25 - 9.50 
pO Sere 9.75 -10.00 9.75 -10.00 
pO NS ere 10.25 -10.50 10.25 -10.50 
Red Oils: 

Vis. Color 

100 No. 5-6.......... >. 50 >. 75 5.50 = 5.75 
yw ee 7.25 - 7.50 7.25 - 7.50 
300 No. 5-6.......... 7.75 - 8.00 7.75 — 8.00 
GOS hes SS... cc cccccs 8.75 — 9.00 8.75 - 9.00 
TEO TRO. BG. vcccccces 9.25 - 9.50 9.25 — 9.50 
1200 No. 5-6......... 9.75 -10.00 9.75 -10.00 
2000 No. 5-6......... 10.25 -10.50 10.25 -10.50 


Note: Red oil prices shown above cover oils with 
een cast; prices for blue cast red oils are slightly 
ower in some cases. 


Tanker Rates 


(Approximate tanker pe rates to Continental 
ports, in shillings per ton of 2240 Ibs., British sterling; 
to U. S. ports in cents per bbl.) 

Rates Effective Oct. 25 


Crude &/or Refined Oil &/or 
Fuel Spirits 
Last Owners Last Owners 
Paid Ask Paid Ask 
Gulf-U.K./Cont.f 23/6 24/-25/ 24/ 25/-26/ 
Aruba-U.K./Cont.t 21 21/6-22 21/6 22/-23/ 
Gulf-N. Atlantic** 
(not E. of N. Y.): 
Hvy. Crude & 
Fuel, (10 to 19.9 
gravity)...... Sle ble-32e 
Light Crude, (30 


Grav. or Lighter) 27c 2Te-28e ee — 
Gasoline......... ‘ *32c 27c-28c 
Kerosine........ *33c 28c-29e 


Light Fuel.......  . “ns : *34c 29c-30c 
“Reies Dirty boat quotations are enlarged to cover, 
“Fuel and Light Crude” quotations. 

¢Continental ports in range between Bordeaux and 
Hamburg, both inclusive. 

**Venezuela loading same rate; Tampico 2c to 3c 
per bbl. additional. 

*Nominal. 
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CRUDE OIL MARKETS 


Prices in $ per bbl. of 42 U.S. gals at the well. 


A P I. gravity. 


Prices are effective as of 7 a. m. of dates as given 




















oF cree acc 


EASTERN FIELDS 
Posted by Joseph Seep Purchasing Agency 
(Effective Oct. 12, 1937, except 
Sept. 2, 1937) 
Penna Grade Oil in Southwest Penna. Pipe 


Corning 


1ne3 : re , 2.05 
Penna. Grade Oil in Eureka Pipe Lines (West 
SS ee een $2.00 


Penna. Grade Oil in. Buckeye Pipe Lines 
(Macksburg, O. $1.85 


Corning Oil in Buckeye Pipe Lines (Ohio). . .$1.27 
Posted by Other Companies 
Tide Water Pipe Co., Ltd. 
Bradford-Allegany district (Penna. and 
_N. Y.) (Effective Oct. 12, 1937) $2.35 
*The Pennzoil Co.: (Effective Oct. 12, 1937 


Penna. Grade Oil in National Transit Lines*$2.35 
Ashland Oil & Transportation Co.: 

Somerset Oil in Ashland Lines (Ky.): 

(Effective Jan. 28, 1937) 
Big Sandy River ata Sea eae 
ae ee eee $1.50 
_ *The Pennzoil Co. posts $2.35 in Cochran, Frank- 
lin, Hamilton and Doolittle, Pa. fields; prices in 
other lower districts range down to $2.30 per bbl 
at well. 


MICHIGAN 
Posted by Pure Oil Co. 


Midland, Midland County (July 23, 1937)...$1.27 
Posted bv Simrall Pipe Line Corp. 
(Effective July 22, 1937) 

West Branch, Arenac, and equal grades... .. $1.09 


(Effective July 23, 1937) 
Beaverton, Crystal, Greendale, Porter and 
a a SRE ee ae $1.27 
Buckeye : $1.245 


(Effective July 1, 





Billings and Tobacco................... 1.395 
CENTRAL STATES FIELDS 
Posted by Ohio Oil Co. 
(Effective Jan. 28, 1937) 
cet errr rr 1.35 
RR ee eee rere $1.25 
Owensboro (Western Ky.)...............4.- $1.40 
Posted by Stoll Oil Refining Co. 
(Effective Feb. 1, 1937) 
Sto Pipe Line Of) (Ky.).......cceccccese $1.40 
CANADIAN FIELDS 
Posted by Imperial Oil Limited 
Western Ontario 
(Effective Sept. 9, 1933) 

MR. ws Wneise as ac aicee hee as mee oiae wee $2.10 
RE ES Re ae eee $2.17 
Alberta—Turner Valley 
(Prices f.o.b. field tankage) 

(Effective Sept. 1, 1937) 

Clear Naphtha, 65 grav. & above........... 2.36 
Crude Oil & Discolored Naphtha 
40-40 $1.36 oo & Sere ee 
41-41 9 1.38 See eee 
42-42 .9 1.40 See 

43-43 9 1.42 56-56 .9 
44-44.9.. 1.44 2 ok Se 
45-45 .9 1.46 et ee 
46-46 .9 1.48 be te Ee 
. * Sere 1.50 cles Pe LOE 
ee 1.52 61-61.9 
ce dS, J 1.54 62-62.9 
§0-50.9......... 1.56 oe Oe 
Je ae 1.58 64-64.9 
Ser 1.60 65° & higher, for 
discolored naph- 
tha only...... 2.36 


Note: Clear naphtha: 22 color; 10 lbs. vapor 
pressure, Reid method; 90% recovery; end point, 
410°. Discolored naphtha: same specifications as 
for clear naphtha except color. 


MID-CONTINENT 
Posted by Stanolind Crude Oil 
Purchasing Co., Jan. 28, 1937 


(In Oklahoma- (In North-North 


*Kansas) Central Texas) 
Below 29 ..... $1.06 $0 96 
a ETE 1 08 0.98 
BO-BD 9... ccc. 1 10 1.00 
of. 2. a2 1 02 
See 114 1.04 
83-33 9.. 1.16 1 06 
BO-B46 9... ..050s 1.18 1 08 
BE-BS OD. .c00r0> 1.20 1 10 
5 ee ‘3 1.12 
 & eer 1.24 1.14 
88-88 9........ 1.26 1.16 
89-399 ......, 1.28 1.18 
40 & above... 1.30 1.20 


Above Stanoliud prices met as folluwe: 

Jan. 28, Continental Oil Co. met in Okla., Kans., 
and North Texas Sinclair-Prairie met in North 
Texas and North Central Texas, Jan. 28. Stanolind's 
North Texaa schedule Same date, The Texas Co. 
met in North-North Central Texas 

Note: Stanolind prices in Okla.-Kans. are for 
quantities computed by 97% tank tables. In Texas, 
100% tank tables are used effective Oct. 1, 1937, 
volume corrected to 60° F., and deduction for full 
b.s. & w. content. 

*Effective Aug. 1, 1937, for Otis-Albert pools 
Rush-Baerton counties, Kans., 13c less. 





Posted by Carter Oil Ce. 








In Oklahoma 
(Effective Jan. 28. 1937) 

Betow 25.......$0 98 33-33 

Sl are 1 00 34-34 
Pree Eee 1.02 35-35 

Cy i ere 1 04 36-36 

28-28 9.. 1 06 37-37 

se hy ee 1.08 38-38 

ok 1 Ay ee 1.10 dk ee 
i ee Oe 40 and above... 
SOE wisscdas 1.14 


Above Carter schedule met Jan. 28 by the follow- 
ing companies: Sinclair-Prairie, Shell and Barnsdall 
in Oklahoma-Kansas; Skelly Oil in Kansas; Tide 
Water in Oklahoma; Pure Oil in Oklahoma. Kansas, 
beginning with below 24 at $0.98 and ending with 
40 & above at $1.30. 


Posted by Magnolia Petroleum Co. 
(Effective Jan. 28, 1937) 

In Oklahoma, same schedule as Carter Oil. which 
see above beginning with below 25, at $0.98 and 
ending with 40 & above, at $1.30. . 

In Texas: North and North Central, including 
Burkburnett. Archer, Henrietta, Electra, Comanche 
and Olden, same gravity and price schedule as 
Stanolind in North Texas, which see under Stanolind, 
beginning with below 29 at $0.96 and ending with 
40 and above, at $1.20 

Beaumont, Tex. 
(Effective Oct. 1, 1937) 


Below 21°...... $0.95 27-27.9 .$1.15 
Ei See .98 / 7." ob Serene 1.17 
22-22 9 1.01 te eee 1.19 
23-23.9 1.04 en he x. 23 
24-24 9 1.07 ko See 1.23 
on By See 1.10 ty eo 1.25 
Be Wi ssksceen 1.13 oy See le 
34 & above..... 1.29 


TEXAS FIELDS 
Posted by Humble Oil & Refining Co. 
(*West Central Tezas) 
(Effective Jan. 28, 1937) 





Below 29....... $0.96 A $1.10 
SS): 0.98 rer 1.12 
eS ee 1 00 37-37 9 1.14 
CS’ Pa 1.02 > et ee 1.16 
ee 1.04 cn a SCC 1.18 
oe a: See 1.06 40 and above... 1.20 
34-34 9 ....... 1.08 

*includes Brown, Callahan, Col Cc he, 
Eastland, Fisher, Haskell, Jones, Shackelford, 


Stephens, Throckmorton and Young counties. 

Shell Petroleum Corp., effective Jan. 28, posts 
Humble’s above schedule on Fisher county crude, 
plus these five lower grades, beginning with below 25 
gravity at $0.88; 25-25.9, $0.90; 26-26.9, $0.92; 
27-27.9, $0.94, and 28-28.9, $0.96; rest of schedule 
same as Humble’s in West Central Texas. 

Note: Effective Oct. 1, 1937, Humble prices are 
based on 100% tank tables at 60F. 


*East Central Tezas 
(Effective Jan. 28, 1937) 


Below 29...... $1.03 SS ere $1.17 
hp eS 1.05 Ds sc cces 1.19 
on See 1.07 fot aa 1.21 
ne ere 1.09 Sk ere 1 23 
i Rae et Ee 
ee 1.13 40 and above... 1.27 
i aera 1.15 


*Including Anderson, Cherokee, Limestone, Na- 
varro counties. 
Same date, Sinclair-Prairie met in Mexia Humble’s 
above schedule. 
PANHANDLE TEXAS 
Posted by Humble Oil & Refining Co. 
(Effective Jan. 28, 1937) 


Gray Carson- 
County Hutchinson 
at er er $0.96 $0.91 
BPP ee 0.98 0.93 
BAe nore 1.00 0.95 
on Sree rer re 1.02 0.97 
DE Bi viguksecesatees 1.04 0.99 
a kh POCO EEE Re 1.06 1 01 
fer ere 1.08 1 03 


Jan 28, above prices met by Sinclair-Prairie and 
Magnolia in the entire area and by Continental in 
Carson-Hutchinson and by Texas Co. in Panhandle 
Sweet, same as Humble’s Gray Co. and on Panhandle 
Sour, same as Carson-Hutchinson. 

EAST TEXAS 
(Effective May 22, 1937) 
Stanolind, Humble, Shell, Sinclair-Prairie, Texas 

Tre $1.35 

Shell also posted on Jan. 28, in Livingston area, 
Polk County, Texas. $1.27. 

NORTHEAST TEXAS 
(Posted by Humble, Jan. 28, 1937) 


(Posted by Magnolia, Jan. 28, 1937) 
Cass County and Panola County, Tex: 

Same gravity and price schedule as S. 0. Louisiana 
posts for Rodessa, La., which see under that company. 
(Posted by The Texas Co., Jan. 28, 1937) 
Ce Gs 5.65 his Kae Re aRene wads eee $1.25 





WEST TEXAS AND NEW MEXICO 
Posted by Humble Oil & Refining Co 
(Effective Jan. 28. 1937) 


(Including Andrews, Crane, Crockett, Ector, Glase- 
cock, Howard, Winkler and Upton Counties, Texas 
and Lea county, New Mexico). 


Below 26.......$0 78 Sk See $0 94 
th SER 0.80 SS) eee 0 96 
i. x Sera 0 82 - BR Pee @ 98 
ee 0 84 96-36.9... wccass 1 00 
ow A 0 86 37-37.9.. 1 02 
ne: a 0.88 oS Ok See 1.04 
J] 2 a 0.90 ie, at TO. 1 06 
ih eee 0.92 40 & above..... 1 08 
PONE: WOME SOE, occ cen vacaclcien<teews $0 91 


Jan. 28, Magnolia met Humble in Crane, Upton, 
Howard, Glasscock, Mitchell and Winker. 

Shell Petroleum Corp., on Jan. 28, met Humble in 
Crane, Glasscock, Howard, Pecos (except Yaces 
shallow pool), Winkler, and Upton counties Tex., 
and in Lea County, N. Mex. On Jan. 28. Shell posted 
in Yates shallow pool in Pecos county, Tex., $0.81. 
June 4, 1937, Shell added Ector county to West 
Texas postings. 

Jan. 28, Stanolind Oil & Gas Co. met Humble in 
Hendrick field, Winkler county. 

Jan. 28, Texas Co. met Humble in Ward and 
Winkler counties, Tex.. and Lea County, N. 

April 20, 1937, Sinclair Prairie met Humble in 
Ward and Winkler, Tex. and Lea, N. M., counties, 
except that its gravity schedule ends with 36 and 
above, at $1.00. 

Posted by Continental Oil Co. 
(Effective Jan. 28, 1937) 


Artesia, Jackson and Maljamar pools, N. M.. .$0.90 


COLORADO 
(Posted by Continentai Oil Co., 
Effective Jan. 28, 1937) 
Ft. Collins and Wellington 


Below 29....... $1.01 a tt Oe $1.15 
oe ae 1.03 96-36.9. cscs 1.17 
cis od) Se 1.05 lS Le Soe 1.19 
ee 1.07 SEBS .D. oc cccee 1.21 
32-32.9 ° 1.09 ce pt Ce 1.23 
a: i. 40 & above..... 1.25 
in a ie EEE 1.13 

Cannon City and Florence, Col............. $1.10 


SOUTH AND SOUTHWEST TEXAS 


Posted by Humble Oil & Refining Co. 
(Effective Jan. 28, 1937) 
Carroll, Clark, Darst Creek, Hilbig, Salt Flat and 
— Oe eer $1 09 
; (Effective Nov. 1, 1936) 
Heyser heavy. . .$0.90 Placedo heavy. .$0.90 
Heyser light..... 1.18 ;. . ers 0.95 
Shell Pet. Corp. on Jan. 28, posted $1.09 in Salt 
Flat district, Tex. 
Anabuac, Dickinson, Flour Bluff and Turtlebay 
(Effective Jan. 28, 1937) 


Below $1....... $1.16 86-86 .9........ $1.28 
Ok ee 8 BT7-S7 9... coe 1.30 
et Se 1.20 $8-38.9........ 1.32 
ft ee 1.22 39-39.9.....00- 1.34 
po tt ee 1.2 40 and above 1.36 


Sk ree 
Jan. 28, Magnolia met Humble in Darst Creek; 
ted $1.00 in Luling; $1.12 in Lytton Springs; 
1.27 for Cleveland, Liberty county, Tex.; $1.15 
ip Hardin, Liberty county. Tex. 
Jan. 28, 1937, The Texas Co. met Humble in 
Darst Creek. 
Posted by Humble 
Conroe, Raccoon Bend, Tomball and Satsuma 
(Deep sand crudes) 
(Effective Jan. 28, 1937) 


Below 29....... $1.20 pe Se $1.34 
on ot Ee 1.22 OS. eee 1 36 
eee 1.24 ae 1 38 
eee 1.26 on 1 40 
- | aa 1.28 te eee 
kk ae 1.30 40 & above.... 1.44 
| eee 


1.32 : 
Jan. 28, Magnolia met Humble in Tomball and 
Texas Co. met Humble in Conroe, beginning with 
35-35.9 gravity. 
Posted by Humble 
Mirando, Heavy and Light 





(Effective July 6, 1937) 

Batew Bi. ..04: $0.96 31-31.9 

) Ok Serre 0.98 32-32.9 
See 1.00 33-33 .9 
Pe 1.02 34-34.9 
Sk, ee 1.04 35-35 .9 

\ ere 1.06 36-36 .9 
tae 1.08 37-37.9 
(BE 1.10 38-38 .9 

- 8, Sere 1.12 39-39 .9 
ee ee 1.14 40 & above 
eee 1.16 


July 6, Magnolia posted same schedule as Humble 
in Mirando. 

July 6, 1937, Texas Co. posted for Duval-Mirando, 
$0.96 for below 21, plus 2c differential, to $1.12 for 
28 & above. 


(Continued on nezt page’ 
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(Continued from preceding page) 
NORTH LOUISIANA-ARKANSAS | *GULF COASTAL FIELDS ROCKY MOUNTAIN FIELDS } 
Posted by Humble Oil & Refining Co. and Posted by Stanolind Oil & Gas Co. 
Posted by Standard Oil Co. of Louisiana | The Teses Co. (Effective Jan. 28, 1937) 
9 Saxet 
a a (Effective Jan. 28, 1937) | (Effective Jan. 28. 1937) (Humble) Salt Creek, Midway and Dutton Creek, Wyo., 
£ n Caddo, Homer, Haynesville, Sabine, De Humble Texas (July 6 °37) same schedule as Stanolind posts in Oklahoma, 
oto, Sarepta, Carterville, El Dorado, $0 95 $0 90 ae Kansas which see under Mid-Continent crude on 
Bunkie, and Miller county). for 0 92 ae previous page. 1 
Below 25..... $0.90 Sk ee $1.08 below 0.94 Greybull-Torchlight................eeee000s $1.30 
25-25.9 ...... 0.92 SEGES. « .500<. 1.10 21° 0 % $1 01 Iles. light, Col Wiss sdcacauecachecdeawenenans 1 18 
SOS08 .5..: 0.94 ot ee 1.12 0.98 0 98 1 03 Det ea acnc eincnecunceceqrbanas 1.12 
27-37.9 ...... 0.96 36-36.9........ 1.14 1.01 1.01 1 05 Ms bansecrcstecccnceasbankes 1 33 
28-28.9 ...... 0.98 St See 1.16 1.04 1.04 1.07 DN nci'aca cc cousedssnceyecdacenes 1.23 
ee 1.00 nk eee 1.18 1.07 1.07 1 09 Pe Na sso ccs ccecccccccnecaasa’ 1.30 
| $0-80.9 ...... 1.02 kt ee 1.20 1 10 1 10 11 Cn CIO MOIR Gs 5 vc cna cacasenncuccewes 1.30 
(ft oer 1.04 40 and above... 1.22 1.13 1.13 113 WHE NET ep iedec cur cee dcacsvdadeen tent 0.82 
| eee 1.06 2.35 1.38 .= 
1.17 1.17 117 
1.19 1.19 119 
1.21 1.21 1 21 (Effective Nov. 4, 1936) 
1.23 1.23 1 23 . 
Rodessa, La. 1 25 1 25 1 25 ere Ore 30 
1 57 1.27 1 27 Frannie heavy Cec cececcccececesesreeesecees 0 62 
(Effective Jan. 28, 1937) 1 20 12 1 29 Ries DR, WIR soi ccc cccccccescenees 0.57 
1.31 for 1 31 Pondera, Mont., — discontinued Jul 
Below 33... ..... $0.93 we ot GEE $1.11 1 33 oil 1.33 1936, but Stanolind price posted by Ohio 
pS * eee 0.95 34-34.9 eecceoce 1.13 1.35 34° 1 35 Oi for lk me sec ly a 20c per bbl.) 
, 8 aeerre 0.97 + Aer 1.15 1 37 and 1 37 
SED. voseeans 0.99 pera 1.17 1.39 aane 1 39 
28-28.9...0..2.. 1.01 SER concaes 1.19 aa 141 Pecned be Chto Oe 
$9-99.9......... 1.03 98-38.9.....0.. 1.21 inn Oua:2. sik Mince sale ested by Onie O8 Ce 
a eee ee . S |. Qt occeece . ec ive u » c i. i 9 
ae aan ee = a above. + im on 99% tank tables at 60F. Allowance or deduction (Effective Jan. 28, 1937) 
SEGE-S: .ceces 1.09 of 1% is made for each 25° change in temperature Ne dss Gna sccuneakcdeecasss $1.30 
above or below 60F } Grass Creek, light Posdwee devectacdeanaeuads 1.30 
*Humble'’s prices apply in these fields: Barbers Dox otek ccccvaderwavancactes 1.205 
Hill, ‘Gouse Creek, Hull, Humble, Liberty, Moss | Lance Greek 0000000000002 0-97 
Bluff, Mykawa, lent Pierce Junction, Plymouth, SITING 6 ciara caanccadeuexeeuseuas 1.20 
‘ Rabbs Ridge, Raccoon Bend ‘shallow sand) Refugio 
Choctaw and Darrow pe hr bowed." oe Lake, naar ——— 
and t Columbia. tExcept these grades of Refugio 
Jan. 28, 1937, initial posting; same schedule as Genes oltatien July 6 11937- eae 20, $0.93: Posted by *International Refg. Co 
Humble posts in Mirando, Tex., which see. 20 20 9, $1.01; 21-21.9, ‘$1.03; 22-229, $1.05; 23- Cut B M 
na ae eee $0.90 23.9, $1.07; 24-24.9, $1.09; and 25-25.9, $1.11; rest at Bank, Ment. 
Urania, La. (La. Oil Refg. Co., Jan. 10, :36).. . 0.97 of schedule same as other Gulf Coastal crude. (Effective Jan. 28, 1937) 
Tepetate. La. (Continental Oil, Jan. 28, °37)... 1.24 —_, 28, a met above Humble Betow 98° er $1.34 ae * a 
schedule in fu mo tt CETTE 1. SP Ms wv cccace Sse 
Jan. 28, 1937, Magnolia met S. O. La.’s No. La.- July 6, 1937, The Texas Co. Frosted for Refugio, $696.6. oc ccie 1.38 40 and above... 1.46 
Ark. gravity and _ schedule in hy Island, which includes Greta, Saxet and Taft: $1.01 for be- ee ea 1.40 
pes nesville, Bull Bayou and Cotton Valley, La low 21, plus 2c differential, to $1.17 for 28 & above. *Texas Co. subsidiary. 
in Eldorado and Rainbow districts, Ark.; and Texas Co. postings in Gulf Coastal Texas include: 
4 S. O. La.’s Rodessa prices; and in Lock rt, Arriola, Five Corners, Ganado, Humble, Liberty, 
lowa, Cameron Meadow, La., posted Humble’s Magnet, Manvel, Markham, Mauritz, Pickett Posted by Continental Oil Co. 
gravity and price schedule on Mirando. Ridge, Port Neches, Sour Lake, West Columbia and > zi 
Jan. 28. The Texas Co. met S. O. La. in N. La., Withers. In Gulf Coastal Louisiana: Bay St. Elaine, (Effective Jan. 28, 1937) 
except that its gravity schedule begins with below Caillou Island, Dog Lake, Four Isle, Gillis, Horse- CT ee oa 5 o ndcn cdcncuagaundeecn $1.40 
27 at $0.94. It posted $1.37 for Garden Island, La., shoe Bayou, Iberia, Lake Barre, Lake Pelto, Leesville Big Maddy, Wyo.........cseccceseccsceses 1.18 
$1.24 for LaFitte, La. and $0.90 for Smackover. and Port Barre. EMO CEE POOR Sik ccvcckcdacenccscqeees @.97 
CALIFORNIA, Posted by Standard Oil of California 
All gravities above those quoled lake highest price offered in the field. Prices effective Feb. 26, 1936, ercept Huntington Beach, Playa del Rey, Sanla Fe 
Springs, Kern Front, Signal Hill (Long Beach) effective March 7, 1936; Elk Hills effective June 22, 1936; El Segundo and Wilmington, Oct. 15, 1937 
§ PB 4 
$ » : H = H J 
z = © . . 
site a = 8 = $ > 33 Cg 3 " pe Pid < 3 
= ro} - . 
seize dos } FY 28 § 6 ¢ gg G8 § Hoga CR 2 
= > - -_ - ° - 
Cet on | oe a | | or ec ee oe i 
Si" 3 2 $3 3 fF 28 3 § 2 23s é 5 ZF a 8s Li 
noe < = & oS <e QA & «sac 3 Be & SS as (CUS 4 | 
Gravity 
14-14 9...... $0.80 0.79 0.74 0.78 0.79 6.80 06.76 0.80 0.76 0.76 0.77 6.78 ... 6.76 «§ C6. 6:90 6:08 Ge “scum 
eS 80 79 .74 .78 .79 80 76 .80 76 76 77 : = 70 .70 .70 .70 70 ee eom 
oo ee 80 79 «#3.74 «6.78 = £79 76 ‘i . 80 7 .76 77 . a 70 3=.70 70 eee 
2 ee .80 79 .74 #.78 ~ 38.81 80 76 A i 80 76 836.76 77 : CC _ .70 70 836.70 70 C—O —— 
a tt eee .80 79 .74 .78 8.84 78 82 .76 .76 17 Le gr .70 70 836.70 70 Te uaa 
19619 9...... .82 79 «8.74 = «=©«.82~—.87 84 81 a ‘gags 85 .76 .78 77 We anes 7@ 06 .7StCt«CSTK 74 ~=«£74 74 71 78 
, dt Se 85 79 .74 .85 .90 .88 84 88 78 82 77 80 .. pa .78@ .78 78 78 78 72 7 
/ i Sh eee .88 79 .74 .89 .93 .93 88 « 91 80 85 77 84 Tl ett .73 .82 82 .82 82 74 76 
Se De ccccs .92 82 .74 .92 .96 .98 92 93 84 89 79 88 7 «te By | 87 87 .87 86 78 72 
 ) | ae .95 86 eae 96 .99 1.02 96 84 79 96 88 93 82 92 . —oan .80 .92 .92 .92 .90 82 16 
ee .99 91 .80 1.00 1.02 1.06 99 88 81 99 91 96 85 96 C—O .84 97 .97 97 .94 86 79 
28-36.9. 2.200 1.03 .95 .82 1.03 1.05 1.11 1.03 93 83 1.02 .95 89 a, a .88 1.01 1.01 1.01 9 9 33 
, A eee 1.06 1.00 .85 1.07 1.09 1.16 1.06 98 86 1.05 .98 os 92 103 . a RA er 2k Be ee eee 
os iw te 6 | 4S Ew he ewe La Ee 88 a 2 we Se 2:0e Se aw .95 1.10 1.10 1.10 1.06 as? Shevaka 
c) ) xe 114 1.10 Se B.me Bele cece B.S 8. .90 ow Bae .99 116 Ee wn .99 1.15 1.158 1.15 1.10 ~ woes 
Se Wh. acne 1.17 2.158 .98 1.16 1.18 ee. aa =m ee - 1.03 1.14 1.08 —. 1.08 1.20 1.20 1.20 1.14 * we 
. | ae 1.21 1.19 .95 1.22 1.22 @ Le i: |S " B.Oe 3.00 3.68 wee 1.6 1.2 1.83 1:3: i. eae 
Ce Te ie cna oc Dae & 1.24 122  .97 11) 21.21 1.12 .C. 1.09 1.29 1.29 1.29 ——————— 
$2-32 9...... *Elwood Terrace 1.27 « 1.27 1.27 1.00 2.16 2.35 23.16 —. 1.38 1.86 3.86 1.84 eee Hills 
| ‘i eae x a ati. Te «ee Ice S.ae Bie ack Ache BA 8. 1. es 7a 
84-34 9...... <s Bae « ‘ ze a aan a See ee ae eer “ ee yee 
95-85 9...... «< eae sa -- 1 42 Fs Bie <ace- Bi aada cake ‘ a > | Ne 
86-36 9...... - 1.3 ao ian ae ‘ 1.2 ee ¢ | as ik ieee 
fo ae -- 1@ v—_ nee ‘ 1.32 a a vena “ = Fe 
 § Ne’ aves = ee = 1.36 - 1.42 i a ‘n ef | ee 
89-39 9...... S on 1.61 . int 1.40 a OCs “Oebe! aha ales eben? avuk- came! ateee 
B-.D wcces e aw €.n oo en nt oe EE a aoe. ate eae. eee Gree > es6e “Gyae Sanaa comet 
*F.o 
tAleo Be Pictek. Kern River Kern Front and Round Mountain $0.70 thro 199 eravity: no hieher a anoted. **Except 
Lakeview Area. tWilmington prices differ on gravities below 18.9. Prices are: 14-16.9, $0.75; 17-17.9, $0.77; and 18-18.9, $0.79; rest of schedule 
same as Signal Hill. 
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Positions Wanted 


CONNECTION WITH CONCERN desiring to 
sell equipment, processes or products to the 
oil refining industry. Have wide acquaintance 
and excellent contacts among refiners in United 
States and Canada. Many years experience 
selling this trade. Address Box 460, National 
Petroleum News, Cleveland, Ohio. 


For Sale 


FOR SALE One Fairbanks-Morse 300 HP 
Diesel Engine, 257 RPM direct coupled FM 250 
KVA 80% PF 480 volt 3 phase 60 cycle gen- 
erator complete F.O.B. cars Cleveland, Ohio 
In operation at Burdette Oxygen Co., 3300 
Lakeside Avenue, Cleveland, Ohio. 


Business Opportunities 





SALE AND PURCHASE 
oO 


GASOLINE-and-OIL COMPANIES 
BULK PLANTS and JOBBING CONCERNS 
Confidentially Negotiated 
WM. WISHAR 
Broker of Oil Marketing Properties 


2331 Grandview, Cleveland Heights, Ohio 











Professional Services 





ANTI-KNOCK VALUES 
DETERMINATIONS 
The Gray Industrial Laboratories 
Chemists and Engineers 


Specialists on Petroleum Products 
961-976 Frelinghuysen Ave., 
N 


NEWARK, N. J. 
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Coming Meetings 


National Automobile Show, Grand Central Pal- 
ace, New York City, Oct. 27 to Nov. 3. 

American Association of Petroleum Geologists, 
Pacitic Section, Los Angeles, Calif., Nov. 4 
and 5. 

Society of Automotive Engineers, Regional 
‘bransportation Meeting, Newark, N. J., Nov. 
6 to 12. 

National Motor Truck Show, Newark, N. J., 
Nov. 6 to 12. 

American Petroleum Institute, 18th annual 
meeting, Stevens Hotel, Chicago, Ill, Nov. 
8 to 12, 

American Trucking Assn., Inc., Private Car- 
riers Div., Oil Field Haulers Div., Louisville, 
Ky., Nov. 15 to 18. 

Oil Traders Assn. of New York, New York, 
Nov. 16. 

American Institute of Chemical Engineers, an- 
nual meeting, St. Louis, Mo., Nov. 17, 18 
and 19. 

National Asphalt Conference, Memphis, Tenn., 
week of Dec. 6. 

American Society of Mechanical Engineers, 
New York, Dec. 6 to 10. 

Exposition of Chemical Industries, Grand Cen- 
tral Palace, New York, N. Y., Dec. 6 to 11. 

Society of Automotive Engineers, National 
Production Meeting, Hotel Durant, Flint, 
Mich., Dec. 8, 9 and 10. 

Nebraska Petroleum Marketers, Inc., Omaha, 
Nebr., Dec. 7, 8 and 9. 

American Chemical Society, Division Organic 
Chemistry, Richmond, Va., Dec. 28, 29 and 30. 
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Independent Oil Jobbers Assn. of Okla., Okla- 
homa City, Okla., Jan. 13. 

Northwest Petroleum Assn., North Dakota 
Division, Minot, N. D., Jan. 24 and 25. 

Northwest Petroleum Assn., Minnesota Division, 
Hotel Radisson, Minneapolis, Jan. 27 and 28. 

Kentucky Petroleum Marketers Assn., Louis- 
ville, Ky., some time in February. 

Ohio Petroleum Marketers Assn., annual meet- 
ing, Columbus, Ohio, some time in February. 

American Society for Testing Materials, Spring 
Regional Meeting & Group Committee Meet- 
ings, Seneca Hotel, Rochester, N. Y., March 
+ 20. 3a. 

American Assn. of Petroleum Geologists, 23rd 
annual meeting, Roosevelt Hotel, New Or- 
leans, La., March 16 to 18. 

National Petroleum Assn., Cleveland, Ohio, 
April 13 to 15. 

American Chemical Society, Dallas, Texas, 
April 17 to 21. 

American Institute of Mining and Metallur- 
gical Engineers, Open Hearth Conference, 
Buffalo, N. Y., April 20, 21 and 22. 

International Petroleum Exposition, Tulsa, 
Okla., May 14 and 21. 


“Gas” Up in Japan 

WASHINGTON—As a result of in- 
creased Japanese import duties, prices of 
gasoline to motorists have been advanced 
a little more than two cents per gallon in 
Japan, it has been reported to the Com- 
merce Department. Current price in most 
of the large cities is about 18.5 cents per 
gallon, with prices elsewhere ranging up 
to 22 cents. 
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